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At the outset, the Company would like to inform that the aforesaid news article is factually incorrect
and misleading. A clarification on the factual position is enclosed herewith, the content of which is

self-explanatory.
Request you to take the same on records.

Thanking you,
Sincerely,

For Fusion Finance Limited
(Formerly Fusion Micro Finance Limited)

DEEPAK b

MADAAN G520y

Deepak Madaan

Company Secretary & Chief Compliance Officer

Membership No. A24811
Place: Gurugram

Regd. Office : H-1, C-Block, Community Centre, Naraina Vihar, New Delhi - 110028, Ph. : 011-46646600
Corporate Office : Plot No. 86, Institutional Sector-32, Gurugram -122001,Ph. : 0124-6910500 / 6910600

website :www.fusionfin.com



Statement from Fusion Finance Limited

There has been a news report today published by The Economic Times titled — “Fusion Fin
may Cease to be a Going Concern” which mentions that the Company has asked for
moratorium from the lenders. We would like to clarify that Fusion has not asked for any
moratorium from any of the lenders.

In this context, we would also like to share some details to ensure clearer understanding. The
microfinance sector has been facing headwinds since past few months leading to stress on
asset quality in few states. As part of an early recognition of portfolio stress and to ensure
that we have adequate coverage, we had made an upfront provisioning in Q1 FY25. Due to
observed rapid deterioration in the on-ground collections, we have made higher provisioning
in Q2 FY25 as well. Looking at our portfolio performance and challenges faced by the sector,
our auditor wanted to bring to the attention that there are covenant breaches that will require
waivers. We are already in discussion with our lenders regarding the waivers required. In fact,
the Company has received all the waivers for Q1 and believes that similar waivers will be
granted further too.

Importantly, we believe that these technical breaches are temporary in nature, and we have
already planned additional remedial measure, including a rights issue of up to INR 550 crore.

It is important to note that our balance sheet remains strong with a capital adequacy of
24.39% as of Sep’24 with a robust liquidity position of INR 1793 crore as of Q2 FY25.
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STOCK SLUMPS 5%
‘Fusion Fin
may Cease

to be a Going
Concern’

Our Bureavu

Kolkata: Microfinance com-
pany Fusion Finance may ce-
ase to be a “going concern” if
lenders do not agree to its re-
quest for a moratorium on lo-
ans for at least a vear or if it
fails to raise resources, inde-
pendent auditor Deloitte Has-
kins & Sells said.

“The company's ability to
continue as a going concern is
dependent on obtaining wai-
vers from demand by lenders
for immediate repayment of
borrowings for a period of at le-
ast 12 months from the balance
sheet and/or securing suffici-
ent funds from other resources
such as a successful sale of lo-
ans, rights issue and refinan-
cing of borrowings.” the audit
firm said in a note.

Shares of the
L company  en-
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e at T169 on the
BSE Monday,
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demand imme-
diate repayment of the loans.

The microfinance institu-
tion is negotiating with len-
ders for a waiver on their
right to demand immediate
repavment of the loans but
has not yvet received any favo-
urable response.

“This condition results in
material uncertainty which
may cast significantdoubt on
the company's ability to con-
tinue as a going concern, and
therefore the company may
not be able to realise the as-
sels and discharge its liabili-
ties in its normal course of
business,” Deloitte said.

Fusion posted a net loss of
2305 crore for the quarter en-
ded September against a net
profit of 126 crore in the ve-
ar-earlier period amid a sur-
ge in credit cost to 6.6% from
3.3%. Its asset quality dete-
riorated with gross non-per-
forming assets jumping to
9.4% from 2.7%.

“During Q2 FY25, we continue
ed to experience the impact of
delinquency trends seen in-
dustrywide, making this a to-
ughquarter.... We have also cur-
tailed our growth, resulting in
muted AUM (assets under ma-
nagement) numbers QoQ ba-
sis,” Fusion managing director
Devesh Sachdev said Friday af-
ter announcing its quarterly
results, “Our expected credit
loss provisioning for this quar-
ter is higher, thus impacting
ouroverall profitability”

Its operating profit, howe-
ver, rose 17.4% to 3284 crore,
while its capital adequacy ra-
tio stood at 24.4%. AUM fell
3.1% toT11.571 crore.

