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PRECISION

Date: 14" February 2022

SEC/FEB/SE/N&B/2022
To, ‘ To,
National Stock Exchange of India Limited, BSE Limited,
"Exchange Plaza" 5% Floor, Phiroze Jeejeebhoy Towers,
Plot No. C-1, G Block, Dalal Street,
Bandra Kurla Complex, Bandra (East), Mumbai - 400001
Mumbai — 400051
NSE Scrip Code - PRECAM BSE Scrip Code - 539636

Subject: Newspaper Publication of unaudited Financial Results for the Quarter and Nine months
ended 31* December 2021 pursuant to Regulation 47(1)(b) of SEBI (Listing Obligations
and Disclosure Requirements) Regulations 2015

Dear Sir/Madam,

Pursuant to Regulation 47(1)(b) of SEBI (Listing Obligations and Disclosure Requirements)
Regulations, 2015, the Company has published the unaudited Financial Results of the Company for
the Quarter and Nine months ended 31 December 2021 on 13" February 2022 in the following

newspaper:

Sr | Particulars Name of Language Editions

No. Newspaper

1 Extract of unaudited BusinessLine English All
Consolidated Financial Results
for the Quarter and Nine Tarun Bharat Marathi Solapur
months ended 31% December
2021

Please find enclosed herewith above mentioned Newspaper Clippings.

You are requested to take the same on record.
Thanking you.

Yours Sincerely,

Precision Camshafts Limited
© Solapur : D5 MIDC, Chincholi, Solapur, India — 413255

© Solapur : E102 MIDC, Akkalkot Road, Solapur, India — 413006
) Pune : 501/502 Kanchanban "B", Sunit Capital, Senapati Bapat Rd, Pune, India - 411016
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TAKING STOCK

L\ LR\ [« [AW.N:{| I Endurance Technologies ¥1423.75

Correction O

fers scope toload up

Well-positioned to ride the recovery in auto sector given its deep relationships with OEMs

PARVATHA VARDHINI C
BL Research Bureau

Shares of Endurance Technologies
have corrected 28 per cent from its
one-year high of %1981 touched in
early November 2021. A prolonged
slowdown in two-wheeler sales -
which brings a majority of the do-
mestic revenues for the company,
pressure on margins due to high in-
put prices (aluminium alloy, silicon,
etc) both in the Indian and European
operations, as well as general market
volatility have contributed to the fall.
Long-term investors though can use
such corrections to accumulate the
stock in small quantities. While two-
wheeler sales may continue to wit-
ness some pressure in the near-term,
periodic value additions to the
product line and supplies to the elec-
tric vehicle (EV) segment are long-
term positives.

At %1423 now, the stock trades at
about 25.6 times the estimated FY23
earnings. This valuation is on par
with  more established multi-
product, global tier-1 suppliers such
as Bharat Forge. But at the same time,
it is also at a good discount to Sona
BLW Precision Forgings which trades
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at 71 times.

Better placed

Endurance Technologies supplies
aluminium castings and machining,
suspension (front forks, shock ab-
sorbers) transmission (CVT, clutch as-
semblies), braking systems (ABS, CBS,
disc brake, etc) to the domestic auto
industry. The company derives about
60 per cent of its revenues from bikes
and scooters, about one-third from
four wheelers and the remaining
from the 3-wheeler segment. Do-
mestic auto sales, which was already
in a cyclical downturn when Covid
happened, has been taking its own
time to recover. From an 18 per cent
year-on-year fall in domestic volumes
in 2019-20, the industry saw volumes
further shrink by 13 per cent in 2020-
21. In the first ten months of this
fiscal, overall industry volumes is
down 4 per cent so far.

Two-wheeler sales has been the
worst hit, with volumes in this seg-
ment still down about 8 per cent year-
on-year in April 2021 - January 2022.
On the other hand, passenger vehicle
(cars, UVs, vans) sales are well into
positive territory, despite the disrup-
tion caused by the semi-conductor
shortage. Three-wheeler sales are go-
ing strong too. In the near term, do-
mestic two-wheeler sales could con-
tinue to remain under the weather.

