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Cautionary Language Concerning Forward-Looking Statements

This presentation contains forward-looking statements within the meaning of the “safe harbor” provisions of the Private Securities Litigation
Reform Act. These forward-looking statements are made on the basis of the current beliefs, expectations and assumptions of management, are
not guarantees of performance and are subject to significant risks and uncertainty. These forward-looking statements should, therefore, be
cansidered in light of various important factors, including those set forth in Majesco’s reports that it files from time to time with the Securities and
Exchange Commission and which you should review, including those statements under “Item 14 - Risk Factors™ in Majesco’s Annual Report on
Form 10-K.

Important factors that could cause actual results to differ materially from those described in forward-looking statements contained in this
press release include, but are not limited to: integration risks; changes in economic conditions, political conditions, trade protection
measures, licensing requirements and tax matters; technology development risks; intellectual property rights risks; competition risks;
additional scrutiny and increased expenses as a result of being a public company; the financial condition, financing requirements, prospects

and cash flow of Majesco: loss of strategic relationships: changes in laws or regulations affecting the insurance industry in particular:
restrictions on immigration; the ability and cost of retaining and recruiting key personnal; the ability to attract new clients and retain them
and the risk of loss of large customers; continued compliance with evolving laws; customer data and cybersecurity risk: and Majescao’s ability
to raise capital to fund future growth,

These forward-looking statements should not be relled upon as predictions of future events and Majesco cannot assure you that the events
or circumstances discussed or reflected in these statements will be achieved or will occur, If such forward-looking statements prove to be
inaccurate, the inaccuracy may be material. You should not regard these statements as a representation or warranty by Majesco or any other
person that we will achieve our objectives and plans in any specified timefram at all. You are cautioned not to place undue reliance on
these forward-looking statements, which speak only as of the date of this presentation. Majesco disclaims any obligation to publicly update
or refease any revisions to these forward-looking statements. whether as a result of new information. future events or otherwise, after the
date of this press release or to reflect the occurrence of unanticipated events, except as required by law.
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An Incredible
History of
Innovation

40 Years of

Investments in

the Future

Mapsico. All ighiy reserved ﬂ MAJESCO

1982: MASTEK founded:
Enterprise technology services

1982: MajescoMastek formed:
Insurance focused products and
services

2005: Acquired Entegram: US-
based Insurance Services

2007: Acquired Vector
Technologies: US- ed LEA
y administration selutions

2008: Acquired STG: US-ba
provider of enterprise solutions
for PAC insurance

2010: Acquired Data Factory Tool
Kit (DFTK]} and data migration
methodology from Keognitio

2013: Acquired SEG: US-based
policy administration software
for individual and group life
health and annuity insurance

2014: Demerged with Mastek

20%4: Acquired Agile Technologies:
US-based insurance strategic
consulting services

2015: Merged with Cover-all, a
core PAC product & services
provider

2015: Majesco publicly listed on
MNYSE

2016: Released Cloudinsurar™
100% cloud-based P&C Core Suite
and LEA and Group Core Suite;
Re d Distribution
Management

2017: Released Enterprise Data
Warehouse products

2017: Announced IBM Partnership:
Majesco Core platform selected as
technology foundation for IBM
Insurance Offering

2017: Released vi0 PEC Core Suite
and L&A and Croup Core Suite

sed Digitali*
., 100% cloud, AP, and
s-based platform for
next-generation insurance

2018: Acquired Exaxe: Europe-
based cloud solutions for individual
life, pensions and wealth



Insurance is a $4.9 trillioneindustry that's ripe for disruption

PROPERTY & CASUALTY LIFE & ANNUITY + GROUP
~$2.2 Trillion Annual Premiume  ~$2 7 Trillion Annual Premium «

3% Average IT Spend (¢

*Carriers should develop a multiyear “There is an undeniable move ‘Market leaders are expanding the

cloud strategy, ideally as part of towards greater adoption levels scope of their capabilities with a

broader efforts to create the digital of cloud-based core insurance growing.emphasis on broader

insurer of the future.” solutions across the industry, ecosystems with partners accessible

Deloitte 2019 Insurance Outiook especially among the mid-tier through prebuilt integration in an
and below.” app-store-like venue.”

“Investment focus shifting from Celent CEO Jarmie Macgregor: Majesco 2018 Maglc Quadrant for PEC Core Platforms,

new startups to est ablished Acquires Exaxe, EMEA Cloud Software North America

- ¢ Mat I Techs t Leader for Life, Pansions and Wealth

innovators. Mature InsurTechs to P ——"

fuel the digital evolution.”

