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PAVANLALL
Mumbai, 27August

W ith barely three car
models in two short
years, Morris

Garages (MG), which names
its cars after British aircraft,
has managed to carve out a
brand identity and make an
impact in the Indian market.
Now, its management is
focused on scaling up and
launching smaller cars to play
the long game here.

MG has invested around
~3,000 crore in the country
with anadditional ~1,500crore
earmarked for this year,
Rajeev Chaba, MG India’s
managing director, said. The
companyhas 2,500employees
with a high ratio of women
employees at 35 per cent that
extends to the factory floor.

The companyhas appoint-
ed six dealer partners with
close to 225 touchpoints that
are expected to grow to 300
workshops and showrooms.
“NoMGowner should have to
drivemore than 30minutes to
find a workshop in the next
one year,” Chaba says.

So far,MG,which is owned
by China’s SAIC Motors and
which bought out General
Motors’ Chevrolet plant in
Halol, has been on a steady
pathofdrumminguponevari-
ant after the other for launch
in themarket here, evenwhile
setting itself up as a technolo-
gy-first consumer brand
aimed squarely at younger
digital native buyers.

Chabanotes that “the entry
strategywill go top-downhere
on, so the next car will be the
smaller 4.3 metre SUV that
will compete with mid-seg-

ment SUVs” such as the
Hyundai Creta, Kia Seltos and
the recently launched Skoda
Kushaq. After that it will go to
sub-four metre cars. The SUV
will be launched in a few
weeks and the small car some-
time next year.

The small car will take the
Halol plant’s capacity beyond
the current 75,000 cars a year
and test itsmaximum capacity
at 100,000 units in two years,
Chabaadds.Toexpandcapacity
further, the company has been
in talks with other original eq-
uipmentmanufacturers(OEMs)
for contract man-
ufacturing.

Once the inter-
national scene
settles down,
expect more cap-
ital to be pumped
into the country
by MG, says Suraj
Ghosh, associate
director, power-
train and compli-
ance forecasts,
IHSMarkit.

Of course, all ofMG’s efforts
will hinge onmarkets improv-
ing, given the spectreof a third
waveofCovid-19. Plus, evenas
demand picks up, the global
chip shortage remains adeter-
rent. MG received over 4,000
bookings for the Hector in
July, andhas a backlog of over

8,000 cars in August because
of this, Chaba says.

What’s worked for MG so
far in thecluttered Indianmar-
ket? Mumbai-based entrepre-
neur Raja Dhody, who bought
aHector Plus in January,went
for its sharp design at first.
“Then I test drove it and found
it to be on a par with anything
else I have,” says Dhody, who
alsohasaBMWandhasowned
Mercedes-Benzes in the past.

“You can start the car with
your phone and the AC comes
on before you step inside and
is activated by voice control.

Everything isperfect
except the engine is
a little sluggish on
slight inclines. If that
can be improved,
there would be very
little gap between it
and the European
auto badges.”

Of course, MG’s
cars still have topass
the test of time to see
how their residual
value performs after

a few years of wear and tear,
versus others in the aftermar-
ket scene, sayanalysts.MGhas
sold over 60,000 units of the
Hector,whichwas launched in
June 2019, averaging between
1,500and2,000units amonth.
The Tata Harrier, which was
launched in July 2019, sells

over 1,000 cars amonth.
Frost & Sullivan’s Vice

President forMobilityKaushik
Madhavan says MG has been
successful so far, by and large.
“Its product portfolio zoomed
in on the popular SUV seg-
ment, which was the right
thing to do,” he says. “The sec-
ond thingwas that its empha-
sis on internet connectivity
and subscription services,
which no other OEM had
done, has been a gamble that
paid off.” When Hector was
launched, the company called
it the Internet Car.

The third thing,Madhavan
says, was to bring an electric
vehiclemodel into themarket
whenotherswere coin-tossing
onEVs.MGbrought in its first
pure EV, the ZS EV, in 2020
andhas so far sold 1,000units.

To push the pedal on sales,
the company will have to fol-
low in Kia’s footsteps, given
that theKoreanautomakerhas
already sold around 300,000
cars in just twoyearswith three
models alone. Experts sayMG
Motors would have to reach
100,000 units a year in sales
fairly soon if it is to play the
volume game successfully in
India. Much, as always, dep-
endsonprice. “Weare focusing
on localisation. “The Hector
ranges between 50 and 70 per
cent,” according to Chaba.

One factor that has played
well so far isMG’s cost of own-
ership. According to research
byFrost & Sullivan, for spends
among comparative SUVs,MG
scoredwell on certainmetrics.
For periodic maintenance
spend, average costswere low-
est at ~11,117 versus a high of
~29,000; for general repairs,
MG’s cost was lowest at ~295
versus ahighof ~8,022; and for
alignment and balancing,
they were somewhere in the
middle with a cost of ~2,000
versus a high of ~4,000.

Despite its rich pedigreed
British history, MG has been
an unknown brand in
the Indian market, which
makes its journey so far
both commendable but also
one to watch closely in a
market that remains acutely
price conscious.

MGbrought in its first pure electric vehicle, theZSEV, in2020andhas so far sold 1,000units

MANOJIT SAHA
Mumbai, 27August

Asrestrictionsonpublicmove-
mentandbusinessesease, Ind-
iansarespendingontheircredit
cards the way they used to be-
fore the coronavirus pandemic
hitthecountrylate2020,shows
ReserveBankof Indiadata.

Creditcardspendingdipped
to~52,131croreinMaythisyear.
It increased to ~62,746 crore in
June— a number higher than
in February but marginally
below levels seen inJanuary.

Spending in June 2021 was
slightly more than February
2020—atimebeforethepand-
emic—but lowerthantheJan-
uary 2020 figure of ~67,000
crore.Marchrecordedthehigh-
estcreditcardspending,ofover
~72,000crore, in2021.

All major credit card com-
panies saw a sharp improve-
ment in spending in June 2021
afteradeclineinAprilandMay,
a period when India was bat-
tlingasecondwaveofCovid-19.

The January-March and
April-Junequartersof2021saw
growth compared to the same
period last year. Spending in
April-Juneof 2021was,howev-
er, lower compared to the pre-
cedingquarter.

“TotalCC(creditcard)spen-
ds rose 20 per cent MoM in
Jun’21 after declining 18 per
cent/12 per cent MoM in
Apr’21/May’21. The improve-
ment in spends can be attrib-
utedto lower lockdownrestric-
tions owing to falling Covid
cases. Jun’21 CC spends came
in at ~62,700 crore, largely in
linewithaveragespendof~650

billion seen during H2FY21,”
saidICICISecuritiesinareport.