While Covid did bring in a prefer-
ence for personal mobility, com-
muter bikes (75-110cc) which consti-
tutes 50-60 per cent of the total

Just Dial ¥847.20
Dialin for along haul call

Dark horse value pick in a volatile market; synergies with RIL’s ecomm business augur well

HARI VISWANATH
BL Research Bureau

Given that markets are caught in
the grip of volatility in recent weeks
and uncertainty looms large, extra
caution is warranted in current
times when it comes to picking
stocks. During such times, investors
should focus on companies with
strong balance sheets, generating
positive free cash flows and can
maintain margins in an inflationary
environment.

One stock that appears to fit this
criterion is Just Dial. Its strong bal-
ance sheet with net cash per share
at around 410(share as against cur-
rent share price of ¥850.20, gives
good margin of safety in an uncer-
tain environment. It also has a good
historic track record of consistent
free cash flow generation and con-
servative use of cash, which also
lends confidence that existing cash
is unlikely to get squandered in ag-
gressive acquisitions.

Trading at EV/Revenue of 4.5
times and EV[EBITDA of 22 times
(both based on Bloomberg FY23 es-
timates), the risk reward appears fa-
vourable, for a company that is
leveraged to digitization trends and
can have a long runway of growth if
it executes well.

Investors with a long a term per-
spective can consider accumulating
the shares of Just Dial. While com-
petition will be stiff, the presence of
Reliance Industries as the largest
shareholder in the company and
scope for synergies with Reliance’s
grand ecommerce plans lend con-
fidence for company’s prospects. We
would however like to stress that
given the heightened global macro
and geopolitical uncertainties
which will keep market volatile, in-
vestors can look to gradually accu-
mulate over next few months rather
than buying in one go.

Business

As India’s number 1 local search en-
gine that provides information re-
lated to localised services to users in
India through multiple platforms
(mobile/desktop/telephone),  Just
Dial is well established in the digital
ecosystem in the country. With a
vast database of over 30 million
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motorcycle sales volumes in India, is
a price sensitive segment. Price hikes
over the last two years due to reasons
ranging from BS VI transition to high
input costs as well as rise in fuel
prices as well can keep demand sub-
dued . Endurance is however better
placed, considering that it also sup-
plies to passenger vehicles and three-
wheelers. Even among bike manufac-
turers, the company’s biggest client
is Bajaj Auto, whose focus on execut-
ive and premium bikes, exports and
three-wheelers acts a cushion against
the lacklustre offtakes in mass mar-
ket bikes.

Value additions
Secondly, what favours Endurance is
itsvalue additions to the product line
from time to time. This gives room
for supplying more content per
vehicle to clients and also brings bet-
ter margins. For one, the company is
focusing on fully finished machined
castings as compared to raw castings
and semi-finished castings for
vehicles. Aluminium machined cast-
ing business for non-automotive ap-
plications like gensets and the tele-
com industry is another. In
September 2021, the company started
supply of two-wheeler ABS assem-
blies which are high technology com-
ponents, with very few suppliers in
the fray. It has recently added drive-
shafts, which is again a high techno-
logy component, to its product
portfolio.

For driveshafts, the company is
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MSMEs (micro, small and medium
enterprises), it provides a platform
for millions of end consumers to
get connected with these MSMEs on
a daily basis for goods and services.

The platform also has value ad-
ded offerings in the form of transac-
tion-enabled mobile friendly web-
site for businesses, ratings tool to
solicit online ratings from end
users, payment gateway and escrow
solutions.

In addition to these, company
launched JD Mart in FY21 - a dedic-
ated platform for the B2B
marketplace. JD Mart will
connect bulk buyers with

A

per cent stake in Just Dial. The ac-
quisition was part of Reliance’s
broader ecommerce strategy with
plans to leverage and build upon
Just Dial’s database of over 30 mil-
lion listings and over 140 million
unique quarterly visitors.