Deloitte: InsurTech Entering Second Wave

(&) Source: AN Batt B s Tomars Wk Wimntayy (BISource: & T o TGN N
World insurance i 20| bt mature Nfe ais Waph on growth Lovrce: Nowarica s Matthiew Tosefo & 2013 Majasco. AN rig Sroed ﬁ MAJESCO




The market supports this multi-billion dollar opportunity

$4.9 trillion

L&A and Group

3% Spent on IT*

$147 billion

Total Market

60% Spent on Staff,
Metworks, Desktops, etc. *Opportunity for
I L . transformation in the
I ” lj.':"" ﬁ il $88 billion insurance industry

L T

Annual Premium
15% on Services
£22.1 billion
15% on Maintenance,/ *Majesco’'s Addressable
Support Opportunity
10% on Hardware/
Software

& 2009 Majs AL redsred. -ﬂ H.I'\IESC’U




Insurers are
going digital

TOP
PRIORITY"

Is platform technologies -
cloud, APIs, Al, mlcroservices

79%

Of insurers belleve
Cloud is important to
their business model

Lource: (8] Straleghc Priorities 2000 Accalarating The Paths To The Fulure OF ing

InsurTech is
shaping the future
$4.'| 5 Ciobyi lpemicitalh fhdghmath mahed S

£2.22 billion in 2017 - 87X increase from 2017
and 1093% from 2012
BILLION

2019 Majesco, All fights roserved. -ﬂ MAJESCO




We know that insurance is not business-as usual.
That's why Majesco is creating the future -

AGILE, NIMBLE,
LIGHT MM NG F&%ET

- a future that's - / In the Cloud

£ 2019 Majrsca. AN rights reserved. A} MAJESCO




A world where insurance makes life
— and businesses— easier, more
connected, and better protected.



What
We Do

Technology, expertise and leadership

that helps insurers modernize,
innovate, and connect to build the
future of their businesses — and the
future of the insurance industry —
at speed and at scale.

& 2018 Misjosco. Al ights reserved. A} MAJESCO



A New W MAJESCO SOmMin™ UG, UM N, R [messervsan]a
Experience

We've captured the
energy of our

WELCOME TO

industry and the b ; THE FUTURE OF
bold new landscape 2 INSURANCE

we're creating with :

a brand that's more ‘
connected, more '
relevant, and

pushing more INDUSTRY-SPECIFIC SOLUTIONS DEVELOPED
boundaries WITH INDUSTRY-SPECIFIC EXPERIENCE

WATZH Tl ViDipO




WHY
MAJESCO?




People

Our people are the best in the industry.
We're busy creating the future of
insurance, and obsessed with delivering
innovation to you as quickly as your
business and customers demand,

Unparalleled industry expertise, domain
knowledge and customer focus.

A} MAJESCO = 2005 Majesco. Al rights reserved



Technology

Our technology works in the cloud te
help carriers transform complexity into
simple experiences that make innovation
faster and easier.

A platform for growth. Recognized in the
market for innovation and vision. Cloud
computing, microservices and APl-enabled.

A} MAJESCO © 2015 Majeaco. All rights ressrved.



Leadership

We have a head-start on our
competitors - and when it comes to the
world's top insurers and analyst firms,
we've earned our seat at the table,

First in the iIndustry to move to the cloud,
helping insurers execute their digital
transformation strategies.

2019 Majesco. Al rights reserssd.



HOW DO WE DELIVER
ON THESE PROMISES?




We're known for
our strength in
completeness of
vision and
capability.

Whether it's P&C or
L&A, a full cloud suite, a
modern, digital
platform, or just a
billing solution,
Majesco’s technology
has the power to meet
the demands of
tomorrow, right now.

DIGITALY®
INSURANCE™

LIFE &
ANMUITIES PROPERTY
AND GROUP & CASUALTY

:'U:"-]'.-,
g
F oisTaypumon
MANAGEMENT

£ ZONF Majozco, AN rights ressnied. -ﬂ H.I'\IESC’U



And whether an
insurer is creating a
new startup or
greenfield,
modernizing a legacy
business, or just trying
to optimize their
existing operations, we
have solutions and
best practices to help
them pave their path
to the future.

‘_-r_c;E!lZL'. HA MNEgrs

DIGITALYI®"
INSURANCE™

LIFE &
ANNUITIES PROPERTY
AND GROUP & CASUALTY

=
&
¥
&

DigTrigymoH
MapacEMENT

"
CLoyp nsuRER

& 200% Majozca, AN fights ressnied. ﬂ H,r‘,lf SCO
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Building the Future Through
Strategic Partnerships

At Majesco, we're partnering with the best and C“{}gmw’ DE'OIttE. :

brightest to reach new markets and support
our customers as they shape the future

Anjesco, AN fights ressnoed -'“ MAJESCO






pitney bowes

Building the Future Through
Ecosystem Partnerships @DataRobot  CyberSource’

Technology partnerships with InsurTechs and
other insurance-related solutions extend
Majesco’s value, connecting insurers with
innovative capabilities and solutions that matter

