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starting  business  with  Bajaj  Auto  in
May 2022. Besides, it  is also at an ad
vanced  stage  in  obtaining  orders
from  TVS  for  three  wheelers  and
from  Mahindra  for  three  wheelers
and fourwheelers for driveshafts. En
durance  is  not  behind  in  riding  the
EV  bandwagon.  The  company  has
already  started  supplies  of  brake  as
sembly,  suspension,  and  aluminium
castings  for  electric  scooters  and
three wheelers of OEMs such as Bajaj
Auto,  TVS.  While  it  already  has  Ather
Energy  in  its  fold,  OLA  Electric,  Ok
inawa, Ultraviolette and Hero Electric
are also on the radar. 

In the nine months ended Decem
ber  2021,  the  company  won  ₹�585.4
crore  of  new  businesses  from  OEMs
other than Bajaj such as TVS, Hero Mo
tor Corp, Royal Enfi�eld and Ather En
ergy.  This  includes  Rs  319  crore  new
orders  for  EVs  for  components.  New
order  win  also  includes  nonauto
motive casting business of approxim
ately ₹�100 crore for applications such
as gensets and telecom. 

Financials
Europe  brings  in  27  per  cent  of  the
revenues  for  the  company,  where  it
supplies  engines,  suspension  and
transmission  components  for  four
wheelers including EVs. Like in India,
auto  sales  in  Europe  has  been  in  a
downturn.  Apart  from  high  input
costs, high power costs has also hurt
profi�tability  in  this  geography.  How
ever,  the  longterm  outlook  looks
promising here too. In the last three
years, the company has won €130 mil
lion  (about  ₹�1100  crore)  worth  of
business  for  electric  (Audi,  Porsche)
and  hybrid  cars  (Volkswagen,
Daimler,  BMW,  Stellantis  and  Maser
ati).  These  orders  are  expected  to
reach peak volume in FY25.

Headwinds from low volumes and
high raw material costs saw consolid
ated  profi�ts  halving  to  ₹�95  crore  in
the  quarter  ended  December  2021
over the same quarter in the previous
year. Net sales dropped 7.5 per cent to
₹�1889 crore. Operating margins came
in  at  10.7  per  cent  vis  16.7  per  cent  a
year  ago.  The  company  expects  cost
pressures to ease to an extent, going
forward.  Endurance  is  also  getting
into  backward  integration  in  some
product areas, which will help in cost
control. 

PARVATHA VARDHINI C
..........................................

BL Research Bureau

Shares  of  Endurance  Technologies
have  corrected  28  per  cent  from  its
oneyear  high  of  ₹�1981  touched  in
early  November  2021.  A  prolonged
slowdown  in  twowheeler  sales  –
which  brings  a  majority  of  the  do
mestic  revenues  for  the  company,
pressure  on  margins  due  to  high  in
put  prices  (aluminium  alloy,  silicon,
etc) both in the Indian and European
operations, as well as general market
volatility have contributed to the fall.
Longterm  investors  though  can  use
such  corrections  to  accumulate  the
stock in small quantities. While two
wheeler  sales  may  continue  to  wit
ness some pressure in the nearterm,
periodic  value  additions  to  the
product line and supplies to the elec
tric  vehicle  (EV)  segment  are  long
term positives. 

At  ₹�1423  now,  the  stock  trades  at
about  25.6  times  the  estimated  FY23
earnings.  This  valuation  is  on  par
with  more  established  multi
product,  global  tier1  suppliers  such
as Bharat Forge. But at the same time,
it  is  also  at  a  good  discount  to  Sona
BLW Precision Forgings which trades

at 71 times. 

Better placed 
Endurance  Technologies  supplies
aluminium castings and machining,
suspension  (front  forks,  shock  ab
sorbers) transmission (CVT, clutch as
semblies), braking systems (ABS, CBS,
disc brake, etc) to the domestic auto
industry. The company derives about
60 per cent of its revenues from bikes
and  scooters,  about  onethird  from
four  wheelers  and  the  remaining
from  the  3wheeler  segment.  Do
mestic auto sales, which was already
in  a  cyclical  downturn  when  Covid
happened,  has  been  taking  its  own
time  to  recover.  From  an  18  per  cent
yearonyear fall in domestic volumes
in 201920, the industry saw volumes
further shrink by 13 per cent in 2020
21.  In  the  fi�rst  ten  months  of  this
fi�scal,  overall  industry  volumes  is
down 4 per cent so far. 

Twowheeler  sales  has  been  the
worst  hit,  with  volumes  in  this  seg
ment still down about 8 per cent year
onyear  in  April  2021  –  January  2022.
On the other hand, passenger vehicle
(cars,  UVs,  vans)  sales  are  well  into
positive territory, despite the disrup
tion  caused  by  the  semiconductor
shortage. Threewheeler sales are go
ing  strong  too.  In  the  near  term,  do
mestic  twowheeler  sales  could  con
tinue to remain under the weather. 

While  Covid  did  bring  in  a  prefer
ence  for  personal  mobility,  com
muter  bikes  (75110cc)  which  consti
tutes  5060  per  cent  of  the  total

Correction offers scope to load up
Well-positioned to ride the recovery in auto sector given its deep relationships with OEMs
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AUTO  ANCILLARIES  Endurance  Technologies  ₹�1423.75

motorcycle sales volumes in India, is
a price sensitive segment. Price hikes
over the last two years due to reasons
ranging from BS VI transition to high
input  costs  as  well  as  rise  in  fuel
prices as well can keep demand sub
dued  .  Endurance  is  however  better
placed,  considering  that  it  also  sup
plies to passenger vehicles and three
wheelers. Even among bike manufac
turers,  the  company’s  biggest  client
is Bajaj Auto, whose focus on execut
ive  and  premium  bikes,  exports  and
threewheelers acts a cushion against
the  lacklustre  off�takes  in  mass  mar
ket bikes.

Value additions
Secondly,  what  favours  Endurance  is
its value additions to the product line
from  time  to  time.  This  gives  room
for  supplying  more  content  per
vehicle to clients and also brings bet
ter margins. For one, the company is
focusing  on  fully  fi�nished  machined
castings as compared to raw castings
and  semifi�nished  castings  for
vehicles.  Aluminium  machined  cast
ing  business  for  nonautomotive  ap
plications  like  gensets  and  the  tele
com  industry  is  another.  In
September 2021, the company started
supply  of  twowheeler  ABS  assem
blies which are high technology com
ponents,  with  very  few  suppliers  in
the  fray.  It  has  recently  added  drive
shafts, which is again a high techno
logy  component,  to  its  product
portfolio. 

