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20th August 2018 
 
Bombay Stock Exchange Ltd. 
Phiroze Jeejeebhoy Towers, 
Dalal Street, 
Mumbai - 400 001 
Scrip Code: 532790 

National Stock Exchange of India Ltd. 
Exchange Plaza, Plot No. C/1, Block-G, 
Bandra Kurla Complex, Bandra (East),  
Mumbai - 400 051 
Symbol: TANLA 

 
Dear Sir / Madam, 
 
Sub: Acquisition of Karix Mobile Private Limited. 
 
Pursuant to Regulation 30 of SEBI (Listing Obligations & Disclosure Requirements) Regulations, 
2015, we hereby inform the exchanges that the Company has entered into a definitive agreement 
today, i.e. August 20, 2018, to acquire 100% of Karix Mobile Private Limited (formerly known as 
mGage India Private Limited). 
 
In this regard, please find enclosed: 
 

1. Disclosure containing the details pursuant to Regulation 30(6) of the SEBI (Listing 
Obligations and Disclosure Requirements) Regulations, 2015 read with circular No. 
CIR/CFD/CMD/4/2015 dated 9th September, 2015 as Annexure-1. 
 

2. Annexure-2: 
(a) Press Release on the acquisition. 
(b) Presentation about acquisition. 

 
This is for your information and record. 
 
Yours faithfully, 
 
For TANLA SOLUTIONS LIMITED 

 
Seshanuradha Chava 
VP - Legal & Secretarial 
ACS-15519 
 
 
 
 
 
 



Tanla Solutions Limited   T: +91-40-40099999 
Tanla Technology Center   info@tanla.com  
Hi-tech city Road, Madhapur,    tanla.com 
Hyderabad, India - 500081 

CIN: L72200TG1995PLC021262 

 
 

Annexure-1 
 
Sr. No. Items for Disclosure Description 

1 Name of the target entity, details 
in brief such as size, turnover etc. 

Karix Mobile Private Limited (formerly mGage 
India Private Limited) (“Karix”). 
 
Karix is a leading “Business Cloud 
Communication Provider”. 
 
Karix reported an annual revenue of INR 540 
Crores as per the audited financials FYE 31st 
March 2018. 

2 Whether the acquisition would fall 
within related party transaction(s) 
and whether the promoter/ 
promoter group/ group companies 
have any interest in the entity 
being acquired? If yes, nature of 
interest and details thereof and 
whether the same is done at 
“arms-length” 

The proposed acquisition is not a related party 
transaction. 
 
The Promoter and/ or the Promoter Group have 
no interest in the entity that is being acquired. 

3 Industry to which the entity being 
acquired belongs 

“Business Cloud Communications Industry” 

4 Objects and effects of acquisition  Become a global leader in business cloud 
communications;  

 Deep integration into enterprise value 
chain; and 

 Significant upsell and cross-sell 
opportunities and synergies 

5 Brief details of any governmental 
or regulatory approvals required 
for the acquisition 

Requisite Statutory and regulatory approvals. 

6 Indicative time period for 
completion of the acquisition 

The closing of the transaction is expected to take 
place approximately within 45 working/ business 
days. 

7 Nature of consideration - whether 
cash consideration or share swap 
and details of the same 

The consideration for acquisition of Karix will 
be paid partly in cash and partly by way of 
issuing equity shares of Tanla Solutions Limited 
to the existing shareholder of Karix. 
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8 Cost of acquisition or the price at 
which the shares are acquired 

The present enterprise value is INR 340 crores; 
with INR 112 crores being paid upfront in cash; 
issuance of equity shares of the Company worth 
of INR 125 crores to the existing shareholder of 
Karix and the balance through a takeover of debt 
of INR 103 crores. 
 

9 Percentage of shareholding/ 
control acquired, and/ or number 
of shares acquired 

100% 
 
35,31,161 Equity Shares of INR 10/- each fully 
paid up. 
 
 

10 Brief background about the entity 
acquired in terms of products/line 
of business acquired, date of 
incorporation, history of last 3 
years turnover, country in which 
the acquired entity has presence 
and any other significant 
information (in brief) 

Established in Year 2000, Karix is the leading 
and largest mobile engagement and 
communication provider. Karix operates from 4 
locations in India and serves 1500+ enterprise 
clients.  
 