~SPLICE r@ LexisNexis

inppiring Customer Connoctions RISK SOLUTIONS

HazﬂrdHub ECHO

l'-‘.]l;rlllj'lll__. 5 (il

& 2013 Majosco. AN ights rassnesd -'ﬂ H.r-,"—_‘ SC0



Building the Future Through

Mergers & Acquisitions g

M\ MAJESCO

LIFEPLUS SOLUTIONS

& 20019 Majesco, Al fights resenoed -ﬂ MAJESCO



Adamn Elster

“_ 'i CEO

Denise Garth
SVP, Marketing &
Innavation

Sweta Jhunjhunwala
SVP, Global
Administrative Services

Farid Kazani
Managing Director
& Group CFO

Our Leadership Team

Prateek Kumar
EVP, Americas

Wayne Locke
Chief Financial Officer

Jim Miller
Chief Revenue OFf

o)
<

4

T:*

r 3

/

4

Edward Ossie
Chief Operating Officer

Mallinath Sengupta
EVP, Clobal Services
and Support

Manish Shah
President & Chief
Product Officer

I rights reserved. A} MAJESCO



Strategic Focus Areas

Property & Casualty Solutions

Expansion of existing customers through
upsell and adoption

Expansion of existing customers through
cross-sell (Digitallst and Growth and
Innovation)

Land new customers focusing on growth
and innovation

Life, Annuities and Group Solutions

Focus on landing new customers in
Group and Voluntary Benefits
Focus on landing new individual life
customers

Partnerships

IBM ' Capgemini InsurTechs

M&A

Deals to accelerate new innovation,
geographic expansion, and market share

Focused On Growing In Three
Ways: Through Organic
Development, Partnerships,
and M&A

£ 2013 Majazco. A

rights rosered. Afly MAJESCO



Operating
Highlights

from the

Last Year

Adam Elster Named CEOQ

Launched Digitalist insurance™
EcoExchange with partner apps

Acquired Exaxe, Europe-based
cloud solutions for individual life

Launched Digitallst Insurance™
Electronic Billing & Payments App

Shifted Listing from NYSE to
MNasdag

Closed Oversubscribed Rights
Offering, Yielding $43M

**In the Last & Months

Developed Three-Year Strategic
Plan

Acquired the Majesco india
Software Business

Majesco’s Denise Garth Named #15
in Top 50 InsurTech Influencer List

Co-presented with IBM at IBM
Think Conference

Expanded Leadership Team
»  Wayne Locke Named CFO
= Jim Miller Named CRO

Record Attendance [50% Increase)
at Convergence 2019

Launched Brand Refresh, New
Website

Partnered with DataRobot to bring
integrated Al/machine learning to
core insurance platforms

£ 2013 Majssco, Al fights retsned ﬂ MAJESCO




Fiscal 2019 By The Numbers

CLOUD CUSTOMERS PARTNERS

||l : [ | - ), 4 | L
Total Revenue with Net Cash/Cash YoY Growth in Total Total
13.7% YoY Growth Equivalents Cloud Business Customers Partners

Gross Margln; EBITDA wlth. Cloud percent of New Partner-Based
Up 22.6% Yo¥Y 203% YoY Growth Total Revenue Customers Tier1 /Tier 2 Deals

In .Backlog. . Total Cloud Greénfre!ds EcoExc:i:lange
Up 7% Yo¥Y Customers & Startups Apps

2015 Majosco. AN rights ressnied -'ﬂ MAJE SO




Insurance companies set their priorities and budget
wvery far in advance

Projects have very long implementation cycles

The insurance industry has made technology
advances but still have 2-3x the technology needs

Industry technology spend remains at 2-3% premiums
Significant change will be on a 5-10 year time horizon

SHIFT in N 5-10

The acceleration of digital transformation in the insurance industry will be driven by a shift in demographics from baby
boomers to Gen X and Gen Z across insurance executives, agents and end customers

* Senior executives of the baby boomer generation will retire in the next 5-10 years and will be replaced by Gen X
* Similarly, many agents will also retire in the next 5-10 years

«  Gen-Z will enter the workforce and will prefer digital channels and not want to work with agents

I MAafa s, AN rights resereed -'ﬂ H.I'\II:' SC0




Reshaping Majesco

TO

Services Product
On-Premise = Cloud
Holistic
Simple + Clear
Visionary
MNext

About Us About Customers

£ 2013 Majssco. All tights resenned. ﬂ MAJESCO




Execute a multi-year strategy with a blend of
organic, partnership, and M&A focus.

A leading application technology company and
platform for innovation.

“The" premier provider of modern technology
solutions to support the core needs of the
insurance industry.