For  driveshafts,  the  company  is

Why
B Diversified

business
...........................................................................................

B Good EV
exposure

...........................................................................................

B Value-added
product mix

...........................................................................................

................BM-BME

HARI VISWANATH
..........................................

BL Research Bureau

Given  that  markets  are  caught  in
the grip of volatility in recent weeks
and  uncertainty  looms  large,  extra
caution  is  warranted  in  current
times  when  it  comes  to  picking
stocks. During such times, investors
should  focus  on  companies  with
strong  balance  sheets,  generating
positive  free  cash  fl�ows  and  can
maintain margins in an infl�ationary
environment. 

One  stock  that  appears  to  fi�t  this
criterion  is  Just  Dial.  Its  strong  bal
ance  sheet  with  net  cash  per  share
at around ₹�410/share as against cur
rent  share  price  of  ₹�850.20,  gives
good  margin  of  safety  in  an  uncer
tain environment. It also has a good
historic  track  record  of  consistent
free  cash  fl�ow  generation  and  con
servative  use  of  cash,  which  also
lends  confi�dence  that  existing  cash
is  unlikely  to  get  squandered  in  ag
gressive acquisitions. 

Trading  at  EV/Revenue  of  4.5
times  and  EV/EBITDA  of  22  times
(both  based  on  Bloomberg  FY23  es
timates), the risk reward appears fa
vourable,  for  a  company  that  is
leveraged to digitization trends and
can have a long runway of growth if
it executes well.

Investors  with  a  long  a  term  per
spective can consider accumulating
the  shares  of  Just  Dial.  While  com
petition will be stiff�, the presence of
Reliance  Industries  as  the  largest
shareholder  in  the  company  and
scope  for  synergies  with  Reliance’s
grand  ecommerce  plans  lend  con
fi�dence for company’s prospects. We
would  however  like  to  stress  that
given  the  heightened  global  macro
and  geopolitical  uncertainties
which  will  keep  market  volatile,  in
vestors  can  look  to  gradually  accu
mulate over next few months rather
than buying in one go.

Business
As  India’s  number  1  local  search  en
gine  that  provides  information  re
lated to localised services to users in
India  through  multiple  platforms
(mobile/desktop/telephone),  Just
Dial is well established in the digital
ecosystem  in  the  country.  With  a
vast  database  of  over  30  million

MSMEs  (micro,  small  and  medium
enterprises),  it  provides  a  platform
for  millions  of  end  consumers  to
get connected with these MSMEs on
a daily basis  for goods and services. 

The  platform  also  has  value  ad
ded off�erings in the form of transac
tionenabled  mobile  friendly  web
site  for  businesses,  ratings  tool  to
solicit  online  ratings  from  end
users, payment gateway and escrow
solutions. 

In  addition  to  these,  company
launched  JD  Mart  in  FY21  –  a  dedic
ated  platform  for  the  B2B
marketplace.  JD  Mart  will
connect bulk buyers with
wholesale  sellers  across
product categories.

Just  Dial  currently
makes  money  primarily
through  two  streams  –
paid  advertising  wherein
advertisers  pay  a  fi�xed
fee  to  run  search  led  ad
vertising  campaign  on
its  platform;  and  from
various  premium  and
nonpremium  listing
packages.  Depending  on
the  packages  subscribed
to,  businesses  would  be
able  to  get  placement
when  customers  search
for  products  and  services,  based  on
their  location.

In  2H  of  CY21  Reliance  Industries
via its retail subsidiary acquired sig
nifi�cant  stake  in  Just  Dial  in  a  com
bination  of  subscription  to  prefer
ential  issue  and  secondary  market
purchases.  Currently  it  owns  66.96

per  cent  stake  in  Just  Dial.  The  ac
quisition  was  part  of  Reliance’s
broader  ecommerce  strategy  with
plans  to  leverage  and  build  upon
Just  Dial’s  database  of  over  30  mil
lion  listings  and  over  140  million
unique quarterly visitors. 

At an inflexion point
The sentiment around the stock has
not  been  very  positive  in  recent
months  as  the  company’s  business
is  yet  to  show  good  recovery  post
pandemic impact. 

Unlike  other  digital  com
panies, Just Dial business is

levered  to  robustness  in
the  MSME  segment
which  is  yet  to  bounce
back  from  pandemic  re
lated  impact.  Further  in

vestors  are  also  waiting
for  clarity  on  how  its  busi

ness  will  be  synergised
with  ecommerce  plans
of Reliance. 

Historically  also  the
business  performance  of
Just Dial has been lumpy
since  its  listing  in  2013.
This  is  refl�ected  in  its
share  price  performance
also. 

After  initial  excite
ment  following  its  listing  (given  it
was  one  of  the  few  digital  new  age
company  listed  in  the  bourses  at
that time), the stock is trading more
than  50  per  cent  below  its  all  time
high  reached  in  2014.  Company’s
fi�nancials  have  largely  been  stag
nant  with  FY1521  revenue  and

EBITDA  CAGR  at  2  and  1  per  cent.
Some  of  the  big  challenges  that
company  has  faced  in  growing  its
business  are  competition  from
Google,  targeted  and  specialized
aps  (Uber,  Zomato),  and  inconsist
ent  monetisation  of  listings.  Com
pany  also  has  not  achieved  much
success  with  new  initiatives  like  JD
Omni  in  which  company  off�ers
cloud/digital solutions to MSMEs. 

It however needs to be noted that
the  Just  Dial  has  maintained  con
sistent  profi�tability  with  EBITDA
margins  largely  between  2025  per
cent  during  much  of  this  period
between FY1521. 

Against  this  backdrop,  there  are
now few factors that are looking up
for the company. The MSME sector is
expected  to  recover  going  forward
after  hitting  bottom  in  last  two
years  and  this  should  start  refl�ect
ing in fi�nancials of Just Dial as well.
Further  Reliance  Industries  has
mega countrywide plans to connect
local  kirana  stores  with  consumers
and  provide  logistics  and  supply
chain support to small and medium
businesses  across  the  country.  This
can  bring  in  synergies  that  can  ac
celerate  the  business  for  Just  Dial.
The  scope  for  synergies  exists  both
on  the  B2C  and  B2B  front  with  re
cently  launched  JD  Mart.  Further
with the backing of Reliance and its
strong  balance  sheet,  competitive
threats can be countered. 