 Revenue over the last 3 years has been: 

FYE 31st March 2018: INR 540 crore 
FYE 31st March 2017: INR 445 crore 
FYE 31st March 2016: INR 379 crore 

 
 
 
 
For TANLA SOLUTIONS LIMITED 

 
Seshanuradha Chava 
VP - Legal & Secretarial 
ACS-15519 
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Tanla Solutions Ltd. acquires Karix Mobile for  340 Crore in a 
cash and stock transaction from GSO Capital Partners,  
a Blackstone Company: Combined entity to be India’s leading 
Enterprise Cloud Communications Company1

Key highlights

•	 Tanla Solutions (NSE:TANLA, BSE:532790) today signed a definitive share purchase agreement to 
acquire 100% of Karix Mobile (formerly known as mGage India) and its wholly owned subsidiary 
Unicel from GSO Capital Partners, a Blackstone Company, at an enterprise value2 of  340 Crore.

•	 GSO will receive a cash payment of  112 Crore. This will be funded from Tanla’s internal accruals. 
Further GSO will be issued  125 Crore worth of Tanla stock at a price of  56.79 per Equity share. 
Tanla will take over a Debt of  103 Crore.

•	 On a fully diluted basis, GSO will own approximately 14.6% in Tanla, Promoters 30.6%, Employees 
5.6% and Public shareholding 49.2% on completion of the acquisition. GSO will have an observer 
seat on Tanla’s board.

•	 The Promoters have to subscribe to 7.9 Mn number of shares to retain their pre-acquisition  
shareholding of 30.6%. The agreed price for subscription to shares is  40, subject to SEBI (ICDR)  
regulations and approval of shareholders.

•	 GSO is entitled to pre-emptive rights3 in future allotment of capital, to enable GSO to avoid dilution.

•	 Karix Mobile an 18-year-old global brand, has offices in four major Indian cities with over 1500  
enterprise clients globally, and a revenue of  540.24 Crore in FY2018.

•	 With combined revenues5 of  1170 Crore in FY2018, Tanla will emerge as a leading cloud  
communications company in India providing formidable digital transformation strategies to its  
enterprise clients.

•	 Tanla expects cost synergies6 of approximately  15 Crore, over the next six quarters of operations. 

•	 This acquisition is expected to close by October 2018 and is subject to approval from Tanla’s  
Shareholders and regulators, if any.

Hyderabad, August 20, 2018

1.	 Based on FY2018 Revenues and volume of transactions processed
2.	 Based on 8.67 times FY 2018 adjusted EBITDA of Karix
3.	 GSO’s right to participate in future equity investment rounds in order to maintain its shareholding in Tanla
4.	 Based on audited financials for the FY2018
5.	 Based on audited financials for the FY2018 after eliminating inter-company transactions of  162 Cr
6.	 Savings on indirect expenses in combined operations
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Uday Reddy, Tanla Solution’s Chairman and Managing Director, said: 

Jason New, Senior Managing Director of Blackstone, said:

Jay Sheth, CEO of Karix, said:

Deepak Goyal, COO of Karix, said:

Strategic Acquisition

 “Tanla is excited to be partnering with Blackstone as we continue to grow the company. Karix is an ideal 
strategic fit furthering our stated objective of adding diverse and high value customer base and business, 
capable technocrats and incremental financial scale. Our combined entity will unarguably be a CloudCom-
munications behemoth with innovation led offerings in the Digital space for our partners and clients alike.” 

“We are delighted to realise part of our investment and look forward to supporting the company in its next 
phase of growth with Tanla.”

“We are very pleased with the announcement of this deal. “The combined strength of Karix and Tanla will 
afford our enterprise customers a single source for a comprehensive suite of communications services, and 
an assurance that their future emerging requirements will be met timely.”

“This strategic integration will also provide new and exciting opportunities for our talented employees as 
they become part of the undisputed market leader.”

Tanla Solutions Limited, (NSE:TANLA, BSE:532790), one of the largest cloud communication providers in the 
world, today announced a definitive agreement to acquire Karix Mobile Private Limited and its affiliate, a 
leading mobile engagement and communication provider from GSO at an  enterprise value of  340 Crore. 
This acquisition accelerates Tanla’s growth strategy and deepens its enterprise reach.