]
The leader for expertise in insurance domain s t t
combined with innovative technology solutions. r a e g I C

L] L]
One of the fundamental technology companies to VI s I O n
partner with the industry to achieve their digital

business transformation. Majesco's New Reality

BUSINESS VALUE DIFFERENTIATORS

A} MAJESCO = 2013 Majesco. All rights reserved



THE FUTURE

OF INSURANCE
STARTS HERE




M\ MAJESCO

Majesco Product Update

Manish Shah
Majesco President & Chief Product Officer

May 8, 2019




HOW ARE INSURERS
RESPONDING TO NEW

MARKET DYNAMICS?




MAJESCO OFFERS THREE

PATHS TO THE FUTURE




DIGITALY®
INSURANCE™

Over $220M of

AND GROUP & CASUALTY

R&D Investment B 1 Lo pe—

and Counting




Welcome LifePlus (Exaxe) to the Majesco Community

LifePlus SaaS
Solutions:

Expanding Saas capabiliities in with individual Life,

Penslon and Wealth Management solutlons In Europe.

tions for tha Europaan
idual life, ions and
emant companies to rage digital
lon to launch new products faster,
aducts mare efficiently and respond
to the marketplace with greater Naxibility

LIFE
\ ILLUSTRATEPLUS

by The illustration
.Yncl quotation solution -

LIFE \ / LIFE

ADMINPLUS e /"' DISTRIEUTIONPLUS

A full policy A distribution &
caompensation

administration solution
/ manaqr ment solution

y

LIFE
Anwcem_us \

The robo advice solution %

\u

£ 2013 MajEsco, AN fights ressried. ﬂ MAJESCO




BIRD’S EYE VIEW OF PRODUCTS

MAKING AN IMPACT ON THE INSURANCE INDUSTRY

156 41 48

PEC MODULE LEA MODULE CUSTOMERS USING
DEFPLOYMEMNTS DEPLOYMENTS CLOUDINSURER™

18 % 37 530

GREENFIELDS AND | PARTHERS ENGIMEERS
STARTURS DEDICATED TQ RED
INKROVATION

& 013 Majesco, AN eights resersed -ﬂ H.I'\jESCU




INSURERS PREFER CLOUD

MORE AND MORE INSURERS ARE MOYING TO CLOUD

o ' o
7 ‘-.;” | y A

Of our customers Of our customers who Of our new NA customers in
run on the Majesco upgraded to new Majesco fiscal 2019 chose Majesco
Cloudinsurer™ Platform products chose Cloudinsurer™ Cloudinsurar™

£ 2013 Majesca. A rights reserved. A} MAJESCO




Speed to Value Redefining speed
in the insurance
Average MVP Implementation: iﬁdUStl’y with

successful rollouts
for Tier 1, Tier 2
insurers and
InsurTech startups

£ 2013 Majasca, All rightsreverced. Ay MAJESCO



PROVEN P&C PRODUCTS

SERVICING LARGE, MID-SIZED AND SMALL CUSTOMERS

Tier 2 Tier 4:5
DWP 18 Lo $58 DWP <SZ00M
25 70

POLICY
BILLING
CLAIMS
DISTRIBUTION
DATA

& 2013 Majosca, Allvights reserved. Wy MAJESCO



ESTABLISHING AN INDUSTRY PLATFORM
FOR INDIVIDUAL, VOLUNTARY & GROUP INSURANCE

The Insurance Industry Platform

MetlLife, IBM

INDIVIDUAL, VOLUNTARY & GROUP INSURANCE SAAS PLATFORM

LIFE HEALTH & AKMNINTIES PRODOCTE Drrtal Wi Agent

& Majesco S S

Browe: Pors Empioyes Pormal Emgpioyer Porlsd Motde Apon Csgriiten Businais Prosesd
MatLife, IBM and Majesco are co-creating First-

Of-ltz-Kind Cloud-based Digital Platform far
Froduct & Rubes Configurstion  iplementition fercliment  Undwrariting, Quotng, Renewsh .
Group and Voluntary Benefits Market and o Iy B i Rwplitiany Complissoe
Biting anad Colleiion lantsmance Elasms

DACATAL FRONT IND [ ]

establishing ublguitous industry platform.
ntermied of Things

Bdgrugrieng kol

BHECAEN

B8 CLCAID & VM SECLETT

£ 2O Majesco. Al eights reseroed -ﬂ H‘.I'\jESC'U




Eight customers, including insurers,
reinsurers, InsurTech startups and
MGA/brokers, have chosen Majesco’s
Digitallst Platform™ to accelerate their

Digita“St is digital transformation journeys
Helping Create

the Future “
of Insurance

1% Majssco, AN rights ressroed ﬂHAlE5Cﬂ




Suite of products covering'c_qre-lnshrance functions
across commercial, perSonaland specialty lines




Announcing

P&C
VERSION 11

Coming Fall 2019

« 100 Mew Features
« 700 New Capabilities
= Simple Upgrade

£ 2019 Majesco. AN ights reserved. A} MAJESCO




Knock, Knock,
Who's There?