‘Mahindra in Position of Strength’

Z10,000-CR IPO OPENS Strong parentage and AAA rating to help co raise low-cost funds; but the
business is at high capex stage, which makes the issue suitable for those with high risk appetite

NTPC Green Energy Offer: The
Light Seems to be at a Distance

Ranjit Shinde

ET Intelligence Group: NTPC
Green Energy(NGEL), a whollv-ow-
ned subsidiary of state-run NTPC
focusing on renewable energy gene-
ration, plans to raise 10,000 crore
through fresh equity to partly pre-
pay debt. NTPC's stake will fall to
89% after the IPO from 100%.

Thecompany operates at the sector-
best Ebitda margin level of around
%, The PO valuation looks ag-
gressive since the company is appro-
achingthe primary market in the ini-
tial stage of operations where capital
expenditure need (capex) is higher
for building capacities. In contrast,
the benefits of higher cash flows and
profit will low insubse-
quent vears.

Given these factors,
the issue looks more
suitable for long-term
investors with a high risk appetite.

Business: The company was carved
out from NTPC in April 2022, As of
September, the company’s portfolio
consisted of 3.3 gigawatts (GW) of
aperating projects across six states
and 13.6 GW of contracted and awar-
ded projects insolar and wind energy:

IPO WATCH

Expanding Portfolio

CALL FOR BID5

NTPC Green Energy: Business Snapshot Dates: Nov 19-22
YoY ssue size:

tndI{aur | | FY24  FY23 Che %) i =

Installed Capacity (MW) 29250 26110 120  ©r e gang

Revenue from Operations® 19626 ! 14437 354  102-108

EBITDA" 1,7464 13096 334 ot Size

EBITDA Margin (%) 890 892 -20bps  13Bshares

Net Profit* 3447 4565 -245  FaceValue:¥10

Net Debt/Equity (x) 200 11/ = Implied M-cap:

Interest Coverage Ratio(x) 26 28 -~ Upto291,000cr

*{inT crare) source Company RHP  Retail Portion: 10%

This has improved from 1.5 GW of
operating capacity and
4.8 GW of awarded pro-
jects in FYZ2 based on
thecarved-out data from
the parent NTPC. The
company has 9.2 GW of capacity in
the pipeline asof September 2024,
NGELhas17off-takerswith whom
it has either signed pre-purchase
agreements or received letters of
acceptance (LoA) across 41 solar
and 11 wind projects. Given its
strong parentage, NGEL enjoys the
highest AAA credit rating, allo-

wing the company to raise debt at
150-200 basis points lower interest
rates than peers.

Financials: Between FY22 (carved
out data) and FY24, revenue doub-
led to T1L.962.6 crore and operating
profit before depreciation and
amortisation (Ebitda) too doub-
led to T1,746.4 crore, implyving an
Ebitda margin of 89%. NGEL's lar-
gest peer Adani Green Energyv ope-
rated at 82% margin in FY24. The
company’s net profit more than tri-
pled to ¥344.7 crore in FY24 from

7 crore in FY22. The net debt-
nqun}; ratio was two in FY24 and
the interest coverage was 2.6 In
FY24. For Adani Green, the net
debt-equity ratio was 5.5, while in-
terestcoverage wasL.7in FY24

Valuation: Given that the company
is in the growth phase with intensive
capex, NGEL's demanded valuation
looks skewed. The price-earnings
multileP E) after annualising the
profit in the first six months of FY25
is 260 compared with 100 for Adani
Green. The enterprise value (EV) re-
lative to Ebitda is 52 for NGEL and 32
for Adani Green.

RAISES 73,960 CR FROM ANCHORS

NTPC Green Energy on Monday
raised 3,960 crore from 107 an-
chor investors ahead of the ope-
ning of its 1PO, The company allot-
ted 366 million shares at the upper
price band of T108 apiece to these
institutional investors.

New World Fund, Government of
Singapore, Life Insurance Corpo-
ration of India, Abu Dhabi Invest-
ment Authority, SBI Life Insurance,
HDFC Life Insurance, ICICI Pru-
dential, Nippon Life India and Ko-
tak Mutual Fund were some of the
investors in the company.
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REGULATORY LENS RBI's observations on risks in the segment have led
to lenders looking at amortisation schedules and repayment capacities

Gold Loans may Soon Come
with Monthly Payment Plans

Saloni Shukla

Mumbai: After the Reserve Bank of
India (RBI) pointed out deficiencies
in gold loan disbursals by banks and
gold loan companies, the industry is
now planning to introduce monthly
amaortisation plans. Under this, regu-
lated entities could ask consumers to
begin paving interest and principal
in equated monthly instalments as
soon as the loan resumes. Lenders
are also exploring the term loan rou-
te togive loans against gold.