Globally, Enterprises increasingly rely on cloud communication services as part of their digital transfor-
mation strategy. This acquisition will be instrumental in strengthening Tanla’s position as a leading Cloud 
communication services provider.

Mumbai-based Karix Mobile Private Limited is a leading business cloud communications provider with 
reach to over 1,500 enterprise clients in various industries across the country. With this transaction, the 
combined company will be one of India’s leading enterprise cloud communications providers with marquee 
customers in banking, insurance, automotive, DTH, retail, consumer products, e-commerce, m-commerce, 
and the government. 

This strategic acquisition leverages Tanla’s strong telecom carrier partnerships and Karix’s enterprise selling 
expertise to build a rationalized yet comprehensive solutions portfolio that can quickly generate revenues 
& reduce go-to-market timelines. 

Tanla is excited to be partnering with GSO as we continue to grow the company. 

Both Tanla and Karix will synergize to upsell & cross sell offerings to enterprises and mobile carriers.
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Transaction Details

Synergy Opportunity

Key Financials

Based on audited financials of Karix and pursuant to agreed adjustments

- ends -

7.

FY 2017-18 ( in Crore) Tanla (Ind AS) Karix  Mobile  (Ind AS)

Revenue 791.6 540.2

EBITDA 65.2 39.37

•	 This acquisition is a combination of cash and stock of Tanla, with an aggregate purchase consider-
ation of  340 Crore.

•	 GSO will receive  112 Crore in cash and  125 Crore worth of shares (2.19 Crore equity shares of 
Tanla at a price of  56.79 per share), Tanla to pay  112 Crore from its internal accruals and take 
over the net Debt (term loan and net working capital) of  103 Crore.

•	 GSO is entitled to pre-emptive rights in future allotment of capital, to enable GSO to avoid dilution. 

•	 Annual cost synergies with an estimated value of approximately  15 Crore, expected to be realized 
over the next six quarters post-closure of the transaction.

•	 The major expected source of cost and capex synergies include: 
		   
	 -  Rationalizing platform infrastructure, optimizing connectivity(ies) and generating 
	    operational efficiencies. 
 
	 -  Potential better negotiation with partners, optimized operational, general and adminis   		
          tration costs as a result of scale benefits.

The combination of Tanla and Karix will create significant cost and efficiency synergies:
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About Tanla

About Blackstone / GSO Capital Partners

About Karix

Advisors to Tanla

Advisors to GSO capital Partners

Financial and Tax Advisors: EY and Deloitte
Legal Advisors: AZB & Partners
Investment Bankers: O3 Capital

Tax Advisors: PwC Associates and KPMG
Legal Advisors: Nishith Desai & Associates, India                               White and Case LLP

Tanla started its journey as the new millennium set in with a small group of mobile messaging experts, with 
base in Hyderabad, India, to create a world-class messaging service. Today, Tanla is a global leader in its 
domain as one of the largest Cloud Communication providers, handling over 90 bn business  
communications annually. Tanla is innovating the way the world communicates, continuously raising the 
bar through enhanced speed, ease and simplicity of Cloud Communication solutions, adopting cutting-edge 
technologies to meet the discerning needs of a diverse clientele, from enterprises to carriers across  
geographies. Tanla is a public limited company listed on leading Indian stock exchanges (NSE:TANLA, BSE: 
532790). It had consolidated revenues of  791.6 Crore for the 12 Months ended 31st March 2018. 

With $ 440 bn assets under management, The Blackstone Group is an American multinational private eq-
uity, alternative asset management and financial service firm based in New York City. As the largest alter-
native investment firm in the world, Blackstone specializes in private equity, credit and hedge fund invest-
ment strategies. 

GSO Capital Partners LP is the global credit investment platform of Blackstone. With approximately $ 92 
billion of assets under management, GSO is one of the largest alternative managers in the world focused 
on the leveraged-finance, or non-investment grade related, marketplace. GSO seeks to generate attractive 
risk-adjusted returns in its business by investing in a broad array of strategies.