Financials and valuation
Just  Dial  is  expected  to  close  FY22
with  revenue  of  ₹�658  crore,  EBITDA
of  28.6  crore  and  net  profi�t  of  ₹�85.7
crore;  decline  of  2.5,  81  and  59  per
cent respectively versus FY21. 

Performance/profi�tability was im
pacted  during  the  year  due  to  the
pandemic  and  investments  in  new
initiatives  to  grow  business.  Con
sensus  expectation  is  for  business
to  bounce  back  strongly  in  FY23
with  year  on  year  revenue,  EBITDA
and net profi�t growth of 29, 475 and
160 per cent respectively.

As  compared  to  Just  Dial’s  FY23
valuation  of  4.5  times  EV/revenue
and  22  times  EV/EBITDA,  B2B  fo
cussed  peer  IndiaMART  InterMESH
which  has  fared  better  in  recent
times  trades  at  14  and  34  times
respectively.

Dial in for a long haul call
Dark horse value pick in a volatile market; synergies with RIL’s ecomm business augur well 

INTERNET  Just  Dial  ₹�847.20

BL RESEARCH BUREAU 
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Bharti Airtel results continue to show good progress in
the company’s fundamentals. Consolidated revenue
and EBITDA were 2 per cent above consensus, with
overall good performance in India (70 per cent of
consolidated revenue) and Africa business (30 per
cent). Underlying metrics indicate fundamentals
getting better. EBITDA margin was solid at 49.9 per cent
versus 45.9 per cent in 3Q FY21. ARPU for key business
segment – India wireless, was 1 per cent above
consensus. While net subscribers dipped marginally
sequentially, it was more due to oneoff� factors. Balance
sheet position is also comfortable with net debt to
EBITDA (annualised) at 2.67 times at the end of Q3.
Airtel trades at EV/EBITDA of 8.4 times (FY23 consensus),
a modest discount to its 3year average of 8.75 times. 

REALITY CHECK

Bharti Airtel: Positive ring
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Here’s a challenge. Using the five clues below, identify the
company that is being talked about here

Send your answers by Wednesday 6 p.m. to who-am-i@thehindu.co.in,
with your full name, postal address and phone number.

A lucky winner in each week will get a book sponsored by UNIFI Capital as a
reward.

Last week’s winner:
Aloka Mitra

Last week’s answer:

Bharat Forge

WHO AM I?
Are you an avid investor? How well
do you know corporate India?

1 I began my life in the education-oriented segment and
then transformed in the nineties to the present

business in which I have currently more than 70 per cent
market share.
...........................................................................................................................

2 My top 5 clients contribute 70 per cent of my revenue. I
am working hard to diversify into new revenue

segments, without diluting 30+ per cent PBT margin that I
have delivered consistently.
...........................................................................................................................

3 Though I became a listed company only few years back,
I have 30+ years history being a pioneer of my industry.

...........................................................................................................................

4 My founder with IIT/IIM credentials, after a brief career
with an MNC, pursued the entrepreneurial journey in an

industry that was just opening up.
...........................................................................................................................

5 My founder continues to remain a public shareholder,
while I am being now run by a PE fund as promoter

entity.
...........................................................................................................................

Why
B Consistent free cash

flow generation 
.................................................................................................................

B Risk-reward appears
favourable

.................................................................................................................

B Leveraged to
digitisation trends 

.................................................................................................................
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gmobmnya VéU ^maV, gmobmnya, (_hmamï´>) `oWyZ àH$m[eV Ho$bo.
Amd¥Îmr gmVmam, g§^mOrZJa, Ymam{ed, bmVya, Zm§XoS>, 
na^Ur, qhJmobr, OmbZm d ~rS >(_hmamï´>) `oWyZ àH$m{eV Ho$bo.
a{ddma, 13 \o$~«wdmar 2022

8H«$mB©_ S>m`ar...

{Xbrn _mZo Cƒ
Ý`m`mb`mV OmUma

V^m d¥Îmgodm,
gmobmnya, {X. 12 \o$~w«dmar -

{Oëhm g§KmÀ`m {ZdS>UwH$sV 
CVaboë`m _mOr Am.{Xbrn _mZo, 
amï´>dmXrMo {OëhmÜ`j ~iram_ H$mH$m 
gmR>o `m§Àmgh 10 OUm§Mo A{nb nwUo 
{d^mJmMo Cn{Z~§YH$ S>m°. _hoe H$X_ 
`m§Zr \o$Q>mibo AgyZ, Ë`m§Zm _moR>m 
amOH$s` Y¸$m ~gë`mMo _mZbo OmV 
Amho.

gmobmnya {Oëhm 
ghH$mar XþY g§KmÀ`m 
g§MmbH$ nXmÀ`m 
{ZdS>UyH$ AO© N>mZZr_
Ü`o XÿY g§K ~Mmd H¥$Vr 
g{_VrZo AOm©da haH$V 
KoVbr hmoVr. `m_Ü`o 
Xhm OUm§Mo C_oXdmar AO© Ad¡Y R>adbo 
hmoVo. {Xbrn _mZo  `m§À`mgh amï´>dmXrÀ`m 
{Oëhm AÜ`j ~iram_ gmR>o, _mOr 
g§MmbH$ XrnH$ _mir, {gÕoœa AmdVmSo>, 
g§Vmof dmda, gañdVr ^mogbo, g§VmOr 
nmQ>rb, Vm`ßnm Ja§So>, g§JrVm bm|T>o 

`m§Zr nwUo {d^mJr` 
Cn{Z~§YH$mH$S>o A{nb 
XmIb Ho$bo hmoVo.

`m A{\$bmMr 
gwZmdUr _§Jidmar 
{X. 8 \o$~w«dmar amoOr 
nyU© Pmbr hmoVr. 

Ë`mMm {ZH$mb ewH«$dmar {Xbm Amho. 
`m {ZH$mbmÀ`m {damoYmV {Xbrn _mZo 
Cƒ Ý`m`mb`mV OmUma Agë`mMo 
gm§JÊ`mV Ambo. Xaå`mZ gmobmnya 
{Oëhm ghH$mar XÿY g§KmÀ`m g§MmbH$ 
_§S>imÀ`m {ZdS>UwH$sVrb _mOr g§MmbH$ 

~~Zamd AmdVmSo> d  aU{OVqgh qeXo 
`m§À`m AOm©bm Cƒ Ý`m`mb`mV AmìhmZ 
XoÊ`mV Ambo Amho. XÿY g§K ~Mmd H¥$Vr 
g{_VrZo Ymd KoVbr Amho.