Growthincreditcardspend-
ingsloweddownintheprevious
financialyear, largelyduetothe
lockdownsand reg-
ulatory measures.
HDFC Bank, the
largest credit-card
issuer in India, was
banned by the RBI
from issuing new
cards in December
after frequent out-
ages in its mobile
and net banking
platforms. HDFC
Bank’s total card base fell from
15.38 million in December to
14.82 million in June after the
ban,whichthecentralbankpar-
tially lifted earlier this month.

AsonJune30,thetotalcred-
itcardbaseoftheentiresystem
was 62.8 million. The market
share, in terms of credit card
spending, showsthatdomestic
players are leading and foreign
banksare losingout.

Intermsofspendingmarket
share, foreign-ownedCitibank,
American Express and HSBC

witnessed sequential dip.
India’s SBI Card saw a 30 bps
increaseto19.5percentinJune
2021, said the ICICI Securities
note.AmongotherIndianlend-

ers, HDFC Bank
and RBL Bank’s
credit card spends
in terms of market
share stood at 27.9
percentand4.8per
cent,respectively—
down around 43
bps and 36 bps
month-on-month,
respectively. Axis
Bankremainedsta-

bleat 8.3per cent.
As festivals near and more

states ease curbs, spending is
expected to spike significantly.

“Spending is likely to incre-
asefromthecurrentlevelsbeca-
use we are still in the recovery
stage,”saidNitinAggarwal,ana-
lyst withMotilal Oswal Securi-
ties.“Travel-relatedspendingis
improving, hotels are seeing
higheroccupancyrates,thereis
somepick-up expected in rest-
aurants also. As of now,mostly
deliveryishappening,dine-out

is yet to pick up. Malls, multi-
plexesalsowill beopening.”

“Credit card spends dipped
duetothelockdowns.Thenum-
bers for June suggest spending
isinchingup,”addedSunilRon-
gala,whoworkswithWorldline,
atransactionfacilitatorindigital
payments. “There is definitely
goingtobeasustainedincrease
in credit card spends, partially
because if you see the pattern,
mostof the largepurchasesare
madeoncards.Giventhatthere
are a lot of incentives to spend
on credit cards, you are going
to see spending increase.”

According to ICICI Securi-
ties, thesecondquarterofFY22
could see 35 per cent higher
spendsthanthefirst,and59per
centhigher thanQ2FY21.

“The entire chain of recov-
eryis likelytohappenintheco-
mingmonths, whichwill drive
further pick-up in spending.
New card acquisition rate will
also improve, particularly for
these card companies like SBI
Card, which are aggressive in
going out to source cards. This
activitywillnotresult inahigh-
er acquisition,” Aggarwal said.

HDFC Bank, India’s largest
privatesectorlender,aimstoget
back to its pre-ban run rate of
issuing 300,000cards amonth
inthenexttwoorthreemonths,
which would be increased to
500,000 credit cards every
month starting February 2022.

“It (500,000)isahugenum-
ber. It’smore than themonthly
averageofnewcardacquisition
of the last financial year,” said
Aggarwal. On an average, FY21
saw little more than 350,000
cardsaddedeverymonth.

AsCovid2ndwavewanes,credit
cardspendingrisesinIndia

MIHIR S SHARMA
NewDelhi, 27August

After making great strides in
promoting renewable energy,
India is once again being sin-
gledoutasaglobalclimate lag-
gard. Its negotiators blocked
agreement on tackling emis-
sions at the G-20 meeting in
Naples earlier this year, pub-
lishinganeye-catchingdissent
calling for the group to focus
on bringing down high per-
capita emissions in rich coun-
tries. India laterskippedamin-
isterial meeting meant to
prepare for thenext global cli-
mate-change summit — the
onlyoneof51 invitees todoso.
Its leaders clearly resent pres-
sure to set a date for reducing
net carbon emissions to zero,
as rival China has.

TheWest’s focuson India’s
lack of a net-zero target, how-
ever,maybemisplaced. It risks
missing a potentially major
shiftunderway in thecountry.

While Prime Minister
NarendraModihasalwaystak-
enclimatechangeseriously,he
hasn’t typically highlighted it
as part of his domestic policy
agenda. His recent Inde-
pendenceDay speechwas dif-
ferent. Modi uses the speech,
delivered fromtherampartsof
Delhi’s Mughal-era Red Fort,
to outline his government’s
major upcoming policy initia-
tives. Previous speeches
launched his “Make in India”
manufacturing push and his
programmeto improve India’s
sanitation andhygiene.

This year,Modi focusedon
climate change. He tailored
the appeal to suit his hyper-

nationalist image, pitching
the energy transition as a
matter of “environmental
security”, as crucial as defen-
ding against the likes ofChina
andPakistan.Heappealed for
greater self-
reliance, warning
of India’s depend-
ence on petrole-
um imports.

Modi talked
about a new “Na-
tional Hydrogen
Mission” to devel-
opgreenhydrogen
and fuel cells, and
about the electrifi-
cation of India’s
massive rail system. He could
also have mentioned the gov-
ernment’s new subsidy for
electric vehicles, whichmight
makeelectric two-wheelers, in
particular, attractive to India’s
vast scooter- and motorcycle-
riding population.

I doubt India’s government

hasshiftedsostronglytogreen-
er rhetoric because of pressure
fromforeigndiplomatsandcli-
mate activists. It’s more likely
that Modi appreciates India’s
need for a compelling new

growthnarrative.
India’s

growth engines
had cooled even
before the
Covid-19 pan-
demic hit.
Modi’s bigman-
ufacturing push
hadn’t really
paid off; private
investment was
at historic lows.

Early-2000s confidence that
Indiawouldbe thenextChina,
the new factory of the world,
has crumbled over two
decades of disappointment.

In effect, there’s no growth
story left in India’s economy
that can enthuse both voters
and investors. That’s what

Modi hopes to recover
with his new narrative about
green growth.

Fortunately, a focus on
greener growth might also
work. In past decades, unsus-
tainablylowdomesticpricesfor
raw materials such as iron ore
and coal helped drive high
growth rates. That boom col-
lapsedamidaccusationsofcor-
ruption and cronyism, as well
as objections from many who
livedinheavilypollutedmining
and industrial hotspots.
Politically, Modi needs to find
a lessextractivegrowthmodel.