Founded in 2000, Karix Mobile (formerly mGage India) is an industry-leading mobile engagement and com-
munication provider helping enterprises execute communication campaigns across multiple channels. The 
company has deep expertise in key industries serving over 1,500 enterprise customers across BFSI, DTH, 
Government, Auto, Retail & FMCG and e-Commerce segments. The company has 250 employees across its 
four offices in India. 

Enquiries

Tanla

Investor relations 			   investorhelp@tanla.com

Media relations    			   marketing@tanla.com

GSO	                     	                                andrew.dowler@blackstone.com
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Forward Looking Statements

This presentation contains ‘forward-looking statements’ that are based on our current expectations, assumptions, estimates 
and projections about Tanla Solutions Limited (the “Company”), our industry, economic conditions in the markets in which 
we operate, and certain other matters. Those statements include, among other things, the discussions of our business 
strategy and expectations concerning our market position, future operations, margins, profitability, liquidity and capital 
resources. These statements are subject to known and unknown risks, uncertainties and other factors and they depend on 
future events and circumstances. Such statements do not guarantee future results or development and the actual results or 
outcomes may differ materially from those implied by the forward-looking statements. The risks and uncertainties relating 
to these statements include, but are not limited to, risks and uncertainties regarding fluctuations in earnings, fluctuations 
in foreign exchange rates, our ability to manage growth, intense competition in the services provided by the Company, 
including those factors which may affect our cost advantage, wage increases, our ability to attract and retain highly skilled 
professionals, time and cost overruns on fixed-price, fixed-time frame contracts, client concentration, restrictions on immi-
gration, industry segment concentration, regulatory changes, our ability to manage our international operations, reduced 
demand for technology in our key focus areas, disruptions in telecommunication networks or system failures, our ability to 
successfully complete and integrate potential acquisitions, liability for damages on our service contracts, the success of the 
companies in which the Company has made strategic investments, withdrawal or expiration of governmental fiscal incen-
tives, political instability and regional conflicts, legal restrictions on raising capital or acquiring companies outside India, and 
unauthorized use of our intellectual property and general economic conditions affecting our industry. In light of these and 
other uncertainties, you should not conclude that the results or outcomes referred to in any of the forward-looking state-
ments will be achieved. All forward-looking statements are based on information available to us on the date hereof, and we 
do not undertake to update these forward-looking statements to reflect future events or circumstances unless required to 
do so by law. 







Accelerated Growth through the Inorganic Route

4,315 

5,793 

FY16 FY17 FY18

Tanla Solutions Karix (mGage India)

~3x Revenue 

Growth

11,6981

Accelerated leadership in Business 

Cloud Communications

Significant Enterprise reach and 

connect

Maximize profitability

Convergence of enterprise selling 

expertise and strong telecom 

partnerships

Tanla Solutions to acquire Karix Mobile from GSO Capital Partners (a Blackstone company) for INR 340 Cr

Value in INR Mn

1 Based on audited financials for the FY2018 after eliminating inter-company transactions of INR 162 Cr



Rationale

Structure & 

Consideration 

Financing

Conditions & 

Timelines

▪ Become a Global Leader in Enterprise cloud communications2

▪ Deep integration into Enterprise value chain 

▪ Significant upsell & cross-sell opportunities and synergies

▪ Combination of cash and stock of Tanla, with an aggregate purchase consideration of INR 340 Crore3

▪ On a fully diluted basis, GSO will own approximately 14.6% in Tanla, Promoters 30.6%, Employees 5.6% 

and Public shareholding 49.2% on completion of the acquisition.

▪ GSO will have an observer seat on Tanla’s board

▪ The Promoters have to subscribe to 7.9 Mn number of shares to retain their pre-acquisition 

shareholding of 30.6%. The agreed price for subscription to shares is Rs. 40, subject to SEBI (ICDR) 

regulations and approval of shareholders

▪ GSO will receive a cash payment of Rs 112 Crore. This will be funded from Tanla’s internal 

accruals. GSO will be issued a further Rs. 125 Crore worth of Tanla stock at a price of Rs. 56.79 per 

Equity share. 

▪ Tanla will take over a Debt of Rs 103 Crore.

▪ This acquisition is expected to close by October 2018 and is subject to approval from Tanla’s 

Shareholders and regulators, if any.