At an inflexion point

The sentiment around the stock has

not been very positive in recent

months as the company’s business

is yet to show good recovery post

pandemic impact.

Unlike other digital com-

panies, Just Dial business is
levered to robustness in
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wholesale sellers across &7 A the MSME segment

roduct categories. f =% which is yet to bounce
b Just Dialg currently thﬁt‘&ﬂﬂ‘-ﬁﬁg} back fromypandemic re-
makes money primarily "-'?3," x f’fg; 7 lated impact. Further in-
through two streams - # 477  vestors are also waiting

paid advertising wherein
advertisers pay a fixed
fee to run search led ad-
vertising campaign on
its platform; and from
various premium and
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Why

= Consistent free cash
flow generation

for clarity on how its busi-
ness will be synergised
with ecommerce plans
of Reliance.
Historically also the
business performance of

non-premium
packages. Depending on

listing  « Risk-reward appears
favourable

Just Dial has been lumpy
since its listing in 2013.

the packages subscribed
to, businesses would be
able to get placement

= Leveraged to
digitisation trends

This is reflected in its
share price performance
also.

when customers search
for products and services, based on
their location.

In 2H of CY21 Reliance Industries
via its retail subsidiary acquired sig-
nificant stake in Just Dial in a com-
bination of subscription to prefer-
ential issue and secondary market
purchases. Currently it owns 66.96

After initial excite-
ment following its listing (given it
was one of the few digital new age
company listed in the bourses at
that time), the stock is trading more
than 50 per cent below its all time
high reached in 2014. Company’s
financials have largely been stag-
nant with FY15-21 revenue and
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starting business with Bajaj Auto in
May 2022. Besides, it is also at an ad-
vanced stage in obtaining orders
from TVS for three- wheelers and
from Mahindra for three wheelers
and four-wheelers for driveshafts. En-
durance is not behind in riding the
EV bandwagon. The company has
already started supplies of brake as-
sembly, suspension, and aluminium
castings for electric scooters and
three wheelers of OEMs such as Bajaj
Auto, TVS. While it already has Ather
Energy in its fold, OLA Electric, Ok-
inawa, Ultraviolette and Hero Electric
are also on the radar.

In the nine months ended Decem-
ber 2021, the company won 585.4
crore of new businesses from OEMs
other than Bajaj such as TVS, Hero Mo-
tor Corp, Royal Enfield and Ather En-
ergy. This includes Rs 319 crore new
orders for EVs for components. New
order win also includes non-auto-
motive casting business of approxim-
ately X100 crore for applications such
as gensets and telecom.

Financials
Europe brings in 27 per cent of the
revenues for the company, where it
supplies engines, suspension and
transmission components for four
wheelers including EVs. Like in India,
auto sales in Europe has been in a
downturn. Apart from high input
costs, high power costs has also hurt
profitability in this geography. How-
ever, the long-term outlook looks
promising here too. In the last three
years, the company has won €130 mil-
lion (about 1100 crore) worth of
business for electric (Audi, Porsche)
and hybrid cars (Volkswagen,
Daimler, BMW, Stellantis and Maser-
ati). These orders are expected to
reach peak volume in FY25.
Headwinds from low volumes and
high raw material costs saw consolid-
ated profits halving to X95 crore in
the quarter ended December 2021
over the same quarter in the previous
year. Net sales dropped 7.5 per cent to
1889 crore. Operating margins came
in at 10.7 per cent vis 16.7 per cent a
year ago. The company expects cost
pressures to ease to an extent, going
forward. Endurance is also getting
into backward integration in some
product areas, which will help in cost
control.

EBITDA CAGR at 2 and -1 per cent.
Some of the big challenges that
company has faced in growing its
business are competition from
Google, targeted and specialized
aps (Uber, Zomato), and inconsist-
ent monetisation of listings. Com-
pany also has not achieved much
success with new initiatives like JD
Omni in which company offers
cloud/digital solutions to MSMEs.