A pancramic

capabilitics a2 an affe




Submission & Risk Clearance

Clear it
Out With
Confidence

bon and Risk C
ride. Compd inte n with task
management functionality to streamline the Submission

te-Quote workflow assignmaent and tracking.

£ 2019 Majesco. Al righ




Usage Based Billing

Pay As You Go

tal mileage

ved. Ay MAJESCO




Digital Tour Guide

Your
Personal
Navigator

Engage users Lo improve adoption and their
productivity through In-app interactive tutorials
and guldr_'n:l towurs of & i

releated foatures &z ¢

ved. Ay MAJESCO




Personal Assistant

You've Got a
Friend In Me

Ay MAJESCO




Gateway to the
Digital World

Start your digital journey with cur 700+ Oy
compliant APis covering all major PEC
and delivered to you through AP1 Gateway

ved. Ay MAJESCO




LIFE, HEALTH AND ANNUITIES

Suite of products covering core insurance functions
across life, health & annuities for
Individual, Voluntaryrand Group

£ 2018 Majssco, A ights revered. A} MAJESCO




Announcing

L&A
VERSION 11

Coming Fall 2019

= 200 New Features
« 1500 New Capabilities
= Simple Upgrade

sserced. A MAJESCO




Digital RFP

Name
Your Price

Let us help you get the most out of your
insurance spending. Name your price and let Al
based suggestions guide you with persanalized
plans,




Always STP

A-Z
No Stops

ed up trans

clion:

L through pr

unnecEssary touchpoint

Aana Submitted RFP

Dot Evatuation
Pan Dosign Evaluation .
Cornun Euahaslion

Auta Bracesing HFP Dwcinkonn Eviabonllon

A PAS - Systom

& 2013 Majosca, A ights reserved. A} MAJESCO




Dashboards

Your
Personalized
Cockpit

Role based personalized dashboards covering
activities, analytics and moniloring views.

£ 3019 Majssco A8 rights reiereed. A} MAJESCO




Digital Tour Guide

Your Personal
Navigator

Engage users to improve adoption and thair
productivity through in-app interactive tutorals
and guided tours of pxisting as waell as nowly
released features as they becomo avallable

& OIS Maj

rigits ressnied. ﬂ MAJESCO




Personal Assistant

You've Got a
Friend in Me

A parsonal assistant that makes it easy and quick to
got your werk done by cutting through complex core
system functionality maze by simple conmversation,

Tt LAy Yty | 8

B e v s e
LAMETTE e

Helicl | am Paab
Cck on £

8 P

Ay MAJESCO




API

Gateway to the
Digital World

Start your digital journey with our 1200+ APls
covaring all major business funclions

Rl = e it s
[ [ —

[ O —

- et sy

Iepirmarsiaion ity

P A e "3 b
mwgzenr T

A Mg |

AT W

Ay MAJESCO




DIGITAL INSURANCE

Cloud-Native, Microservices based digital platform for
supporting innovative business model and shaping the
future of insurance

301 Majenca, Al rights reserved. A MAJESCO




Consumer
Led Changes
Impacting

Business
Models

PROCESS

MASS STANDARDIZATION

ACENT CHANMNEL

HISTORIC YIEW OF DATA

INTERMAL FOCUSED

ON PREMISE, MOMOLITH SYSTEMS

FUTURE

CUSTOMER

CUSTOMER EXPERIENCE

FEREDHALITATION

MULT| CHAR

PREDICTIVE WIEW OF DATA

EVENT DASED

ECOSYSTEM

CLOUD-HATIVE, MICROSERYICE

01 Majesco, AN




Creating Your Future Business

Operational Insurance

RECipe For Platform Apps
Success seusan,

Microservices digital insurance
platform with cloud-native
configuration workbench and

runtime platform for bullding and Partner
running personalized digital apps. EC'DS}"E'IEI’TI

ADD-OM BUSINESS, DATA,
DISTRIBUTION &
TECHNOLOGY PARTHNERS




Digitalist
Platform™

Shape-to-scale digital operational platform

Microservices-based digital insurance platform
with cloud-native configuration workbench and
runtime platform for launching and scaling
parsonalized digital experiences.

WWElCome




Eiecerors Bl & Fuymerts

— W maen
- &

Digitali

e b Policy No: 123456750 [ @

Engagement™ EEEE

AT T BT

Ready to use insurance apps & components

Farprneen Due
e el Dvm
agement Saas Apps (Portals, : - | e -
Micraservices and more) for global - . _
insurance for accelerating engaging and Cden
impactful customer journeys.