“The regulator’s diktat is clear, it
wants lenders to examine the pay-
ment capacity of borrowers and
not solely rely on the collateral,” sa
id asenior bankingofficial. “Itisal-
s0 unhappy with allowing rollover
of such loans with part pavment,
which could lead to some delinqu-
encies when repayments come up.
We are now structuring monthly
payment options for gold loans.”

In acircular on September 30, the
regulator pointed out irregulariti-
es in granting loans against gold
ornaments and jewellery. This was
after the central bank found issues
inthe sourcingof gold loans, valua-
tion, due diligence, end-use moni-
toring, auction transparency, loan-
to-value (LTV) ratio monitoring,
and the applicationof risk weights,

gﬂld -loan-focused NBFCs, growth
in assets under management in the
first quarter of FY25was11%.

“The sector faces underlying chal-
lenges as the continuous build-up of
leverage raises concerns about bor-
rowers’ ability toservicedebt, especi-
ally given limited visibility into their
cash flows or for that matter the end
useof funds,” said Prakash Agarwal,
partnerat consulting firm Gefion Ca-
pital. “A potential correction in gold
prices could pose significant risks, as
declining collateral values might cre-
ate refinancing challenges and strain
repayvment capacity Lenders must
remain vigilant, balancing growth
with prudent risk management to
mitigate potential vulnerabilities.”

As of September 30, banks had dis-
bursed 1.4 lakh crore as jewellery lo-
ans, a b1% rise, up from 14.6% repor-
ted in the vear-ago period.

Gold loans have witnessed robust
growth in recent quarters, supported
by a significant rise in gold prices as
it enabled additional top-ups on exis-
ting collateral. The challenges aro-
und the availability of unsecured
and microfinance loans also pushed
borrowers to avail of gold loans. Ho-
wever, RBI's strictures on inconsis-
tencies identified during a recent re-
view and comments on strengthe
ning the controls could throttle
growth to someextent.

The regulator also found that rol-
ling over gold loans with only part
payvment was a deficient practice.
Asapractice, gold loan lenders of-
fer a bullet repayment gold loan op-
tion, where the borrower can repay
the entire amount at the end of the
loan tenure. Thev need not make
repaymentsas perany EMIschedu-
le. Another option is to make parti-
al repavments as and when funds
are available with the borrower
Here, the borrower pays off the en-
tire principal and interest amount
before the end of the loan tenure.
The circular comes against the
backdrop of high growth in the
gold loan portfolio of both banks
and NBFCs over the past few quar-
ters. As per Crisil, retail loans aga-
inst gold jewellery increased by
37% for banks between April and
Augusteven as gold prices rose, For

Ujjivan Bank
toSellz270cr
of Soured
Microloans

OurBureau

Kolkata: Ujjivan Small Finance
Bank is planning to sell bad loans
to the tune of 270 crore to asset
reconstruction companies in a
balance sheet cleansing exercise.
The bank's board approved the

plan last Friday,
The bad loans were from the
bank's microfinance portfolio.
Out of this, €208

= crore was classifi-
Ujjivan's ed as non-perfor-
assetquality ming assets and
warsened in the remaining 62
Q2inline crore was written
with the ofL. The bank said
stress in the it carries an ove-
microfinance  rall provision of
sector #5.61% on the abo-
ve pool.

Ujjivan'sasset quality worsened
during the second quarter in line
with the stress witnessed in the
microfinance sector, which cont-
ributed about 65% of its gross lo-
an portfolio of €30,344 crore as of
September 30.

The gross non-performing as-
sets ratio rose to 2.52% from
2.35% a vear back, while the net
NPA ratio stood at 0.56% against
0.08% by similarcomparison.

About 80% of the fresh slippa-
ges had come from the microfi-
nance sector in the second quar-
ter, managing director Sanjeev
Nautival said last month.