Focusing on green oppor-
tunities also offers a possible
solution to India’s private
investmentproblem.Nobody
expects India’s cash-strapped
government tocreatenewnet-
works forurbanmobility, new
housing stockandenergy-effi-
cient factories on its own. It’s
going to need help from the
private sector. If Modi’s gov-
ernment can reduce invest-
ment risk in thesegreener sec-
tors and activities, making
them attractive investment
propositions for global and
domestic capital, itmightwell
turn around its dismal eco-
nomic record.

The rest of the world
should perhaps stop expect-
ing India to fit within its own
parameters of climate action
and focus instead onwhether
it follows through on these
new ambitions. While one
should always take pledges
about green new deals with
considerable scepticism, on
this occasion I’m a little bit
more optimistic. In other
countries, “green growth” is
usually an unwieldy attempt
to reconcile thedivergent pri-
orities of jobs-first politicians
and climate-first activists.
In India, it is the only game
left in town, because we may
have lost in all the others.

BLOOMBERG

Modi’sgreennewdeal
mightactuallywork

IfModi’sgovernment
canreduceinvestment
riskinthesegreener
sectorsandactivities,
makingthem
attractiveinvestment
propositionsforglobal
anddomesticcapital,
itmightwellturn
arounditsdismal
economicrecord

AllofMG’s
effortswillhinge
onmarkets
improving,given
thespectreofa
thirdwaveof
Covid-19.Plus,
evenasdemand
picksup,the
globalchip
shortageremains
adeterrent

AsonJune30,the
totalcreditcard
baseoftheentire
systemwas62.8
million.Themarket
share, intermsof
creditcard
spending,shows
domesticplayers
areleading

MG by the numbers (unitssold)

2019: 16,000

2020: 30,000

2021: 50,000

(in six months has sold 24.8K)*
*Estimated Source: Company

MG revs up on
small cars
AsmallerSUVandasub-four-metrecarareintheworks
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for Tata Steel BSL Limited
Sd/-

(Nisha Anil Seth)
Company Secretary & Compliance Officer

NOTICE OF LOSS OF SHARE CERTIFICATES
Notice is hereby given that the following share certificate(s) of Tata Steel BSL
Limited ('Company') have been reported as lost / misplaced and the holder(s)
of the said share certificate(s) have requested the Company for issue of
duplicatesharecertificate(s).

Accordingly, the Company will proceed to issue duplicate Share Certificate(s)
to the below mentioned person(s), unless a valid objection is received by the
Company within 15 days from the date of publication of this Notice. No claims
will be entertained by the Company with respect to the original Share
Certificate(s) subsequent to the issueofduplicates thereof.

Name of the Folio No. of Certificate Distinctive Nos.
Shareholder(s) Number Shares of Number

10/-

Vijay Kumar Gupta 0030192 100 21933 10543801 - 10543900
Renu Gupta
MonikaGupta

Any person(s) who has a claim in respect of the said certificate(s) should lodge
his/her/their claim with all supporting documents with the Company at its
Registered Office. If no valid and legitimate claim is received within 15 days
from the date of publication of this Notice, the Company will proceed to issue
duplicate share certificate(s) to the person(s) listed above and no further claim
wouldbeentertained fromanyotherperson(s).

Regd. Office: Ground Floor, Mira Corporate Suites, Plot No 1 & 2,
Ishwar Nagar, Mathura Road, New Delhi - 110 065

CIN: L74899DL1983PLC014942
Tel: 91-11-3919 4000; Fax: 91-11-4101 0050;

Email: tsbsl@tatasteelbsl.co.in,Website:www.tatasteelbsl.co.in

(formerly Bhushan Steel Limited)

New Delhi
August 27, 2021
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¥æØ ×ð´ w~ È¤èâÎè ·¤è ÕÇ¸è
ç»ÚUæßÅU ÎÁü ·¤è »§üÐ §â·Ô¤
ÕæßÁêÎ çßàÜðá·¤ô´ Ùð ·¤ãæ ç·¤
·¤´ÂÙè ·¤è ¥æòÇüÚU Õé·¤ ·¤ô Îð¹Ìð
ãé° ßáü w®wv�ww ×ð́ §â·Ô¤ ÂýÎàæüÙ
ÂÚU ç·¤âè ÌÚUã ·¤æ Áôç¹× Ùãè´
çÎ¹æ§ü ÎðÌæ ãñÐ ¥æ§üâè¥æ§üâè¥æ§ü
çâ€UØôçÚUÅUèÁ ·Ô¤ àæôÏ çßàÜðá·¤
¥çÖÁèÌ ç×˜ææ Ùð ¥ÂÙè çÚUÂôÅUü ×ð́
·¤ãæ Íæ ç·¤ °Üâè° çß×æÙô´ ·¤è
¥æÂêçÌü ×æ¿ü w®wy âð ãôÙð Ü»ð»è
çÁââð °¿°°Ü ·¤è ßëçh Îô ¥´·¤ô´
×ð́ Âãé́¿ Áæ°»èÐ 

°¿°°Ü ·ð¤ àæðØÚU ×ð́ ÖæÚUè ÌðÁè ·ð¤ ¥æâæUÚU
°ðàÜè ·é¤çÅU‹ãUæð
×é¢Õ§ü, w| ¥»SÌ

§¢çÇUØÙ Âýæ§ßðÅU §ç€ßÅUè °ð́ÇU ßð́¿ÚU
·ñ¤çÂÅUÜ °âæðçâ°àæÙ
(¥æ§üßèâè°) Ùð âÚU·¤æÚU ·¤æð çÜ¹ð
Â˜æ ×ð´ ·¤ãUæ ãñU ç·¤ ©Ul× Âê¢Áè È¢¤ÇUæð´
âð â¢Õ¢çÏÌ Õð´»ÜêL¤ çÅþUŽØêÙÜ mæÚUæ
ÌæÁæ ¥ÂýˆØÿæ ·¤ÚU çÙ‡æüØ Ùð ƒæÚðUÜê
È¢¤ÇU ©Ulæð» ¥æñÚU çÜç×ÅðUÇU ÂæÅüUÙÚUæð´
(°ÜÂè) ·ð¤ Õè¿ ¥çÙçà¿ÌÌæ
ÂñÎæ ·¤è ãñUÐ