S T Py Plany Ohuaiiery
= .
- _ Doz o Wit o ol for i paymet? [

£ 32015 Majasca Al rightrreiered. Ay MAJESCO




Digitallst
EcoExchange™

Curated Plug & play partner capabilities

Live Marketplace of Curated Plug & Play
Partner Apps for Insurance.

EXPLORE APPS
FOR INSURANCE

B Apps from insurance

noer a singh o

Ye

& 201 Majasoo AN rights reserasd ﬂ HAIE5C’U




Plug-n-Play
Al & Machine —
Learning

Feature Effects

Majesco & DataRobot partnering to
accelerate adoption of Al/ML in Insurance

Unigque approach to make machine
learning analytics capabilities accessible to
any tier of insurer using Majesco Solutions,
alleviating the burden of limited expertise
and resources.

et et Ly et

& 2013 Majosca, AN rights reserved. A} MAJESCO




DIGITALIST ECOEXCHANGE™ APPS

ALWAYS GROWING MARKETPLACE WITH APPS FROM IMPRESSIVE PARTNERS

Available on EcoExchange™

& Verisk Emarty @ LexisNexis: %= \erisk @ LexisNexis'
" LexisMexis =SPLICE 6 Verisk ‘ LexisMNexis: '. LexisMexis
CyberSoune’ | o st @Hazard"ub Fm’” “ MNESCO ®m
Coming Soon on EcoExchange™

£z \erisk pitney bowes {3 % TransCard AssureSign

@ LexisNexis: RS " ?F _ . ,

£ 2013 Majosca, Allvights reserved. W MAJESCO



>

Online Ecosystem Cloud=-Mative Platform

[ ] ] st For snabling busines models with DevOps Autormalion,
D l g Ita 1 in Platform econormy Security & Opevational Efficiency

Delivers Value

LJ

Shape to S5cale Platform Omni Channel Catalysis Innovation
for enabling Digital Insurance Distribution Enal ont & expariments through speed
Business Madals with Open AP Architeciuns and vatiable usage prcing

& 2013 Majosca, A ights reserved. A} MAJESCO




Excelling in
the Present,
Investing in
the Future

Speed of Operations ——————— LIFE &
ANNUITIES PROPERTY
Traditional business model with AND GROUP & CASUALTY

mature systems and processes

with incremental improvements. &

kS
]

iy
L
E,
_‘:{bs

ManacEMENT

& 201 Majosco, AN rights ressried ﬂ MAJE SO



Excelling in o)
the Present,
Investing in o DlcITALT
the Future

(%

INSURANCE™

Speed of Innovation

ast and MVP model
to explore, test and learn
new business opportunity.

019 Majesco. Al rights ressnoed ﬂﬂ,ﬁ"—jscﬂ



Excelling in
the Present,
Investing in
the Future

2-Speed Products,
2-Speed Process,
2-Speed IT

Laverage Modern Insuranca Platform

& Start Early Expariments

gCOEXCHANGE,, |

DIGITAL1®
INSURANCE™

LIFE &
ANNUITIES PROPERTY
AND GROUP & CASUALTY

o ;
. &
k. ¥
td o

L
Ep
"U.l-':
3 DISTRIBUTION
ManacemEHT

& 201 Majosco, AN rights ressried ﬂ MAJE SO



CREATE Ng,

Excelling in

the Present,
Investing in § a pomun
the Future ¥ |

RCOENCHAN S,

Modernize your Business i e o e & CASUALIY

Optimize your Business
Create New Business

II' e
. DigTappu TIOH
AN AGEMEHT

& IS Majesoo. AN rights reseroed ﬂ Hll'\jESC’U




WELCOME
TO THE FUTURE

OF INSURANCE

W\ MAJESCO
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Majesco Financial Update

Farid Kazani Wayne Locke
Managing Director CFO

and Group CFO

May 8, 2019




FY 2018

Revenue $123.0M

Gross Profits $ 55.9M

Fiscal Year End March 31, 2019

FY 201 9 Adjusted EBITDA $5.7M
Financial

$ (5.0)M
Summary < sram
12 Month Order Backlog $ 90.6M

Net Cash/(Debt) Position $(4.4)M

fusfed EBITOA e nol aelined F g pincisles (LK.
g Macama. apesaiisg p ity eardancs mith ULE

FY 2019

$139.9M T 13.7%
$ 68.5M T 22.6%
$17.2M ™ 202.6%

$ 6.9M
$ 56.8M ™ 52.7%
$ 96.9M ™ 7.0%

$ 38.9M

& 200 Majosco, AN rights ressnied. -ﬂ H.I'\IESC'U




Accelerating Revenue Growth

REVEMUE REVENUE
Quarter Over Quarter (Millions) Year Over Year (Millions)