H¥$Vr g{_VrZo N>mZZrÀ`m doir 
AmdVmSo> `m§À`m AOm©da haH$V KoVbr 
hmoVr. {ZdS>UyH$ {ZU©` A{YH$mè`m§Zr Vr 
\o$Q>miyZ bmdbr. Ë`mbm AmìhmZ {Xbo 
Amho. AdVmSo> `m§Zr ~moJg H$mJXnÌm§À`m 
AmYmao AO© XmIb Ho$ë`mMm Xmdm Ho$bm 
Amho. VgoM aU{OVqgh qeXo `m§Zr 
{H«$`merb g§ñWm, _{hbm ghH$mar g§ñWm 
Am{U BVa _mJmg àdJm©VyZ XmIb Ho$bm 

Amho. 
`mV ~Mmd g{_VrZo {H«$`merb 

àdJ© d _{hbm ghH$mar g§ñWm àdJm©VyZ 
XmIb Pmboë`m AOm©da haH$V KoVbr 
hmoVr, na§Vy Ë`mdoir Ë`m§Mm AO© Ad¡Y 
R>a{dÊ`mV Ambm hmoVm. AmVm `m~m~V 
~Mmd g{_Vr Cƒ Ý`m`mb`mV Jobr. 
`mda AmVm gwZmdUr hmoUma Amho. A°S>. 
amOHw$_ma Ami§Jo `m§À`m_m\©$V ~Mmd 
g{_VrMo AÜ`j A{Zb AdVmSo> d 
CnmÜ`j ^mD$gmho~ YmdUo `m§À`m dVrZo 
`m `m{MH$m XmIb H$aÊ`mV Amë`m 
AmhoV. 

V^m d¥Îmgodm,
gmobmnya, {X. 12 \o$~w«dmar -

H|$Ð emgZmZo Zì`mZo h[aVjoÌ 
{d_mZVi C^maÊ`mMm {ZU©` KoVbm 
AgyZ, `mV _hmamï´>mVrb Zdr _w§~B©, 
{eS>ugh eoOmaÀ`m H$Zm©Q>H$mVrb 
H$b~wJu, {dO`nya, hmgZ, {e_moJm `m 
{d_mZVim§Mm g_mdoe Amho.

H|$Ð gaH$maZo XoemV Zì`m J«rZ{\$ëS> 
AWm©V h[aVjoÌ {d_mZVim§À`m 
C^maUrgmR>r Amdí`H$ _mJ©Xe©H$ gyMZm, 
à{H«$`m Am{U n[apñWVr `m§Mo {XemXe©Z 
H$aÊ`mgmR>r h[aVjoÌ {d_mZVi YmoaU 
2008 Mr AmIUr Ho$br Amho. h[aVjoÌ 
{d_mZVi YmoaUmA§VJ©V ^maV gaH$maZo 
XoemV 21 h[aVjoÌ {d_mZVim§Mr C^maUr 
H$aÊ`mgmR>r VËdV… _§Owar {Xbr Amho.

`m_Ü`o Jmoì`mVrb _monm, _hmamï´>mV 
Zdr _w§~B©, {eS>u Am{U qgYwXþJ©, 
H$Zm©Q>H$mV H$b~wJu, {dOmnya, hmgZ Am{U 

{e_moJm, _Ü` àXoemV 
½dmëhoa `oWo X{V`m, 
CÎma àXoemV Hw$erZJa 
Am{U ZmoB©S>m(Oodma), 
JwOamV_Ü`o T>moboam Am{U 
{hamga, nwXþMoar_Ü`o 
H$a¡H$b, Am§Y« àXoemV 
XJmXWu, ^moJnwa_ 
Am{U AmoadmH$b `m 
{d_mZVim§Mm g_mdoe 
Amho.

Va n{ü_ ~§Jmb_Ü`o XþJm©nya, {g¸$s__
Ü`o n°H$`m±J, Ho$ai_Yrb H$Þya Am{U 
AéUmMb àXoe _Ü`o hmo„m|Jr (BQ>mZJa) 
`m {R>H$mUm§Mm g_mdoe Amho. `mn¡H$s 
_monm, Zdr _w§~B©, {eS>u, ZmoB©S>m(Oodma), 
T>moboam, {hamga, ^moJnwa_, H$Þya Am{U 
Hw$erZJa `oWo Am§Vaamï´>r` {d_mZVio 
C^mabr OmUma Amho Va Cd©[aV {R>H$mUr 
amï´>r` {d_mZVio C^mabr OmVrb. 

`mn¡H$s, XþJm©nya, {eS>u, 
qgYwXþJ©, n°H$`m±J, H$Þya, 
H$b~wJu, AmoadmH$b 
Am{U Hw$erZJa `m AmR> 
{d_mZVim§Mo H$m_H$mO 
gwé Pmbo Amho.

H|$Ð gaH$maZo 
CÎma àXoe gaH$mabm 
ZmoB©S>mVrb Oodma `oWo 
Zì`m Am§Vaamï´>r` {d_

mZVimMr C^maUr H$aÊ`mg 8 _o 2018 
amoOr VËdV… _§Owar {Xbr Amho. `m 
àH$ënmÀ`m H$m_mgmR>r CÎma àXoe gaH$maZo 
gaH$mar ImgJr ^mJrXmar VËdmda `m 
àH$ënmÀ`m H$m_mMr A§_b~OmdUr 
g§ñWm åhUyZ `_wZm ÐþVJVr Am¡Úmo{JH$ 
{dH$mg àm{YH$aUmMr Zo_UyH$ Ho$br Amho. 
CÎma àXoe gaH$maZo `m {d_mZVimÀ`m 
{dH$mg àH$ënmMo H$m_ _o.PwarM EAanmoQ>© 
B§Q>aZ°eZb EOr `m H§$nZrH$So> gmon{dbo 

Amho. `m àH$ënmÀ`m n{hë`m Q>ßß`mVrb 
1334 hoŠQ>a O_rZ A{YJ«hUmMo H$m_ 
nyU© Pmbo AgyZ hr O_rZ Vmã`mV KoÊ`mV 
Ambr Amho Ago CÎma àXoe gaH$mabm 
H$i{dÊ`mV Ambo Amho.

dm`Am`EnrEbZo gmXa Ho$boë`m 
~¥hXAmamIS>çmZwgma, `m n{hë`m 
Q>ßß`mV 1 H$moQ>r 20 bmI àdmem§Mr 
gw{dYm Agboë`m `m {d_mZVimMm 
dmna gwédmVrbm Xa dfu 40 bmI 
àdmgr H$aVrb Agm A§XmO Amho. 
`m àH$ënmÀ`m n{hë`m Q>ßß`mV O_rZ 
A{YJ«hUmgh 8914 H$moQ>r én`m§Mm 
IM© hmoÊ`mMr Anojm Amho. g§~§{YV 
H$amamZwgma `m {d_mZVimMr C^maUr 
29 gßQ>|~a 2024 n`ªV H$aÊ`mMo C{Ôï> 
R>odÊ`mV Ambo Amho. H|$Ðr` ZmJar hdmB© 
dmhVyH$ _§Ìr Á`mo{Vam{XË` qg{Y`m `m§Zr 
AmO bmoH$g^oV {bpIV CÎmamÛmao hr 
_m{hVr {Xbr.