çÂÀUÜð ×ãUèÙð ©UˆÂæÎ,
¥æÕ·¤æÚUè ¥æñÚU âðßæ ·¤ÚU ¥ÂèÜèØ
Â¢¿æÅU�Õð´»ÜêL¤ Ùð ·¤ãUæ Íæ ç·¤
¿ê¢ç·¤ ÅþUSÅUæð ´ ·¤æð ÕæÁæÚU çÙØæ×·¤
âðÕè çÙØ×Ù ·ð¤ ©UgðàØ ·ð¤ çÜ°
‹ØæçØ·¤ ÃØç€Ì ·ð¤ ÌæñÚU ÂÚU â×Ûææ
»Øæ Íæ, Üðç·¤Ù §â·¤è ·¤æð§ü ßÁãU
ÙãUè´ Íè ç·¤ ©U‹ãð´ U ·¤ÚUæÏæÙ ·ð¤
×·¤âÎ ·ð¤ çÜ° §â ÌÚUãU ÙãUè´
ÁæÙæ ¿æçãU°Ð

çÙ‡æüØ ·ð¤ ÌãUÌ, ÅþUSÅUæð ´ ·¤æð
çßÌÚU·¤æð´ Øæ ØêçÙÅUÏæÚU·¤æð´ ·¤æð È¢¤ÇU
ÂýÕ¢ÏÙ âðßæ°¢ ×éãñUØæ ·¤ÚUæÙð ßæÜè
§·¤æ§Øæð´ ·ð¤ ÌæñÚU ÂÚU Îð¹æ Áæ
â·ð¤»æ, çÁâ·¤æ ×ÌÜÕ ØãU ãñU ç·¤

©UÙ·ð¤ mæÚUæ ç·¤Øæ ÁæÙð ßæÜæ ¹¿ü
ßSÌé °ß¢ âðßæ ·¤ÚU (Áè°âÅUè)

·ð¤ ÎæØÚðU ×ð´ ¥æ°»æÐ ÁæÙ·¤æÚUæð´ ·¤æ
·¤ãUÙæ ãñU ç·¤ §ââð çÙßðàæ·¤æð´ ·ð¤
âæÍ âæÍ È¢¤ÇUæð ´ ·ð¤ çÜ° Üæ»Ì
·¤æÈ¤è ÕÉ¸U Áæ°»è, ¥æñÚU ·¤§ü ÌÚUãU
·¤è ·¤ÚU ×é·¤Î×ðÕæçÁØæð´ ·¤è
¥æàæ¢·¤æ ÕÉ¸U Áæ°»èÐ 

¹æâ·¤ÚU °¥æ§ü°È¤ ·ð¤ â¢ÎÖü
×ð´ ¥æ§üßèâè° Ùð ·¤ãUæ ãñU ç·¤ Øð
È¢¤ÇU ×ãUÁ ÂêçÜ¢» ØæðÁÙæ°¢ ãñ´U ¥æñÚU
âðßæ ÂýÎæÌæ §·¤æ§ü ÙãUè´Ð È¢¤ÇU
ÂýÕ¢Ï·¤ ©UÙ °¥æ§ü°È¤ ·ð¤ çÜ°
âðßæ ÂýÎæÌæ ãñU, Áæð ÂýÕ¢ÏÙ àæéË·¤
ÂÚU Õ·¤æØæ Áè°âÅUè ßâêÜÌð ãñ´UÐ

çÅþUŽØêÙÜ Ùð ØãU Öè çÙ‡æüØ
çÎØæ Íæ ç·¤ ÂýÎàæüÙ àæéË·¤
Áè°âÅUè ·ð¤ ÌæñÚU ÂÚU v} ÂýçÌàæÌ
·¤æ âðßæ àæéË·¤ Ü»Ùæ ¿æçãU°Ð 

ÅUèßè°â ·ñ¤çÂÅUÜ È¢¤Ç÷Uâ ·ð¤
¿ðØÚU×ñÙ ¥æñÚU  ÙñàæÙÜ SÅUæÅüU¥Â
°ÇUßæØÁÚUè ·¤æ©¢UçâÜ ·ð¤ »ñÚU�
¥æçÏ·¤æçÚU·¤ âÎSØ »æðÂæÜ
ŸæèçÙßæâÙ ·ð¤ ¥ÙéâæÚU, °¥æ§ü°È¤
·ð¤ çÜ° ×æñÁêÎæ ÙèçÌØæð ´ âð §â
â×SØæ ·¤æð ÕÉ¸Uæßæ ç×Üæ Íæ,
çÁââð SÅUæÅüU¥Â çÙßðàæ·¤æð ´ ·ð¤
çÜ° °ð¢ÁÜ ÅñU€â Áñâè ¿éÙæñÌè
ÂñÎæ ãéU§ü ãñUÐ

ÒÂêçÜ¢» çÙßðàæ ØæðÁÙæ°¢ âðßæ
ÂýÎæÌæ §·¤æ§ü ÙãUè´Ó

ç¿ÚUæ» ×çÇUØæ
×é¢Õ§ü, w| ¥»SÌ

¥æ§üÇUè°È¤âè �Øé¿é¥Ü È¢¤ÇU
(°×°È¤) ·¤è °·¤ ÌæÁæ çÚUÂæðÅüU ·ð¤
¥ÙéâæÚU, çÂÀUÜð âæÜ ·ð¤ ÎæñÚUæÙ
§ç€ßÅUè ÕæÁæÚUæð́ ×ð́ ©UÌæÚU�¿Ȩ́Uæß ·¤è
¥ßçÏ ×ð´ ÏñØü ÕÙæ° ÚU¹Ùð ßæÜð
ÖæÚUÌèØ çÙßðàæ·¤æð´ ·¤æð ¥‘ÀUæ
ÂýçÌÈ¤Ü ãUæçâÜ ·¤ÚUÙð ×ð´ ×ÎÎ
ç×ÜèÐ §â×ð́ ·¤ãUæ »Øæ ãñU ç·¤ çÁÙ
çÙßðàæ·¤æð́ Ùð ¥ÂÙð °â¥æ§üÂè çÙßðàæ
·¤æð ÕÚU·¤ÚUæÚU ÚU¹æ, ©U‹ãð́U Îæð ¥¢·¤ ·¤æ
ÂýçÌÈ¤Ü ãUæçâÜ ãéU¥æÐ