CLARE L LRLL LU ARR U AN YRR A NRE RN R EREL R LN L ARRR LA RN LA ARN L ARRE L ARRLCEUR AR AR RRRL R LU AARN L RRRL Y LR L O LR RN L O TR AR LAY RO ERY LARE LARR L AR VAL URAE ARRA LR LI LMY (L INLIRRRA RRRA L RUREY AR R URRY L ERRL L Y

»From Page 1

The VW group has been looking to offload equ-
ity to share costs and risks in a market where
its presence is marginal compared with rivals
from Japan and South Korea besides local au-
tomakers. The scope of the joint venture, if it
comesabout, islikely tobe confined to the SKo-
da and VW brands and will help the German
frugal development

glant tap into M&M's
costs and its sourcing.

A joint venture will vield svnergies at the
back end and help both capture almost a fifth
of the domestic passenger vehicle market, sa-
id the people cited. But M&M mav not be keen
to pursue a potential collaboration if it has to
compromise in the areas of development cost

and sourcing.

“Unlike in the past, they (Mahindra)arenow
in a position of strength. Moreover, they have
learnt their lessons from the joint venture dis-
cussions with others in the past,” said the per-
son, referring to the previous association with

Ford Motor Co.

INCREMENTAL CAPACITY

M&M, which was the SUV market leader in
termsof revenue inthe September guarter and
has been second largest in volume for nine con-

different.”

Meanwhile, the Indian subsidiary which is
steered by Skoda in India, is also in talks with
its parent for additional capital infusion and
expects a decision in the next few months, said
a person familiar with the discussions.

secutive quarters, is keen to forge a partners-
hiptostrengthen its hold in the Indian market.
A potential partnership with Europe's largest
carmaker will also help the manufacturer of
XUVT0Q0, Scorpio N and Thar models gain ac-
cess tonewer technologies from VW Group. Ad-
ditionally, the deal would give M&M much-nee-
ded incremental capacity Skoda-VW India has
local manufacturing capacity of over 200,000
units per vear, in addition to a land parcel that
can be used for further expansion at its site in
Chakan, Pune. The VW Group sold about
145,713 cars in India in 2023, up 8% over 2022,
M&M had cash of over 719,000 crore on its ba-
lance sheet at the end of September. India isa
“strategic market” for the Volkswagen Group,
Pivush Arora, managing director and CEO of
Skoda Auto Volkswagen India told ET recently,
“There is always an opportunity where you
can partner with somebody, but that is always
with a very clear focus to further strengthen
vour position in the market,”
think the approach in India is not going to be

Much in Demand
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“Multiple investors have held talks for stit-
ching up this round,"” said a person aware of
developments. Theomnichannel eyewear re-
tailer got $200 million from Fidelity and Te-
masek at a $5 billion valuation in the previo-
us secondary fundraise.

ET reported on November 5that Fidelity has
marked up Lenskart's valuation to $5.6 bil-
lion—a 12% increase of the fair value in the
company's books. Over the last vear, Lens-
kart has recorded secondary deals of up to
$650 million—the most by a privately-held
startup since revival of such late-stage deals
in the ecosystem.

“There are conversions underway and the-
re is demand even at §6 billion (valuation)
from existing investors. The kev is tofind the
right sellers. Oneof thetop investors hasalso
been approached for a secondary” said one
of the people cited. “This may take sometime
toreach fruitionasdemand is higher than av-
ailable sellers.”

In a secondary share sale, new investors
buy shares from existing investors and the
capital doesn't go to company coffers,

Even during the funding drought of 2022-23,
Lenskart had bagged investment from the

he said. “And [

likes of KKR and Abu Dhabi Investment Aut-
hority (ADIA), with a slew of big-ticket deals.

“Lenskart more than doubled its growth in
FY23. In FY24, it grew revenue over 40% whi-
le nearly hitting profits—emerging as a fast-
growing firm where growth is sustainable,
This has led to the interest and a potential
PO in about two vears,” a person aware of
the ongoing discussions told ET.

In total, Lenskart has closed $1.08-billion ro-
unds since inception in 2010.

Lenskart chief executive Peyush Bansal,
Fidelity and Kedaara did not respond to ET's
email query on the latest developments.