It however needs to be noted that
the Just Dial has maintained con-
sistent profitability with EBITDA
margins largely between 20-25 per
cent during much of this period
between FY15-21.

Against this backdrop, there are
now few factors that are looking up
for the company. The MSME sector is
expected to recover going forward
after hitting bottom in last two
years and this should start reflect-
ing in financials of Just Dial as well.
Further Reliance Industries has
mega countrywide plans to connect
local kirana stores with consumers
and provide logistics and supply
chain support to small and medium
businesses across the country. This
can bring in synergies that can ac-
celerate the business for Just Dial.
The scope for synergies exists both
on the B2C and B2B front with re-
cently launched JD Mart. Further
with the backing of Reliance and its
strong balance sheet, competitive
threats can be countered.

Financials and valuation

Just Dial is expected to close FY22
with revenue of X658 crore, EBITDA
of 28.6 crore and net profit of X85.7
crore; decline of 2.5, 81 and 59 per
cent respectively versus FY21.

Performance[profitability was im-
pacted during the year due to the
pandemic and investments in new
initiatives to grow business. Con-
sensus expectation is for business
to bounce back strongly in FY23
with year on year revenue, EBITDA
and net profit growth of 29, 475 and
160 per cent respectively.

As compared to Just Dial's FY23
valuation of 4.5 times EV/revenue
and 22 times EV[EBITDA, B2B fo-
cussed peer IndiaMART InterMESH
which has fared better in recent
times trades at 14 and 34 times
respectively.

How we fare
BLRB recommendations a year ago (Jan 2021 - Feb 2021)
Returns (%)*
Company Rec;;)rm?g)d “ Stock | Nifty 5(0 Nifty 500
Brookfiled REIT 275# 133 18.6 23.5
Eris Lifesciences 569.1 21.0 | 16.0 19.7
ACCUMULATE
Cisco (International) 446 | 209" | 274 318
PNC Infratech 245.1 18.5 16.4 21.3
Prestige 287.0 58.2 14.6 19.0
Petronet LNG 252.3 | (11.4) | 16.0 19.7
SELL/BOOK PROFITS
Home First Finance 518# 36.1 | 209 25.6
TCS 3,303.1 11.9 20.9 25.6
Nalco 57.5%* 113.0 | 16.4 21.3
Railtel 94# 18.6 15.1 18.5

*Returns from date of recommendation to February 11, 2022; “Returnsin $ terms
#offer price in IPO;  **Buyback offer price for 6.98% of outstanding shares

REALITY CHECK

Bharti Airtel: Positive ring

BL RESEARCH BUREAU
Bharti Airtel results continue to show good progress in
the company’s fundamentals. Consolidated revenue
and EBITDA were 2 per cent above consensus, with
overall good performance in India (70 per cent of
consolidated revenue) and Africa business (30 per
cent). Underlying metrics indicate fundamentals
getting better. EBITDA margin was solid at 49.9 per cent
versus 45.9 per cent in 3Q FY21. ARPU for key business
segment - India wireless, was 1 per cent above
consensus. While net subscribers dipped marginally
sequentially, it was more due to one-off factors. Balance
sheet position is also comfortable with net debt to
EBITDA (annualised) at 2.67 times at the end of Q3.
Airtel trades at EV/EBITDA of 8.4 times (FY23 consensus),
amodest discount to its 3-year average of 8.75 times.

Why
= Diversified
business

= Good EV
exposure

= Value-added
product mix

WHO AMI?

Are you an avid investor? How well
do you know corporate India?

Here’s a challenge. Using the five clues below, identify the
company that is being talked about here

| began my life in the education-oriented segment and

then transformed in the nineties to the present
business in which I have currently more than 70 per cent
market share.

My top 5 clients contribute 70 per cent of my revenue. |

am working hard to diversify into new revenue
segments, without diluting 30+ per cent PBT margin that |
have delivered consistently.