×æÙ ÜèçÁ° ç·¤ ØçÎ ç·¤âè
çÙßðàæ·¤ Ùð ¥»SÌ w®v~ ×ð´
°â°ð́ÇUÕè Õè°â§ü v®® ÅUè¥æÚU¥æ§ü
×ð́ °â¥æ§üÂè àæéM¤ ·¤è ¥æñÚU ÁéÜæ§ü,
w®w® ×ð´ Õ¢Î ·¤ÚU Îè Áæð ©Uâð }.w
ÂýçÌàæÌ ·¤æ ÂýçÌÈ¤Ü ç×Üæ ãUæð»æÐ
ãUæÜæ¢ç·¤ ØçÎ °â¥æ§üÂè ÁéÜæ§ü
w®wv Ì·¤ ÕÚU·¤ÚUæÚU ÚUãUÌè, Ìæð
çÙßðàæ·¤ ·¤æð Îæð ßáü ·¤è ¥ßçÏ 
·ð¤ ÎæñÚUæÙ xy.w ÂýçÌàæÌ ·¤æ 
ÂýçÌÈ¤Ü ç×ÜÌæÐ

§ç€ßÅUè âê¿·¤æ¢·¤æð´ ×ð´, S×æòÜ�
·ñ¤Â âê¿·¤æ¢·¤ (°â°ð´ÇUÂè Õè°â§ü
S×æòÜ·ñ¤Â ÅUè¥æÚU¥æ§ü) Ùð Îæð ßáü
·¤è ¥ßçÏ ·ð¤ ÎæñÚUæÙ âßæüçÏ·¤
°â¥æ§üÂè ÂýçÌÈ¤Ü ÎÁü ç·¤Øæ ãñU
¥æñÚU §â âê¿·¤æ¢·¤ ×ð´ ·¤ÚUèÕ |z
ÂýçÌàæÌ ·¤è ÌðÁè ÎÁü ·¤è »§üÐ
¥æ§üÇUè°È¤âè °×°È¤ ×ð´ ©UˆÂæÎ
Âý×é¹ çâàæðZ¼é Õæâé Ùð ·¤ãUæ,
Ò¥æ¢·¤Ç¸Uæð´ âð â¢·ð¤Ì ç×ÜÌæ ãñU ç·¤
çÁÙ çÙßðàæ·¤æð´ Ùð ¿éÙæñÌèÂê‡æü â×Ø
·ð¤ ÎæñÚUæÙ â¢Ø× ÕÙæ° ÚU¹æ,U
§ç€ßÅUè ÕæÁæÚUæð´ âð ¥ÂÙæ çÙßðàæ
ÙãUè´ çÙ·¤æÜæ ¥æñÚU °â¥æ§üÂè ·ð¤
ÁçÚUØð çÙßðàæ ÕÚU·¤ÚUæÚU ÚU¹æ, ©U‹ãð´U
…ØæÎæ ÜæÖ ãUæçâÜ ãéU¥æ, €Øæð´ç·¤

âÖè Âý×é¹ âê¿·¤æ¢·¤æð´ ·¤æ ÂýÎàæüÙ
âéÏÚU »Øæ ¥æñÚU Îæð�ßáèüØ ÌÍæ
ÌèÙ�ßáèüØ, ÎæðÙæð´ çÙßðàæ ¥ßçÏØæð´
·ð¤ çÙßðàæ ÂÚU ©U‹ãð´ U Îæð ¥¢·¤ ·¤æ
ÂýçÌÈ¤Ü ç×ÜæÐÓ

§âè ÌÚUãU, ØçÎ °â¥æ§üÂè ·¤æð
°·¤ ¥‹Ø ßáü Ì·¤ ÕÚU·¤ÚUæÚU ÚU¹æ
ÁæÌæ, Ìæð âê¿·¤æ¢·¤æð´ ·¤æ ÂýçÌÈ¤Ü
ÌèÙ ßáü ·ð¤ ÎæñÚUæÙ Îæð ¥¢·¤ ×ð´
ÚUãUÌæÐ °â°ð´ÇUÂè Õè°â§ü wz®
ÜæÁüç×ÇU·ñ¤Â ÅUè¥æÚU¥æ§ü
âê¿·¤æ¢·¤ ÂÚU Îæð ßáèüØ °â¥æ§üÂè
ÂýçÌÈ¤Ü ÁéÜæ§ü w®w® Ì·¤ w.x
ÂýçÌàæÌ ÂÚU Íæ, ÁÕç·¤ ÁéÜæ§ü
w®wv Ì·¤ ØãU ÕÉ¸U·¤ÚU wz.z
ÂýçÌàæÌ ÂÚU Âãé¢U¿ »ØæÐ ÌèÙ ßáæðZ
(ÁéÜæ§ü w®wv Ì·¤) ·ð¤ ÎæñÚUæÙ),
S×æòÜ�·ñ¤Â âê¿·¤æ¢·¤ Ùð y{.w
ÂýçÌàæÌ ·¤æ ÂýçÌÈ¤Ü çÎØæ, çÁâ·ð¤
ÕæÎ ç×ÇU�·ñ¤Â âê¿·¤æ¢·¤ Ùð xv.{
ÂýçÌàæÌ ÂýçÌÈ¤Ü çÎØæÐ

ÖæÚUÌ ×ð́ ·¤æðçßÇU�v~ ·ð¤ ×æ×Üæð́
×ð´ ÌðÁè ·ð¤ âæÍ âæÍ ·¤×ÁæðÚU
ßñçàß·¤ ÂçÚUÎëàØ ·¤è ßÁãU âð ×æ¿ü,
w®w® ×ð́, ÖæÚUÌèØ §ç€ßÅUè ÕæÁæÚUæð́
×ð´ ç»ÚUæßÅU ¥æ§üÐ ãUæÜæ¢ç·¤ ÕæÁæÚU
ÌðÁè âð âéÏÚUÙð ×ð´ âÈ¤Ü ÚUãðU ¥æñÚU
ÕæÎ ·ð¤ ×ãUèÙæð´ ×ð´ ¥‘ÀUæ ÂýçÌÈ¤Ü
ÎÁü ç·¤Øæ »Øæ ÍæÐ

§ç€ßÅUè ÕæÁæÚUæð́ ×ð́ Ü»æÌæÚU ÌðÁè
·ð¤ âæÍ, ·¤§ü çÙßðàæ·¤æð´ Ùð §ç€ßÅUè
È¢¤ÇUæð´ âð Âñâæ çÙ·¤æÜæÐ ÁéÜæ§ü
w®w® ¥æñÚU È¤ÚUßÚUè w®wv ·ð¤ Õè¿
·¤è ¥ßçÏ ×ð´ §ç€ßÅUè È¢¤ÇUæð´ âð
y{,|®® ·¤ÚUæðÇ¸U L¤ÂØð âð …ØæÎæ ·¤è
àæéf çÕ·¤ßæÜè ÎÁü ·¤è »§üÐ 