Lenskart won the prestigious Economic Ti-
mes Startup of the Year Award this vear:. The
retailer narrowed its losses to ¥l crore in
FY24 and is on track to remain Ebitda positi-
ve in FY25. ET reported in October that the
SoftBank-backed firm is on a 81 billion reve-
nue run-rate for the ongoing fiscal vear, and
is setiing up its largest manufacturing plant.

SoftBank with a 16.5% stake, Temasek with
7.7%, Kedaara with 7.2%, and Premji Invest
with 5.6%, areamong those with more thana
5% stake in the Gurgaon-based firm. Alpha
Wave Global, entrepreneur Ronnie Screwva-
la's Unilazer Ventures, Steadview Capital are
among other investors in the company;
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Online Bond Platforms
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As per rules, private placements
can beoffered toa limited and pre-
identified set of investors, not ex-
ceeding two hundred in a finan-

cial year.

“These platforms appear to have
structured their offerings in a
manner to avoid regulatory scru-
tiny," Sebi whole-time member
Ashwani Bhatia said in hisorder.

Sebl's examination prima facie
revealed that the modus operandi
adopted by these platforms in-
volved making available unlisted
NCDs issued via private place-
mentson their platform forsaleto
the general public,

In most of the instances, it was
noted that the operators of the plat-
forms were allotted securities di-
rectly by the issuers. The securities,
so allotted, were warehoused by the
operators and sold to general pub-
lic, the regulator said.

“In the present matter, where the

demarcation between public and
private securities has been con-
sciously blurred, and given the
scale of operation of these plat-
forms, the need for regulatory in-

tervention cannot be disputed,”
Bhatiasaid.

“The distinction between public
issues and private placements is
not merely procedural but a fun-

damental safeguard,

o ensuring that public

investments are pro-

0 tected through rigor-

ous oversight. Allow-

ing such unauthorised platforms

to mushroom and operate un-

checked would undermine this

critical framework and expose

the public to significant risk,”
Bhatia said.

Asof November 18, altGraaf has

onboarded 75 companies and over
4400 crore has been raised
through the platform. While Tap
Invest has onboarded above 100
companies and over £400 crore has
been raised through the platform.

HNIs Stay Away from IPOs

up to US elections and uncertainty
around the timing of a Fed ratecut.”

The 13 IPOs launched in September
recorded an average HNI subscrip-
tion of 180 times, while the 10 IPOs in
Aungust saw an average HNI subscrip-
tion of 128 times. Manba Finance led
with an HNI subscription of 512

»» From ETMarkets Page 1

“An overall correction in the Indian
equity market on the back of local
and global concerns has led to soft-
ness in non-institutional demand in
recent [POs," said Ranvir Davda, co-
headof investment bankingat HSBC
India. “Thisshift in sentiment can be

mainly attributed to Indian corpo-
rate earnings being under pressure
in @2, a sharp spike in the inflation
print in October coupled with geo-
political issues, volatility in the run-

times, followed by KRN Heat Ex-
changer and Gala Precision, both ex-
ceeding 400 times. Even the 6,560
crore [PO of Bajaj Housing Finance
saw robust HNI interest, with the cat-
egory subscribed 44 times.

According to investment banker
Ravi Sardana, recent [POs were ag-
gressively priced amid a buoyant
market. However, with the second-
ary market correction and rising
funding costs, HNIs found little val-
ue left on the table. Bankers remain
optimistic that HNIs will return to
the primary markets once volatility
in the secondary market subsides.

“Once there is more visibility and
predictability around these issues
and markets witness a few [POs with
a strong after-market, one can then
expect non-institutional demand to
come back healthily,” said Davda of
HSBC India.
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Rates Have to be Affordable: FM
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Sitharaman said digital financial in-
clusion is an important goal so that
cost-effective, digital means can re-
ach everyvbody She pointed out that
between 2011 and 2021, the number of
adults doubled from 35% to 77% of
the population even as the problem

was recognised in 2008.

She encouraged banks and National
Asset Reconstruction Company Ltd
{(NARCL) to work together NARCL
has acquired 18 non-performing ac-
counts with a loan exposure of
around 92,000 crore, while offers on
assetsworth ¥.25 lakh crore areat dif-
ferent stages of acquisition, she said.

She urged public sector banks to
give collateral-free loans to the
MSME segment and transition to-
wards alternative credit risk as-
sessment models such as cash-flow-
based lending.