FYl8-04  FYI9-Q1  Fr9-Q2  FY19-Q3  FY19-0Q4

YoY Revenue growth of 13.7%

Seven consecutive quarters of consistent financial performance

The increase in revenue was led by higher cloud revenue, new logos, footprint expansion within
existing accounts, and acquisition revenues from Exaxe

reed. A} MAJESCO




Profitable Growth

GROSS MARGIN GCROSS MARGIN
Quarter Over Quarter (Millions) Year Over Year (Millions)

46.9%

FY18-0Q4 FY19-QI FY19-0Q2 FY19-Ch

Gross margin expansion benefitting from a growing mix of cloud revenues
Focus on delivery efficiencies

Annual gross profit dollars up 22.6%

Opportunities to leverage fixed costs

Al rights reserced. Ay MAJESTO




Expanding Adjusted EBITDA Margin

ADIUSTED EBITDA ADJUSTED EBITDA
Quarter Over Quarter (Millions) Year Over Year (Millions)
13.9%

12.5%
F

FY18-Q4  FY19-Q1  FY19-Q2  FYI9-Q3  FY19-Q4

+ Adjusted EBITDA Margins expanded 769 bps in FY19 compared to FY18
« Higher cloud and recurring revenue coupled with operating efficiencies resulted in improved margins

Mate r Fhe herms EBITDA and Adfusied EBITOA s nol defned under LS. peasaily scospied accounibing peincipdes (TLE.
& mraaicne of Operrling Meame, apealiag pedformun w i prodanied in secardanes miih U5
itation af Net income fo ERITOA and Adluited ERITOA ik provided in Appéenais Siide Number BT & IS Majesco. AN rights reseried -'“ MAJE SC0




Healthy Committed Revenue Stream

12 MONTH ORDER BACKLOG
Quarter Over Quarter (Millions)

.8

FY18-Q2

Cloud Backlog = Non Cloud Backlog

YoY growth of 7% in the 12 month order backlog

Although cloud percent was higher in Q4FY18 at 43% due to higher percent of IBM project, the same
reflects a healthy 38% at the end of Q4FY19 on the back of new cloud deals won during FY2019
Q4FY19 paosition reflects 32% growth from Q2 FY19 supported by strong TCV bockings in H2 FY19

co. A ights reserved. A} MAJESCO




Increasing Recurring and Cloud Revenue

RECURRING REVENUE CLOUD HEHENUEl )
Year Over Year (Millions) Year Over Year (Millions)

26.0

FY-18 FY=-19

Cloud Implementation Cloud Subscription

Recurring revenue includes cloud subscription, Total cloud customers grew from 38 to 54
license fees, maintenance and support Cloud revenue growth of 52.7% driven by strong
Recurring revenue growth of 38,9% driven by revenues from |IBM project and other cloud deals
grﬂwth In cloud subscripuan revenue Cloud revenue as a FJE.*:'r:E.'I‘It of total revenue was
Recurring revenue as a percent of total revenue 40.6% In FY19 as compared to 30.2% in FY18

was 32.8% in FY19 as compared to 26.8% in FY18 Cloud subscription percent to total revenue was
11.7% In FY19 as compared to 9.1% in FY18

reserced. A} MAJESCO




Cloud Product
Subscription
Cloud

FY 2019 \ O\ E
Revenue Split “\ ‘

) N
y Segment
Maintenance
Strong growth in Cloud Revenue more S[xiotppoct
than offsets drop in On-Premise

Professional Services revenue

Overall Cloud business increased from Insurance
30.3% to 40.6% YoY - Consulting
e Services

On-Premise Professional Services - On,p,emlse-' '
decreased from 30.1% to 20.7% YoY Professional

Services

& 2019 Majesca, AN ights reserved. A} MAJESCO




FY 2019
Revenue Split

By Geography

Growth across all geographies

While Morth America remains our
predominant market, higher growth in
EMEA was driven by our Exaxe
acquisition

& 2013 Majasca. Al rights reserved. A} MAJESCO




FY 2019
Revenue
Split By Line

of Business
Growth across both PAC and L&A

L&A contribution was higher due to
the IBM project with MetLife and the

Exaxe acquisition




OUR LOOK
FORWARD




This Is An
Exciting Time
To Get On

Board With
Majesco

CONTEXT

Insurance companies are
feeling the pressure from
slow growth markets and
low interest rate returns

The industry must respond
with new business models
and products for a new
breed of customers that
wants real-time, digital
engagement from quote-to-
buy-and-service

Opportunities to optimize
the business are becoming
more critical

& 2013 Majesca, A rights reserved. A} MAJESCO



Insurers’ investments in
technology are outpacing
premium growth

These investments need to
reflect the changes in the
market - from their
customers to their workforce
with regard to locations,
logistics and “hard asset
ownership”