¥æ§üâè¥æ§üâè¥æ§ü ÇUæØÚðU€ÅU
çÚUâ¿ü ·¤æ ·¤ãUÙæ ãñU, Ò¿ê¢ç·¤ ×æ¿ü
w®w® ×ð́ ×ãUæ×æÚUè ¥æÏæçÚUÌ ç»ÚUæßÅU
·ð¤ ÕæÎ ·ñ¤Üð´ÇÚU ßáü w®w® ×ð´
§ç€ßÅUè ÕæÁæÚUæð́ ×ð́ ÌðÁè ¥æÙð Ü»è
Íè, Üðç·¤Ù çÙßðàæ·¤ âÌ·ü¤Ìæ ÕÚUÌ
ÚUãðU Íð ¥æñÚU §ç€ßÅUè È¢¤ÇUæð´ âð
çÕ·¤ßæÜè ·¤ÚU ÚUãðU ÍðÐ ¿ê¢ç·¤ ÌðÁè
·¤è ÚU�ÌæÚU ×ÁÕêÌ Íè, Üðç·¤Ù
ÕæÁæÚU ÏæÚU‡ææ ·¤×ÁæðÚU ÕÙè ãéU§ü ÍèÐ
§âçÜ° çÙßðàæ·¤æð´ Ùð ÎêÚUè ÕÙæ°
ÚU¹Ùæ âãUè â×ÛææÐÓ

ÕæÁæÚU ·¤æÚUæðÕæçÚUØæð´ ·¤æ ·¤ãUÙæ
ãñU ç·¤ çÙßðàæ·¤æð´ ·¤æð §ç€ßÅUè ×ð´
çÙßðàæ ·¤ÚUÌð ß€Ì ãU×ðàææ ÎèƒææüßçÏ
ÙÁçÚUØæ ¥ÂÙæÙæ ¿æçãU°, €Øæð´ç·¤
¥ËÂæçßÏ ·ð¤ ×é·¤æÕÜð §â×ð´
ÂýçÌÈ¤Ü ÕðãUÌÚU ÚUãUÌæ ãñUÐ çÂÀUÜð
âæÜ ×ð́, ÜæÁü�·ñ¤Â È¢¤ÇUæð́ Ùð yy.}z
ÂýçÌàæÌ ·¤æ ¥æñâÌ ÂýçÌÈ¤Ü çÎØæ,
ÁÕç·¤ v® ßáæðZ ·ð¤ çÜ° ØãU
ÂýçÌÈ¤Ü ·¤ÚUèÕ vy ÂýçÌàæÌ ÍæÐ
§âè ÌÚUãU, ç×ÇU�·ñ¤Â ¥æñÚU S×æòÜ�
·ñ¤Â È¢¤ÇUæð´ Ùð v® ßáèüØ ¥ßçÏ ·ð¤
ÎæñÚUæÙ v}.xz ÂýçÌàæÌ ¥æñÚU v~
ÂýçÌàæÌ ·¤æ ¥æñâÌ ÂýçÌÈ¤Ü çÎØæÐ 

ÏñØüßæÙ çÙßðàæ·¤æð´ ·¤æð çÂÀUÜð
âæÜ ç×Üæ ÕðãUÌÚU ÂýçÌÈ¤Ü

ÕæÁæÚU ×ð´ ©UÌæÚU�¿É¸Uæß ·ð¤
ÕæßÁêÎ °â¥æ§üÂè
ÕÚU·¤ÚUæÚU ÚU¹Ùð ßæÜð
çÙßðàæ·¤æð´ Ùð Îæð ¥¢·¤ ·¤æ
ÂýçÌÈ¤Ü ÎÁü ç·¤Øæ

ÂèÚUÁæÎæ ¥ÕÚUæÚU
Õð́»ÜêL¤, w| ¥»SÌ

»ê»Ü â×çÍüÌ çÇUçÜßÚUè ¥æñÚU §ü�
·¤æò×âü ·¢¤ÂÙè Ç¢UÁæð Ùð çßžæ ßcæü
w®wv ×ð́ ×æñÁêÎæ ×ãUæ×æÚUè ·ð¤ ÎæñÚUæÙ
ÁM¤ÚUè âðßæ°¢ ×éãñUØæ ·¤ÚUæ·¤ÚU ¥ÂÙæ
ÚUæÁSß ·¤ÚUèÕ v.{ »éÙæ ÕÉ¸UæØæÐ Ç¢UÁæð ·¤æð Ùé·¤âæÙ ×ð́
yx ÂýçÌàæÌ Ì·¤ ·¤è ·¤×è ÜæÙð ¥æñÚU ÖæÚUÌèØ ÕæÁæÚU
×ð´ €Øê�·¤æò×âü ŒÜðÅUÈ¤æò×ü ·ð¤ ÌæñÚU ÂÚU ¥ÂÙæ ÎÕÎÕæ
×ÁÕêÌ ÕÙæÙð ×ð́ Öè ×ÎÎ ç×Üè ãñUÐ

Ç¢UÁæð Ùð çßžæ ßáü w®wv ×ð́ ¥ÂÙè Áè°×ßè (â·¤Ü
ÃØæßâæçØ·¤ ßñËØê) ×ð´ ·¤ÚUèÕ {z ÂýçÌàæÌ Ì·¤ ·¤æ
§ÁæÈ¤æ ç·¤Øæ ¥æñÚU ©Uâ·ð¤ ~® ÂýçÌàæÌ âð …ØæÎæ
©UÂØæð»·¤Ìæü¥æð́ Ùð çÂÀUÜð âæÜ ·ð¤ ÎæñÚUæÙ ŒÜðÅUÈ¤æò×ü ·¤æ
§SÌð×æÜ ç·¤ØæÐ ØãU ÖæÚUÌèØ ©UÂÖæð€Ìæ¥æð́ ·ð¤ ÃØßãUæÚU
×ð´ ¥æ° ÕÎÜæß ÂÚU ·ð´¤ç¼ýÌ ãñUÐ ßð ÎñçÙ·¤ ©UˆÂæÎæð´ ·¤è
ÕÇ̧Uè, ×æçâ·¤ ¹ÚUèÎæÚUè ·ð¤ ÕÁæØ …ØæÎæ ÕæÚU ¥æñÚU ÀUæðÅðU
¥æ·¤æÚU ·¤è ¹ÚUèÎæÚUè ÂÚU ÁæðÚU Îð ÚUãðU ãñ́UÐ 