V^m d¥Îmgodm,
gmobmnya, {X. 12 \o$~w«dmar -

Joë`m AZoH$ dfmªnmgyZ 
aIS>boë`m _hgyb ^dZMo 
H$m_ nyU© Pmbo AgyZ,  _
mM© _{hÝ`mnmgyZ Zì`m _hgyb 
^dZmV g§gma WmQ>Uma Amho, 
Ë`mgmR>r {Oëhm{YH$mar H$m`m©b` 
ñWbm§V[aV H$aÊ`mV `oUma Amho, 
Aer _m{hVr {Oëhm{YH$mar {_
qbX e§^aH$a `m§Zr {Xbr. `m 
Zì`m B_maVr_Ü`o {Oëhm{YH$mar 
`m§À`mer g§~§{YV _hgyb_Yrb 
A{V _hËdmMr 10 H$m`m©b`o 
gwé H$aÊ`mV `oUma AmhoV. nwT>o 
Q>ß`mQ>ß`mZo gd© H$m`m©b`o EH$mM 
N>VmImbr AmUÊ`mMm àemgZmMm 
{dMma Amho.

gZ 2008 _Ü`o VËH$mbrZ 
nmbH$_§Ìr {dO`qgh _mo{hVo nmQ>rb 
`m§À`m nwT>mH$mamVyZ VËH$mbrZ 

{Oëhm{YH$mar S>m°.OJXre nmQ>rb 
`m§À`m g§H$ënZoVyZ ZdrZ _hgyb 
^dZMm àñVmd V`ma H$aÊ`mV 
Ambm hmoVm. `mdoir {dOmnya 
amoS>darb emgH$s` XþY S>oAaMr 
OmJm {ZpíMV H$aÊ`mV Ambr. 
gd© gmonñH$ma nma nS>ë`mZ§Va 
_hgyb ^dZMm A§{V_ AmamIS>m 
V`ma Pmbm. bJoM gZ 2009 
_Ü`o `mMo H$m_hr gwé Pmbo. 
na§Vy {ZYrA^mdr ho H$m_ dma§dma 
aIS>V Jobo.

{ZYr CnbãY hmoB©b Vgo H$m_ 
nyU© H$aÊ`mV Ambo. ~m§YH$m_ nyU© 
Pmbo na§Vy Amdí`H$ Agboë`m 
\${Z©MaA^mdr ho H$m_ nwÝhm 
aIS>bo. \${Z©MagmR>r àñVmd 
nmR>dyZ Ë`mMm dma§dma nmR>nwadm 
H$éZhr {ZYr CnbãY hmoV ZìhVm. 
nwÝhm emgZmZo ghm H$moQ>tMm {ZYr 
CnbãY H$éZ {Xë`mZ§Va Joë`m 

df©^amV \${Z©MaMo H$m_ H$m_ 
nyU© H$aÊ`mV Ambo. AmVm gd© 
gmo`r gw{dYm§Zr ZdrZ _hgwb 
^dZ g‚m Pmbo Amho. gÜ`mMo 
{Oëhm{YH$mar H$m`m©b` nwT>rb _
{hÝ`mV ZdrZ B_maVrV ñWbm§V[aV 
hmoUma Amho.

Xaå`mZ gÜ`mÀ`m 
{Oëhm{YH$mar H$m`m©b`mMr OmJm 
nmobrg Am{YjH$m§Zr nmobrg 
àemgZmgmR>r _m{JVbr hmoVr. 
na§Vy {Oëhm{YH$mar {_qbX 
e§^aH$a `m§Zr OmJm XoÊ`mg ZH$ma 
{Xbm Amho. _hgyb {d^mJmMr 
AZoH$ H$m`m©b`o BVaÌ ^mS>çmZo 
AmhoV. Vr gd© H$m`m©b`o AmVm 
OwÝ`m {Oëhm{YH$mar H$m`m©b`mV 
AmUÊ`mV `oUma AmhoV. Ë`m_wio 
emgZmÀ`m H$m`m©b` ^mS>çmdarb 
IMm©Mr ~MV hmoUma Amho. Ago 
e§^aH$a `m§Zr gm[JVbo.

{dO`nya, H$b~wJugh 21 h[aVjoÌ {d_mZVim§Mr C^maUr

_mM©nmgyZ Zì`m _hgyb 
^dZmV àemgZ g§gma WmQ>Uma

{Xbrn _mZo, H$mH$m gmR>|gh 10 OUm§Mo A{nb \o$Q>mibo

AmdVmSo>, qeX|{damoYmV "~Mmd' Cƒ Ý`m`mb`mV
H$Mam Q>mH$Ê`mdê$Z VéUrg _mahmU
gmobmnya, {X. 12 \o$~«wdmar -

Hw$_R>m ZmH$m n[agamV Kamg_moa H$Mam Q>mH$Ê`mÀ`m H$maUmdê$Z 
{VKm eoOmè`m§Zr {_iyZ Vê$Urbm Am{U {VÀ`m AmB©bm _mahmU 
H$ê$Z OI_r Ho$bo. hr KQ>Zm ewH«$dma {X. 11 \o$~«wdmar amoOr 
KS>br. nm`b XeaW ndma (d` 18), gwdUm© XeaW ndma (d` 
45, XmoKr am. Hw$_R>m ZmH$m) Ago OI_tMr Zmdo AmhoV. ho Ë`m§À`m  
KameoOmar amhUmao em_b {edmOr H$amio, Am`©Z H$amio, gmoZw H$amio 
`m {VKm§Zr H$Mam Q>mH$Ê`mÀ`m H$maUmdê$Z KmU {edrJmi H$arV 
bmWm~w³`mZo _mahmU Ho$bo Am{U {dQ>mZo Vm|S>mda _mê$Z XþImnV Ho$br 
Aer {\$`m©X nm`b ndma {hZo gXa ~Pma nmobrg R>mÊ`mV {Xbr.