The banking sector has relied
heavily on the collateral-based
lending model, which she pointed
out does not always align with the
unique needs and financial strue-
tures of MSMEs.

SBI Raises $500 min
Five-Year Dollar Bonds

Our Bureau

Mumbai: State Bank of India
(SBI) concluded the issuance of
£500 million in senior unsecu-
red fixed-rate notes, maturing
in five years with a 5.125% cou-
pon payable semi-annually.

Issued under Regulation-S,
the bonds will be listed on the
Singapore Stock Exchange and
the India International Ex-
change at GIFT City, with sett-
lement scheduled for Novem-
ber 25, thelender said in aregu-
latory filing on Monday,

The issuance, executed thro-
ugh SBl's London branch, will
help the lender to support fun-

ding requirements for its inter-
national branches and opera-
tions, a person said. Proceeds of
the issuance will also be used for
general corporate purposes.

BNP Paribas, HSBC, MUFG,
and Standard Chartered were
bookrunners for the offering,

This marks SBI's third interna-
tional bond issuance in 2024. In
January, the bank raised $600
million in five-year bonds at a
5.1% coupon, followed by $100
million in three-year floating ra-
te notes In June, priced at SOFR
+ 85 basis points.

The Secured Overnight Finan-
cing Rate (SOFR) has become a
key benchmark for dollardeno-
minated loans and bonds.

Bharti Telecom S Debt Up
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Currently, Singtel and the Mittal
family effectivelu own 2944%
and 23.7%, respa-::twelh in Bharti
Airtel through a mix of direct
and indirect holdings.

The indirect holdings are rou-
ted through Bharti Telecom Litd
(BTL) — the main controlling
company that owns 40.31% in
Airtel. Singtel’s 29.44% eflective
holding in Airtel comprises a
9.5% direct stake via Pasteland a
19.94% indirect stake through
BTL. Likewise, the Mittal fami-
ly's 23.7% overall holding in Air-
tel comprises a 3.31% direct stake
via ICIL and a 20.39% indirect sta-
ke through BTL.

The Mittal family-controlled
Bharti Group and Singtel own
50.56% and 49.44% in BTL, re
spectively

If the direct stakes of both part-
ners equalise at about 6% each
and the shareholding structure
of BTL and its 40.33% stake in
Airtel remains unchanged, the
Mittal family could potentially
end up with a higher effective
shareholding than Singtel in the
New Delhi-based telco.

At Airtel's current market cap of
about ¥8.75,619 crore, an additional
1% stake in the company would
cost T8, 756, 2crore. Sharesof Airtel
closed 0.83% lower at ¥1,537.70 api-
eceon the BSE on Monday:

In September 2022, Singtel had
sold a 3.33% direct stake in Alrtel

viamultipleblock deals to BTL for
about 14,500 crore. Earlier this ve-
ar, Singtel sold another 0.8% in
Ajrtel, through its unit Pastel, to
US investment firm GQG Part-
ners for about 5,885 crore.

Both Singtel and the Mittal fa-
mily have been shifting their di-
rect holdings in Airtel to BTL,
which has been funding such de-
als via debt. Consequently, BTL's
debt levels have risen in recent
vears, totalling ¥24,290 crore as of
September 30, 2024, mainly dueto
its rising stake in Bharti Airtel.

Last month, BTL further increa-
sed itsstake in Airtel to 40.33% by
acquiring 1.2% from Airtel pro-
moter group entity, ICIL, through
an off-market transaction. BTL is
also reckoned to have raised aro-
und 711150 crore through an issu-
ance of non-convertible debentu-
res(NCDs),

Singtel has been a long-term in-
vestor and a shareholder in Air-
tel since 2000. But going forward,
it 1s counting on higher dividend
payouts by associate, Bharti Air-
tel, to enable the latter’s control-
ling company, BTL., to service its
mounting debt.
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Health Risks
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As residents gasped for air, the-
re was a surge in demand for
items such as facemasks, air pu-
rifiers and even indoor plants.

Delhi chief minister Atishi sa-
1d the region is faced with a he-
alth erisis. “All of north India
has been plunged into a medical
emergency as stubble burning
continues unchecked. All citi-
es- Delhl and in Uttar Pradesh,
Bihar, Rajasthan, Harvana,
Madhya Pradesh-are reeling
under severe levels of pollu-
tion,” shesaid.