Ç¢UÁæð ·ð¤ ×é�Ø ·¤æØæüçÏ·¤æÚUè °ß¢ âãU�â¢SÍæÂ·¤
·¤ÕèÚU çÕSßæâ Ùð ·¤ãUæ, ÒãU×ð́ çßàßæâ ãñU ç·¤ ÂýçÌSÂÏèü
ÎÕæß ÕÉ¸ðU»æ, Üðç·¤Ù §â Ÿæð‡æè ·¤æð »ÆUÙ ·¤ÚUÙð ßæÜè
ÅUè× ·ð¤ ÙæÌð ãU×ð´ ¥ÂÙð ©UÂØæð»·¤Ìæü¥æð´ ·¤è ¥æðÚU âð
Ùßæ¿æÚU ·¤æð ÕȨ́Uæßæ ÎðÙð ×ð́ ×ÎÎ ç×Üè ãñUÐ ãU× ÖçßcØ

×ð´ Öè ¥ÂÙð ©UÂÖæð€Ìæ¥æð´ ·ð¤ çÜ°
Ùßæ¿æÚU ÂÚU ŠØæÙ ÕÙæ° ÚU¹ð́»ðÐÓ

Ç¢UÁæð çß™ææÂÙ ¥æñÚU çßÂ‡æÙ ¹¿ü
×ð´ âæÜæÙæ ¥æÏæÚU ÂÚU }{ ÂýçÌàæÌ
·¤è ·¤×è ÜæÙð ×ð´ âÈ¤Ü ÚUãUè ãñUÐ
ÂçÚU¿æÜÙ ¹¿ü ×ð´ ·¤×è ·ð¤ âæÍ,
Ç¢UÁæð ÂçÚU¿æÜÙ ÎÿæÌæ ÂýÎçàæüÌ ·¤ÚU

ÚUãUè ãñU ¥æñÚU ©UâÙð çßžæ ßáü w®wv ×ð́ ·é¤Ü ¹¿ü ×ð́ xz
ÂýçÌàæÌ Ì·¤ ·¤è ·¤×è ·¤èÐ

çßžæ ßáü w®ww ×ð́ ¥ÂÙè ßëçf ·¤è ÚU�ÌæÚU ÕÚU·¤ÚUæÚU
ÚU¹Ìð ãéU°, Ç¢UÁæð ·¤æð ¥ÂÙð ç€ß·¤ ·¤æò×âü âð»×ð´ÅU âð
ÕÇ¸Uè ×ÎÎ ç×ÜÙð ·¤è â¢ÖæßÙæ ãñUÐ çÂÀUÜè çÌ×æãUè ×ð́
Ç¢UÁæð Ùð çÌ×æãUè ÎÚU çÌ×æãUè ¥æÏæÚU ÂÚU ·¤ÚUèÕ Îæð»éÙæ
ßëçf ÎÁü ·¤èÐ ÚðUÇUâèÚU ·¤è ©Ulæð» çÚUÂæðÅüU ·ð¤ ¥ÙéâæÚU,
ç€ß·¤ ·¤æò×âü ·ð¤ çÜ° ÕæÁæÚU ßáü w®wz Ì·¤ |z ¥ÚUÕ
ÇUæòÜÚU âð …ØæÎæ ÂÚU Âãé¢U¿ ÁæÙð ·¤è â¢ÖæßÙæ ãñU, çÁââð
Ç¢UÁæð ·ð¤ çÜ° ¥ÚUÕæð́ ÇUæòÜÚU ·ð¤ ¥ßâÚU ÂñÎæ ãUæð́»ðÐ

¥æ»æ×è â#æãUæð́ ×ð́, Ç¢UÁæð Îðàæ ×ð́ ¥ÂÙð |®® SÍæÙæð́
ÂÚU x®® âð …ØæÎæ ×æ§·ý¤æð Èé¤ÜçÈ¤Ü×ð́ÅU âð́ÅUÚU Ü»æ°»è,
çÁââð v~ ç×ÙÅU ×ð́ çÇUçÜßÚUè ×ð́ ¥æâæÙè ãUæð»èÐ Âý×é¹
w,®®® °â·ð¤Øê (SÅUæò·¤�·¤èçÂ¢» ØêçÙÅU) ·ð¤ âæÍ
¥ÂÙè Ç¢UÁæð ÇðUÜè Âðàæ·¤àæ ·¤æ çßSÌæÚU ·¤ÚU Ç¢UÁæð ¥ÂÙè
âðßæ°¢ ¥»Üð v} ×ãUèÙæð́ ×ð́ ÖæÚUÌ ·ð¤ Âý×é¹ w® àæãUÚUæð́
Ì·¤ ÕÉ¸Uæ°»èÐ 

� Õð´»ÜêL¤ çÅþUŽØêÙÜ Ùð ÅþUSÅUæð´
·¤æð çßÌÚU·¤æð´ Øæ ØêçÙÅUÏæÚU·¤æð´
·¤æð È¢¤ÇU ÂýÕ¢ÏÙ âðßæ°¢ ×éãñUØæ
·¤ÚUæÙð ßæÜè §·¤æ§Øæð´ ·ð¤ ÌæñÚU
ÂÚU ×æÙæ ãñU

� §ââð ßð ÚUèÅU, §ÙçßÅU,
°¥æ§ü°È¤ ¥æñÚU °×°È¤
ÂýÖæçßÌ ãUæð â·¤Ìð ãñ´U, Áæð
ÅþUSÅU ÉUæ¢¿ð ·ð¤ ÌãUÌ ÂçÚU¿æÜÙ
·¤ÚUÌð ãñ´U

� ¥æ§üßèâè° ·¤æ ·¤ãUÙæ ãñU ç·¤
°¥æ§ü°È¤ ×ãUÁ ÂêçÜ¢»
ØæðÁÙæ°¢ ãñ´U ¥æñÚU âðßæ ÂýÎæÌæ
§·¤æ§ü ÙãUè´

Ç¢UÁæð ·¤æ ÚUæÁSß çßžæ ßáü w®wv
×ð´ v.{ »éÙæ Ì·¤ ÕÉ¸Uæ

Ç¢UÁæð Ùð çßžæ ßáü w®wv ×ð´
¥ÂÙè Áè°×ßè (â·¤Ü
ÃØæßâæçØ·¤ ßñËØê) ×ð´
·¤ÚUèÕ {z ÂýçÌàæÌ Ì·¤
·¤æ §ÁæÈ¤æ ç·¤Øæ