1

2

3

4

2 Based on FY2018 Revenues and volume of transactions processed
3 Based on 8.67 times FY 2018 adjusted EBITDA of Karix



Current Shareholding

Promoters Employees

Combined Entity Shareholding

Combined Entity

Public

34.01% 0.74% 65.25%

Promoters Employees Public

30.6% 5.6% 49.2%

GSO Capital 

14.6%

The figures are subject to changes as per ICDR regulations 

GSO will own 14.6% of the Combined Entity



Karix is a leading cloud communications and customer engagement solutions provider 
with high market share across industry verticals

Platform Availability

99.995%

Enterprise Messaging 

Share

33%

Employees

250
Mumbai

Gurgaon

Bangalore Chennai

Enterprise clients from the leading 

industries in the country

1,500+

88.2%

11.8%

Domestic International

Growing revenue 

from marquee 

Fortune 500 

customers

4,427 4,456
5,402

FY16 FY17 FY18

Revenues (INR Mn)

Revenue Growth

Revenue Segmentation

Leading Banking, Insurance & Financial 

service companies, Retail & FMCG, Social 

media networks, ecommerce, major brands 

and media & Government agencies

Founded in Year 2000, headquartered in 

Mumbai

Backed by the best of the IT setup, highly 

scalable cloud infrastructure, industry 

standard processes and world class security 

(ISO 9001:20115, ISO 27001)

100% owned by GSO Partners (a 

Blackstone company)
4

4 Based on audited financials for the FY2018



▪ Expand reach to 1,500+ enterprise customers across industry segments

Increased customer stickiness and mining of existing customers with enterprise focused offerings

Creating a global leadership position in Enterprise Cloud Communications for sustained growth

▪ Harvest Karix’s enterprise selling expertise of consistent growth, built over 

years to meet new age demand

▪ Leverage scale of strong Tanla-Telco partnerships to reach a potential of 1.5 

Mn enterprise customer base 

▪ Synergize to upsell & cross sell offerings to enterprises & Telco’s across India 

and globally

▪ Build Rationalized yet comprehensive solutions portfolio that can quickly 

generate revenues and reduce go to market timelines

• Accelerates Technology capabilities around next-generation Business Cloud 

Communications



Revenue 7,916.1 5,402.0 11,6985

EBITDA 651.9 393.06 1,045

Creating solid financial momentum to drive sustained future growth

All figures in INR Mn; FY2018 refers to financial year from Apr - Mar

The acquisition would also drive strong operational and cost synergies for the combined entity

FY 17-18

5 Based on audited financials for the FY2018 after eliminating inter-company transactions of INR 162 Cr
6 FY 2018 adjusted EBITDA of Karix



32,599

23,852

16,470

11,698

9,100
7,916 7,865

5,402

Ringcentral CLX 8x8 Tanla + Karix Nexmo Tanla Fuze Karix

383,962 33,135 131,951 na na 3,963 na na

Revenue (INR Mn) Market cap (INR Mn)

All figures in INR Mn; Source: CapitalIQ and market reports as on 4 Jul 2018

LTM refers to Last Twelve Months

10.0x 1.4x 6.0x na na 0.3x na na

EV / LTM Revenue 



Customers

▪ Accelerate velocity of innovation in business communications to enable rapid service deployment with high availability & 

scaling

▪ Quick entry, low cost, high value business communications platform-as-a-service by riding on existing in-network Telco 

deployments

▪ Rationalized yet comprehensive solutions portfolio 

Partners

▪ Leverage large enterprise customer base & strong feet on street to quickly generate revenues & reduce go-to-market 

timelines

▪ Combined business creates solid financial foundation to drive business growth

▪ Monetize network assets with innovative business communication applications to increase B2B revenue market share

Shareholders ▪ Stronger financial performance of improved margins and robust cash flows providing higher returns to shareholders

Employees ▪ Significantly greater career opportunities and participation in industry transformation



1
Tanla becomes the leading Business Cloud Communications provider in India, further accelerating its position as a 

Global market leader in the industry

2 Enables us to directly serve 1,500+ enterprise customers across large, mid-market and small industry segments

3
Brings convergence of expertise across carrier and enterprise partnerships to potentially service a customer base of 1.5 

million

4 Creating solid financial momentum, combined revenues of INR 11,698 Mn in FY18



Geese get it!
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