emo^oÀ`m dñVy {dH«o$Ë`mda H$madmB©
gmobmnya, {X. 12 \o$~«wdmar -

`oWrb h[a^mB© XodH$aU àemboÀ`m g_moarb añË`mda emo^oÀ`m 
dñVw {dH«$s H$ê$Z añË`mbm AS>Wim {Z_m©U H$aUmè`mda nmobrgm§Zr 
H$madmB© Ho$br. nagam_ ZoZw ~md[a`m (d` 44, am. ~¡adm PmonS>nÅ>r, 
^mZnya, JmoR>am Q>m°H$ amOñWmZ) Ago JwÝhm XmIb Pmboë`m 
{dH«o$Ë`mMo Zmd Amho. `mZo Ë`mÀ`mH$S>rb emo^oÀ`m dñVw {dH«$sgmR>r 
h[a^mB© XodH$aU àemboÀ`m ~mOwbm Agboë`m añË`mda ~gyZ 
añË`mbm AS>Wim {Z_m©U Ho$bm Am{U dmhVwH$sbm VgoM bmoH$m§À`m 
{O{dVmbm YmoH$m {Z_m©U Ho$bm Aer {\$`m©X nmobrg {enmB© H$aU 
M§ÐH$m§V ^mogbo `m§Zr gXa ~Pma nmobrg R>mÊ`mV {Xbr.

XramÀ`m ZmoH$argmR>r {ddm{hVoMm N>i
gmobmnya, {X. 12 \o$~«wdmar -

XramÀ`m ZmoH$argmR>r _mhoê$Z n¡go AmU åhUyZ {ddm{hVoÀ`m 
nVr Am{U gmgaÀ`m bmoH$m§Zr emararH$ d _mZ{gH$ N>i Ho$ë`mMr 
KQ>Zm KS>br. nwOm AqOŠ` OmYd (d` 26, am. 24, g{XÀN>m 
ZJa) Ago {nS>rV {ddm{hVoMo Zmd Amho. {hMm {ddmh ApÁZ¨` {^_ 
OmYd `mÀ`mer Pmbm hmoVm b¾mÀ`m H$mhr {XdgmZ§Va nmgyZ nVr 
ApÁZ¨`, gmgy H${dVm, gmgao {^_ kmZXod OmYd, Xra Aj` Am{U 
AmZ§X bú_U hmdio (am. emhþ ZJa) `m§Zr XramÀ`m ZmoH$argmR>r 
n¡go bmJUma AmhoV Vo XrS> bmI ê$n`o _mhoê$Z AmU Ago åhUyZ 
{edrJmi X_XmQ>r H$ê$Z emararH$ d _mZ{gH$ N>i Ho$bm Aer 
{\$`m©X nwOm OmYd {hZo {dOmnya ZmH$m nmobrg R>mÊ`mV {Xbr.

{dZmhoë_oQ> 27 nmobrgm§{déÜX H$madmB©
gmobmnya, {X. 12 \o$~«wdmar -

eha n[agamV hoë_oQ> Z KmbVm dmhZ MmbdUmè`m 27 
nmobrgm§da eha dmhVwH$ emIoÀ`m dVrZo H$madmB© H$aÊ`mV Amë`mMr 
_m{hVr ghmæ`H$ nmobrg Am`wº$ {XnH$ Amd} `m§Zr {Xbr. añVm 
dmhVwH$ gwajm gámhm{Z{_Îm dmhVwH$sÀ`m {Z`_m§Mr OZOmJ¥Vr ìhmdr 
`mgmR>r {deof _mo{h_ am~dÊ`mV `oV Amho VgoM _moQ>magm`H$bdê$Z 
OmVmZm hoë_oQ> Agmdo Agohr gm§JÊ`mV Ambo Ë`mZwgma nmobrg 
Am`wº$ h[af ~¡Ob `m§Zr hoë_oQ> Z KmbUmè`m nmobrgm§da H$madmB© 
H$aÊ`mMo AmXoe {Xbo Ë`mZwgma eha dmhVwH$ emIoÀ`m dVrZo 
ehamVrb {d{dY añË`mdê$Z OmUmè`m VgoM {d{dY nmobrg R>mUo 
Am{U nmobrg Am`wº$mb` `oWo Agboë`m Am{U hoë_oQ>Mm dmna 
Z H$aUmè`m 27 nmobrgm§{dê$ÜX H$madmB© H$ê$Z Ë`m§Mr dmhZo eha 
dmhVwH$ emIoV O_m H$aÊ`mV Ambo Agë`mMohr `mdoir ghmæ`H$ 
nmobrg Am`wº$ Amd} `m§Zr gm§{JVbo. XmoZ {XdgmV Odinmg 44 
nmobrgm§da H$madmB© H$aÊ`mV Ambr Amho. gd© dmhZ YmaH$m§Zr hoë_oQ> 
dmnaUo JaOoMo Amho Ago AmdmhZhr `mdoir Ë`m§Zr Ho$bo.

~§X Ka \$moS>bo; 43 hOmam§Mr Mmoar
gmobmnya, {X. 12 \o$~«wdmar -

_mhoar Joboë`m {ddm{hVoMo Ka \$moSy>Z MmoaQ>çm§Zr KamVrb 
Mm§XrÀ`m Xm{JÝ`mgh 43 hOma 300 ê$n`mMm EodO Mmoê$Z Zobm. 
hr KQ>Zm {X.26 OmZodmar Vo 9 \o$~«wdmar `m Xaå`mZ KS>br. Á`moVr 
lre¡b gwaJrhùir (d` 32, am. _XZr ZJa, {dOmnya amoS> ) hr _
{hbm {VMr _wbJr Am{U gmgy `m§À`mgh Kambm Hw$byn bmdyZ _mhoar 
H$Zm©Q>H$ `oWo Jobr AgVmZm AkmV MmoaQ>`mZo ~§X KamMo Hw$byn VmoSy>Z 
KamV àdoe Ho$bm Am{U KamVrb Mm§XrMo AYm© {H$bmoMo AmaVr goQ>, 
Mm§XrMo n¢OU, Mm§XrMo VmoSo>, EbB©S>r {Q>ìhr, {nVir nmÊ`mMr Q>mH$s, 
{nVir 7 S>ã`mMm goQ>, nmM nmVoë`mMo {nVir goQ> Agm EHy$U 43 
hOma 300 ê$n`mMm EodO MmoaQ>`mZo Mmoê$Z Zobm. Aer {\$`m©X 
Á`moVr gwaJrhùir `m§Zr {dOmnya ZmH$m nmobrg R>mÊ`mV {Xbr.