� Áè§ü °çß°àæÙ ·ð¤ âæÍ âæñÎð ·ð¤
ÕæÎ §â àæðØÚU ×ð´ | çÎÙ ×ð´ w~
ÂýçÌàæÌ ·¤è ÌðÁè ¥æ§ü ãñU

� §â·ð¤ ¥Üæßæ °¿°°Ü ·¤æ
àæðØÚU ¥Õ °Ù°â§ü ÂÚU
ÇðUçÚUßçÅUß âð»×ð´ÅU (ßæØÎæ °ß¢
çß·¤ËÂ ¥ÙéÕ¢Ï) ×ð´ Öè àææç×Ü
ãUæð »Øæ ãñU

� ·¢¤ÂÙè Ùð Áè§ü °çß°àæÙ ·ð¤
âæÍ âæñÎð ·ð¤ ÕæÚðU ×ð´ w®
¥»SÌ ·¤æð °€â¿ð´Áæð´ ·¤æð
ÁæÙ·¤æÚUè Îè

Áè§üü âæñÎð âð àæðØÚU ·¤æð ç×Üæ Î×
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'ks;j/kkjdksa gsrq lwpuk'ks;j/kkjdksa gsrq lwpuk'ks;j/kkjdksa gsrq lwpuk'ks;j/kkjdksa gsrq lwpuk'ks;j/kkjdksa gsrq lwpuk

fuos'kd f'k{kk vkSj laj{k.k fuf/k izkf/kdj.k ds MheSV [kkrs esa bfDohVh 'ks;jksa ds LFkkukarj.k ds fy,fuos'kd f'k{kk vkSj laj{k.k fuf/k izkf/kdj.k ds MheSV [kkrs esa bfDohVh 'ks;jksa ds LFkkukarj.k ds fy,fuos'kd f'k{kk vkSj laj{k.k fuf/k izkf/kdj.k ds MheSV [kkrs esa bfDohVh 'ks;jksa ds LFkkukarj.k ds fy,fuos'kd f'k{kk vkSj laj{k.k fuf/k izkf/kdj.k ds MheSV [kkrs esa bfDohVh 'ks;jksa ds LFkkukarj.k ds fy,fuos'kd f'k{kk vkSj laj{k.k fuf/k izkf/kdj.k ds MheSV [kkrs esa bfDohVh 'ks;jksa ds LFkkukarj.k ds fy,

dEiuht vf/kfu;e] 2013 dh /kkjk 124 lkFk esa ifBr fuos'kd f'k{kk vkSj laj{k.k dks"k izkf/kdj.k ¼ys[kkadu] ys[kkijh{kk]
varj.k vkSj okilh½ fu;eu] 2016 ¼"fu;eu"½ ds izko/kkuksa ds varxZr mu 'ks;jksa ftuds ykHkka"k dk Hkqxrku vFkok nkok yxkrkj
lkr o"kksZ ls ugha fd;k x;k gS] dEiuh dks ,sls 'ks;jksa dks fuos'kd f'k{kk vkSj laj{k.k dks"k izkf/kdj.k ¼"vkbZih,Q izkf/kdj.k"½
}kjk [kksys x;ss MheSV [kkrs ¼"vkbZbZih,Q [kkrk"½ esa gLrkarfjr djuk gSA

dEiuh ds fjdkWMZ ls Kkr gqvk gS fd dqN 'ks;j/kkjdksa }kjk fnlEcj 31, 2014 dks lekIr foÙkh; o"kZ ds rhljs varfje ykHkka"k
,oa mijkUrj ykHkka"k yxkrkj lkr o"kksZ ls ugha Hkquk;s x;s gSaA

mijksDr fu;eu ds vuqlkj dEiuh us ,sls 'ks;j/kkjdksa] ftuds 'ks;j vkbZbZih,Q [kkrs esa gLrkarj.k ds ;ksX; gSa] mUgsa O;fDrxr
lwpuk Hksth gS] rkfd mi;qDr nkok fd;k tk lds vkSj ykHkka"k jkf'k ds nkos ds fy, visf{kr nLrkost tek fd;s tk ldsaA ,sls
'ks;j/kkjd] ftUgksus vius ykHkka"k yxkrkj lkr o"kksZ ls ugh Hkquk;s gSa ,oa ftuds 'ks;j vkbZih,Q [kkrs esa gLrkarj.k ;ksX; gSa]
mudh ,d lwph dEiuh dh osclkbV https://www.rsystems.com/investors-info/unpaid-and-unclaimed-dividend/ ij miyC/k gSaA

'ks;j/kkjdksa ls vuqjks/k gS fd csnkok ykHkka"k vkSj 'ks;lZ] nksuksa tks vkbZih,Q [kkrs esa gLrkarfjr gksus ;ksX; gSa] ds fooj.k ds
lR;kiu ds fy, mijksDr osc&fyad dk lanHkZ ysaA 'ks;j/kkjd /;ku nsa fd csnkok ykHkka"k vkSj 'ks;lZ] nksuksa tks vkbZih,Q
dks"k@vkbZih,Q [kkrs esa gLrkarfjr fd, x;s gSa] bl rjg ds 'ks;jksa ij ,df=kr lHkh ykHkksa lfgr] ;fn dksbZ gks] os fu;eksa }kjk
fu/kkZfjr izfØ;k dk ikyu djus ds ckn fuos'kd f'k{kk vkSj laj{k.k dks"k izkf/kdj.k ls okil nkok fd, tk ldrs gSaA

'ks;j/kkjdksa ls foÙkh; o"kZ 2014 ds rhljs varfje ykHkka"k ds fy, uoEcj 28, 2021  rd fdlh Hkh uhps fn;s x;s ,d irs ij oS/k
nkos ds izkIr u gksus ij dEiuh mijksDr fu;eksa ds vuqikyu esa mijksDr 'ks;jksa dks fcuk fdlh iqu% lwpuk ds vkbZih,Q [kkrs
esa gLrkarfjr dj nsxhA

Ñi;k /;ku nsa fd fcuk nkok okys ykHkka"k jkf'k ,oa 'ks;jksa ds vkbZbZih,Q dks"k@vkbZbZih,Q [kkrs esa gLrkarfjr gksus ij]
mijksDr fu;eu ds vuqlj.k esa dEiuh ds f[kykQ dksbZ nkok ugha jgsxkA

'ks;j/kkjd bl fo"k; esa fdlh Hkh iwNrkN ds fy, jftLVªkj ,oa VªkalQj ,tsaV@dEiuh ds fuEu irs ij laidZ dj ldrs gSaA

fnukad % 27.08.2021

LFkku % ukS;Mk ¼m0iz0½
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