Though I became a listed company only few years back,
I have 30+ years history being a pioneer of my industry.

4 My founder with IIT/IIM credentials, after a brief career
with an MNC, pursued the entrepreneurial journey in an
industry that was just opening up.

My founder continues to remain a public shareholder,
while I am being now run by a PE fund as promoter
entity.

Send your answers by Wednesday 6 p.m. to who-am-i@thehindu.co.in,
with your full name, postal address and phone number.

A lucky winner in each week will get a book sponsored by UNIFI Capital as a
reward.

Last week’s winner:
Aloka Mitra

Last week’s answer:
Bharat Forge

Contributed by

) IFI

Capital

PRECISION CAMSHAFTS LIMITED

Regd. Office : E-102/103 MIDC, Akkalkot Road, Solapur 413006

PRECISTON CIN: L24231PN1992PLC067126

Extract of unaudited Consolidated Financial Results
for the Quarter and Nine Months ended 31* December 2021
[(Regulation 47(1)(b) of the SEBI
(Listing Obligations and Disclosure Requirements) Regulations, 2015]

(Rs. in Lakhs, except Earnings per share)

Consolidated
PARTICULARS Quarter ended |Nine Months ended | Quarter ended
Dec. 31, 2021 | Dec.31,2021 | Dec. 31, 2020
(Unaudited) (Unaudited) (Unaudited)
1. Revenue from Operations 24,403.97 66,599.35 20,928.54
2. Profit Before Exceptional Item & Tax 1,762.91 3,945.06 1,749.52
3. Profit Before Tax 1,762.91 5,246.66 1,749.52
4. Profit for the Period 1,163.46 3,905.09 1,117.27
5. Total Comprehensive Income (after tax) 1,296.85 4,074.45 1,211.41
6. Paid up Equity Share Capital
Equity Share of 10/- each 9,498.58 9,498.58 9,498.58
7. Other Equity excluding Revaluation Reserve - - -
8. Earnings per share (of Rs.10/- each)
Basic : 1.22 4.11 1.18
Diluted : 1.22 4.11 1.18
Notes:

-

. The above financial results for the Quarter & Nine Months ended 31% December 2021 have been subjected
to limited review by the statutory auditors of the Group and reviewed by the Audit Committee and approved
by the Board of Directors of the Holding Company at the meeting held on 11" February 2022.

2. The above is an extract of the detailed format of Quarterly Financial Results filed with the Stock Exchanges
under Regulation 33 of the Securities and Exchange Board of India (Listing Obligations and Disclosure
Requirements) Regulations, 2015. The full format of the unaudited Standalone & Consolidated Financial
Results of the Company are available on the Stock Exchange's website (www.bseindia.com and
www.nseindia.com) and also on the Company's website - www.pclindia.in.

. These Financial Results have been prepared in accordance with Indian Accounting Standards ("Ind AS")
prescribed under Section 133 of the Companies Act, 2013 read with relevant rules issued there under and
in terms of Regulation 33 of SEBI (Listing Obligations and Disclosure Requirements) Regulations, 2015
read with SEBI circular no. CIR/CFD/FAC/62/2016 dated 5" July, 2016.

4. Key Standalone Financial information.

w

(Rs. in Lakhs)

Standalone
Quarter ended |Nine Months ended| Quarter ended
PARTICULARS Dec. 31, 2021 Dec. 31, 2021 Dec. 31, 2020
(Unaudited) (Unaudited) (Unaudited)
1. Revenue from Operations 14,453.53 36,186.80 11,495.83
2. Profit Before Exceptional Item and Tax 2,259.30 5,146.34 2,712.57
3. Profit Before Tax 2,259.30 6,423.84 2,712.57
4. Profit for the period 1,646.82 4,982.77 2,020.07
5. Total Comprehensive Income (after tax) 1,650.36 4,996.35 2,052.47
Place : Pune For and on behalf of the Board of Directors
Date : 11" February 2022

sd/-
Ravindra R. Joshi
Whole-time Director & CFO
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