gmgybm gmgaH$Sy>Z ~oX_ _mahmU
~meu, {X. 12 \o$~«wdmar -

gwZobm Ìmg {Xbm åhUyZ gmgwbm _mhoaÀ`m _§S>itZr O~a 
_mahmU Ho$ë`mMr KQ>Zm VmbwŠ`mVrb H$mar Jmdm_Ü`o KS>br Amho. 
{JVm ~mnw H$m§~‹io (d` 40) am. H$mar, `m§Zr {Xboë`m {\$`m©XrZwgma 
gmVOUm§{déÕ nm§Jar nmo{bgm§V JwÝhm XmIb H$aÊ`mV Ambm Amho. 
nmo{bgm§Zr {Xboë`m _m{hVrZwgma, OodU dmT>Ê`mÀ`m H$maUmdéZ 
Pmboë`m ^m§S>Um_wio gwZoÀ`m _mhoaH$S>rb _mUgm§Zr gmgwbm _mahmU 
Ho$br Amho. hr KQ>Zm amÌr nmdUo~mamÀ`m Xaå`mZ KS>br Amho. 
`mZwgma Amo{_Zr_YyZ `oD$Z gwZobm KoD$Z OmdwZ gmgybm _mahmU 
Ho$ë`mMr KQ>Zm KS>br Amho. {\$`m©Xrda ~meu ehamVrb {hao_R> 
hm°pñnQ>b `oWo CnMma Mmby AmhoV. g§{JVm ZdZmW ~JmSo>, bú_r 
na_oœa ~JmSo>, ZdZmW ^mJdV ~JmSo>, na_oœa ^mJdV ~JmSo>, 
à{VH$ na_oœa ~JmSo>, XmXm na_oœa ~JmSo> d ^mJdV a§JZmW ~JmSo> 
`m gmV OUm§{déÕ nm§Jar nmo{bgm§V JwÝhm XmIb Ho$bm Amho.

V^m d¥Îmgodm,
gmobmnya, {X.12 \o$~«wdmar -

gmobmnya {Oëhm ghH$mar XÿY 
g§KmÀ`m n§Mdm{f©H$ {ZdS>UwH$sgmR>r 
à_wI ZoË`m§Mr ~¡R>H$ e{Zdmar gmV 
añVm `oWo emgH$s` {dlm_J¥hmV 
nma nmS>br. na§Vw `m ~¡R>H$s_Ü`o 
A§{V_ VmoS>Jm {ZKmbobm ZgyZ 
~Mmd n°ZobZo ZoË`mH$So> H$mhr 
_mJÊ`m R>odë`m AmhoV, Ë`m _
mJÊ`m _mÝ` Z Pmë`mg {ZdS>UyH$  
bT>{dÊ`mÀ`m ^y{_Ho$da  R>m_ 
Agë`mMo ~MmdMo CnmÜ`j 
^monio `m§Zr ~¡R>H$sZ§Va ñnï> 
Ho$bo. AmVm nwÝhm XmoZ {Xdgm§_Ü`o 
{ZdS>UyH$ {~Z{damoY H$aÊ`mgmR>r 
~¡R>H$ KoÊ`mV `oUma Agë`mMo 
{Xbrn gmonb `m§Zr gm§{JVbo.

XÿY g§KmÀ`m {ZdS>UyH$ 
à{H«$`oVrb AO© _mKma KoÊ`mMm 
15 \o$~«wdmar amoOr eodQ>Mm {Xdg 
Amho. Ë`m nmœ©^y_rda {OëømVrb 
gd© njr` ZoË`m§Mr hr ~¡R>H$ 
Pmbr.

~¡R>H$sbm  _mOr Am. amOZ 
nmQ>rb Ambo,Am. ~~ZXmXm qeXo, 
Am. àem§V n[aMmaH$, _mOr Am. 
{Xbrn _mZo, ~~Zamd AmdVmSo>, 

{~Z{damoYMm noM H$m`_!* XyY g§K {ZdS>UyH$; 
~Mmd n°Zb V`ma
* emgH$s` {dlm_
J¥hmV ZoË`m§Mr ~¡R>H$

{Xbrn gmonb, Am_Xma g§O` 
qeXo, _mOr _§Ìr {gÕmam_ åhoÌo, 
gwaoe hgmnwao, aí_r ~mJb, _
Zmoha S>m|Jao, gm§Jmoë`mMo Xoe_wI  
`m à_wI ZoË`m§Mr ~¡R>H$ Pmbr. 
AmoirZo 11 VmbwŠ`mVrb XÿY 
g§KmgmR>r AO© XmIb Ho$boë`m 
C_oXdmam§Zm AmV ~mobmdÊ`mV 
Ambo. H$mhr doi MMm© H$ê$Z 
Ë`m§Zm ~mhoa nmR>dÊ`mV Ambo. 
gwédmV _mohmoinmgyZ Pmbr, eodQ> 
CÎma VmbwŠ`mZo Pmbr.

~mhoa H$a_mù`mMo {dÚ_mZ 
g§MmbH$ amO|Ðqgh amOo ^mogbo, 
g§MmbH$ XrnH$ _mir, X{jUMo 
_mOr g^mnVr AemoH$ XodH$Vo, 
~meuMo ̀ moJoe gmonb ho ~amM doi 
R>mU _m§Sy>Z hmoVo.   Xaå`mZ XÿY 
~Mmd H¥$Vr g{_VrMo ^mD$gmho~ 

YmdUo `m§Zmhr ~mobmdÊ`mV Ambo 
hmoVo. Ë`m§Mrhr ~¡R>H$ Pmbr. _mÌ 
Ë`m ~¡R>H$sV ~Mmd g{_Vrbm 
Ano{jV Agm {ZU©` Pmbm Zmhr. 
gw_mao nmM Vmg ~§X ImobrV MMm© 
Pmbr.

 gd© ZoË`m§Mr EH${ÌV 
MMm© Ho$br, BÀNw>H$ C_oXdmam§Mr 
MMm© Ho$br, Ë`mZ§Va àË`oH$ 
VmbwŠ`mVrb ZoË`m§er d¡`{º$H$ 
MMm© Ho$br. XÿY g§K ~Mmd 
g{_VrÀ`m nXm{YH$mè`m§Zm ~mobyZ 