L&A is an untapped and
underserved market

The Opportunity

for Majesco

erved. A} MAJESCO



Shifting our revenue model from on-premise installations
and perpetual lice s to Saas annual recurring revenue
subscription fees

Lower recognized revenue in the first year is more than
offset by future year SaaS expansion revenue model

The initial floor on subscription rates provides downside
protection and achieves compounded growth thraugh
Saas expansion

We share in our clients’ success; as their
premium volume grows and they expand the
use of our product, our volume-based pricing
model increases recognizable revenue

Upwards of 95% renewal rate with clients
keeps income stream growing beyond initial
contract period

Enhanced predictability of future

re 2 base allows for more accurate
analysis, less budget to actual
variances and greater insights for
making R&D investments

Creating a
Powerful, Value-
Oriented Revenue
Model That’s Built
For Long-Term
Sustainable
Growth

—let's look at an illustration..

& 2013 Majosca, A rights reserved. A} MAJESCO




on_premise versus CIOUd Revenue Services bookings are
Example (Without expansion) recognized sooner than

product, but product delivers

greater long-term revenue due
Example Deal: $500k in Services Bookings, $240k Product ARR, & to the recurring contracts
months implementation, 5 year contract; Bookings and Revenue

Recognition over time, 5000

e00
$ Sarvices Product SERVICES
$500k bookings

S500k revenue [all
FY20)
Typically
produg PRODUCT
5 $240k ARR bookings

$1M+ in revenue over 5
years ($90k in FY20)

Product rev
prorated ARR K par
C quarter) for the duration Long term product
($15k per quarter) ef th ac ears) growth is refiant on
renewing and
expanding

o
]
o
L
o
=
=
a
5
o
o
o
[ =
m
Wi
on
£
-
o
&
@

(adoption/ upsell) See
Mext Page

. Ay MAJESCO




Moving to a Subscription- ot e not
B d sed Reve nue M Od e' f:r?epx::ir:\ggr ,:;':Ia; :jc;z?.lc?tnfa ntracts

with high lifetime value

Mustrative Product Revenue Over Time in the Land and Expand 5aas Model

Year of Customer Acquisition: Example detalls:

10 new customers each
year with a landing ARR
of $240k

Year1l mYear2 Year 3 Year & Year 5 Year &

Each account expands
30% Yoy (through
adoption/ expansion)

In year 1 (post
implementation), there
are I0 customers and
FZ.4Min revenue

Building on that
performance, in year 6
the 60 customers and
$30.6Min revenue, a 66%
CAGR from year 1

Year 2 Year 3 Year 4
$5.5M $9.6M $14.8M

Cumulative Revenue . Al rights reserved. Ay MAJESCO




STRUCTURE, SIMPLICITY AND SCALE

Overall operations structured for a cloud-
Reallocate based business

and Reinvest investments allgned with grodth

opportunities and customer value

& 2N Majesoo. AN eights reseroed -'ﬂ H.I'\.jESCU




A Market Poised for Transformation
End-to-end cloud company that's positioned to
aggressively go after market opportunities

Built for Long-Term, Sustainable Growth
Proven record of customer success and growth,
with seven consecutive quarters of profit

Diversified Business Model
Blended business across P&C and L&A markets

Investor Fundamentals
Increased balance sheet strength and
actively managing liquidity

Reinvesting Back Into the Business
Operations optimized for a cloud-based
business and go-to-market velocity

Why
Majesco?

= 2013 Majesco. Al rights reserved. A} MAJESCO




THE FUTURE
OF INSURANCE

STARTS HERE
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Appendix 1 - P&L Statement

In $ Million FY 2019 FY 2018

Revenue 1359.9 123.0
Gross Profit 68.5 55.9
us L &5.5%

RA&D Expenses

SCEA Expenses

ME&A Expenses
Total Operating Expenses i 1.0%
Het Income from Operations before taxes 499.1%
Adjusted EBIDTA . 202.6%
Adjusted EB
Wole r The terms ERITOA and A o EMITOA are pol defined wndier ULF, pererally scorpled sodo CAAR, ang are nol 2 mearure af

aperating QTR ORI DT O OF BTy DrRERTIT T S0 O W LR CAAR A reconoiialion of Nel incom he ERITOW and Aofurred (o ° e, - e
EBITDA drw provided in Appendiy Sde Mumber 25 Majusca. All rights reserved. Afl§ MAJESCO




Appendix 2 - Reconciliation of Net Income to
Adjusted EBITDA

In $ Million FY 2018

Met Income / [Loss) after taxes B. [5.0)

Add :

- Provision /{Benefit) for Income Taxes
- Depreciation & Amortization

- Interest Expenses / Other Income

EBITDA

Add :

- MEA costs

- Stock Based Compensation

- Reversal of accrued Contingent Consideration

Adjusted EBITDA

& IS Majesco. AN rights reseried -'ﬂ MAJE SCO
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