Hospital queues are elonga-
ting in what has now become an
annual three-month purgatory
for NCRand the northernstates.

In the first line of defence, doe-
tors are sounding the alarm.
“We are seeing an increased
number of patients admitted
with heart attacks, heart failure
and increased risk of asthmatic
attacks,” said Dr Nishith
Chandra, director for interven-
tional cardiology at Fortis
Escorts Heart Institute. “The le-
velof AQIis50timesthe permis-
sible limits, exposing our lungs
and heart to these toxic levels of
pollution.™

Deloitte, Coca-Cola, KPMG.
Acer and others have asked
emplovees to work from home.

Companies says the high AQI
will force people to stay indoors,
worsening the consumption sto-
rv further this quarter “Certa-
inly, peopleare scared toevenco-
me out, with unusually bad air
quality now in the north,” said
Devarajan Iver, chief executive
of Lifestvle International cha-
in. “We expect an impact on sa-
les, which was anyvway affected
in urban areas. The situation
has worsened. We really hope
the government will take some
action.”

The declining air quality took
atoll on shopping and eating out
over the weekend. “The food ser-

vices industry is anyway hit by
steep food inflation,” said Anjan
Chatterjee, chairman of Specia-
lity Restaurants, which opera-
tes the Mainland China and Oh!
Calcuttachains. “The pollution-
linked decline in demand isado-
uble whammy October-Decem-
ber is generally the biggest qu-
arter for the sector. But now, tho-
se who can afford to, are going
away to the hills. Others are sta-
ving indoors,”

While usually, pollution incre-
asesthistimeof the year this ye-
ar is particularly severe, said
Anshu Tandon, president of the
Khan Market Welfare Associa-
tion, citing a footfall decline of
20-25% on weekends.

“Our weekend business is im-
pacted by 30-40% in what is usu-
ally partv season and a very im-
portant quarter for the food ser-
vices industry” said Saurabh
Khanijo, managing director of
Asian cuisine chain Kylin,
which also operates outdoor di-
ningandbar Kylin SKybar. “A lot
of our weekend bookings are be-
ing cancelled, specially for our
outdoor events. Seeing the AQI
levels, people are naturally be-
ing very hesitant to step out.”

Large dine-out chains in India
had beenpinningtheir hopes for
a pickup in footfalls on the Octo-
ber-December festive season af-
ter two back-to-back quarters of
sluggish sales.

Malls are feeling the pollution
pangsas well.

“There's adip in footfall, as pe-
ople are preferring to stay indo-
ors indeterioratingair quality,”
said Harsh Vardhan Bansal, co-
founder of Unity Group, which
operates half a dozen malls in
Delhi and Punjab. He pointed to
a stlver lining. “Serious shop-
pers, though, have moved to
malls from the high street, as
they know malls maintain a cer-
tain level of air guality and it's
gafer indoors than outdoors,” he
said.

DFS Secretary M Nagaraju Cautions
Against Cryptocurrencies

MUMBAI: M Nagaraju, secretary, department of
financial services (DFS), expressed strong doubts
about cryptocurrencies, urging caution over the
asset class. Speaking at the SBI Banking & Econo-
mics Conclave, Nagaraju expressed personal and

professional doubts about the legitimacy and safety of digi-
tal currencies. “l am very sceptical of cryptocurrency. Not
now. not after becoming the financial secretary. Evenasan
individual also, | am very doubtful of the entire scheme of
cryptocurrency,” Nagaraju said. = Our Bureau

¥552-cr Block Deal in MedPlus Health

Mumbai: Pl Opportunities
Fund- | and SBI Mutual Fund
saold shares of MedPlus Health
Services worth €552.55croreina
block deal on NSE on Monday,
Both funds sold 78.93 lakh shares
at 700 apiece. As on September
30, P1 Opportunities Fund-1 held
a 5.77% stake in the company
while SBI MF owned 4.88%
through SBI Long Term Equity

Fund. Franklin Templeton MF
Invesco MF, Kotak Mahindra MF
and Morgan Stanley Asia Singa-
pore Pite were among buvers in
thedeal.

Shares of Medplus Health Ser-
vices rose 2.1% toclose atT719on
Monday. In last one month, the
company's shares have moved
up 5.46% while the BSE 500 In-
dex fell 6.58%. - Our Bureau
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