Ë`m§À`merhr MMm© Ho$br. hr 
{ZdS>UyH$ {~Z{damoY H$er hmoVo 
`mgmR>r Am_Mm à`ËZ Amho. gd© 
ZoË`m§_Ü`o g_Ýd` Am{U EH$_V 
Pmbo Amho, AÚmn H$moUVmhr 
{ZU©` Pmbm Zmhr, AO© _mKma 
KoÊ`mgmR>r AOyZ XmoZ {Xdg 
AgyZ `m XmoZ {XdgmV AmUIr 
~¡R>H$m-MMm© hmoVrb. nwÝhm ~Mmd 
g{_Vrbm MM}gmR>r ~mobmdÊ`mV 
`oB©b Am{U Ë`mZ§VaM {ZU©` KoD$ 
Ago  gmonb `m§Zr gm§{JVbo.

XÿY g§KmÀ`m {ZdS>UwH$s~m~V ~mob{dÊ`mV Amboë`m ~¡R>H$sV 
MMm© Pmbr. _mÌ H$moUVmhr {ZU©` Zmhr. XmoZ {XdgmZ§Va Vo {ZU©` 
KoVrb. AmOn`ªV Vwåhr XÿY g§K Mmbdbm.  nmM df} Amåhmbm 
Úm, Aer Am_Mr _mJUr AgyZ Vr _mÝ` Z Pmë`mg g§nyU© n°Zb 
{ZdS>UyH$ bT>dUma Amho.

- ^mD$gmho~ YmdUo, ~Mmd n°Zb CnmÜ`j

V^m d¥Îmgodm,
gmocmnya {X. 12 \o$~«wdmar-

nmH$sñVmZmV Xadfu {X. 5 
\o$~«wdmarcm H$mí_ra EH$OwQ>Vm 
{Xdg gmOam H$aVmo. `mMo g_
W©Z X{jU H$moar`mVrc V`ma 
H$aUmar à{gÜX hþ§S>mB© H§$nZrÀ`m 
nmH$sñVmZmVrc {S>cg©Zo g_W©Z 
Ho$ë`mZo Ë`mMo nS>gmX gmocmnya 
ehamgh {OëømV XoIrc C_Q>bo  
AmhoV. 

gmocmnya {OëømVrc ~meu 
`oWrc {_qcX nmR>H$ `m§Zr ~wH$ 
Ho$coë`m hþþ§S>mB©À`m JmS>rMo ~wH$tJ 
aÔ Ho$co Agë`mMo nÌ gÜ`m 
gmoec {_S>r`mda ìhm`ac hmoV 
Amho. `m nÌmV Ë`m§Zr Ago åhQ>co 
Amho H$s, Amåhr hþ§S>mB© H§$nZrMr 
Ho$Q´>m JmS>r ~wH$ Ho$cr hmoVr. 
Ë`mgmR>r 51 hOma AmJmD$ a¸$_ 
gwÜXm H§$nZrV ^acr hmoVr. _mÌ 

hþ§S>mB© H§$nZrZo H$mí_ra ~m~V 
^maV {damoYr {dYZ Ho$ë`m_wio 
Amåhr ~wH$ Ho$cocr Ho$Q´>m JmS>rMo 
~wH$s¨J aÔ H$aV AmhmoV Am{U 
H§$nZrcm ^aÊ`mV Amcocr 51 
hOma AmJmD$ a¸$_ gwÜXm H§$nZrZo 
naV H$amdr, Ago `m {ZdoXZmV 
åhQ>co Amho.

nmH$sñVmZ Zoh_rM ^maV 
Am{U H$mí_ra {damoYmV  Jai 
AmoH$V AgVmo Am{U Nw>ß`m 
nÜXVrZo Hw$amnVr H$aV AgVmo. 
_mÌ `§Xm `m Hw$amnVr_Ü`o hþ§S>mB© 
H§$nZrZo XoIrc CS>r KoVë`mZo 
Ë`mMm \$Q>H$m ^maVmV Ë`m§Zm 
~gV Amho. hm \$Q>H$m _moR>m 
Amho H$s `mMo nS>gmX gmocmnya 
{OëømVrc ~meu `oWrc {_ctX 
nmR>H$ `m§Zr h§S>mB©  Ho$Q´>m JmS>rMr 
~wH$s¨J Ë`m§Zr aÔ Ho$cr Amho. EH$ 
YŠH$m H§$nZrbm {Xbm Amho.

nmH$rñVmZr hþS>mB©Mo nS>gmX gmocmnwamV

JmS>rMo ~wH$s¨JM Ho$co aÔ

V^m d¥Îmgodm
gmocmnya {X. 12 \o$~«wdmar-

 _hmZJanm{bHo$À`m 29 _amR>r 
àmW{_H$ emim§_Yrb {ejH$m§Mo 
Á`oð>Vm `mXrbm ghm. {ejH$ 
AmZ§X gm_b `m§Zr _w§~B© Cƒ 
Ý`m`mb`mV AmdmhZ {Xbo Amho. 
àH$aUmVrb WmoS>Š`mV _m{hVr 
Aer H$s, _hmZJanm{bHo$Mo 
àemgZ A{YH$mar ho gmobmnya 
_hmZJanm{bHo$À`m _amR>r àmW{_
H$ emioÀ`m {ejH$m§Mo Joë`m 

{H$Ë`oH$ df© MwH$sMm H$m`Xm d 
Or.Ama. Zwgma {ejH$m§Mr Á`oð>Vm 
R>adV Ambo AmhoV, Ë`m_wio gXa 
Á`oð>Vm ̀ mXr hr nyU©V… ~oH$m`Xoera 
Amho. àemgZ A{YH$mè`m§Zm bmJy 
H$m`ÚmZwgma {ejH$m§À`m Á`oð>VoMr 
aMZm H$ê$Z  `mXr V`ma H$amdr 
Ago {ZX}em§gmR>r ghm. {ejH$ 
AmZ§X gm_b `m§Zr _w§~B© Cƒ 
Ý`m`mb`mV Ymd KoVbr Amho.  
gm_bV\}$ A°S>. ApÝdb H$mboH$a 
H$m_ nmhV AmhoV. 

àmW{_H$ emim§Mo {ejH$ Á`oð>Vm 
`mXrbm Cƒ Ý`m`mb`mV AmdmhZ


