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Every week, 220,000 to
250,000 Indians undergo
three sessions each of hae-

modialysis (a treatment to filter
wastes andwater from theblood).
But that amounts to a fraction of
Indians who need this treatment.
The industry estimates that
therearesome20millionpatients
with chronic kidney disease in
India,butonly20percentgetdial-
ysis treatment. The remaining 80
per cent either can’t access it
because they live in rural areas or
can’t afford it since dialysis is
largely an out-of-pocket expense.
The affordability factor is striking
becausedialysis in India costs $25
a session compared with $300 a
session in theUS.

India, however, with its high
hypertension-anddiabetes-prone
population, remains a growing
market for dialysis service pro-
viders. Every year, the country
adds 600,000 to 700,000 patients
inneedofdialysis.Giventhatsome
40 per cent die, the net patient

addition is 350,000 to 400,000,
which translates into an incre-
mental requirement of 55 million
dialysis sessions every year, more
thandoublethecurrentnumberof
21-22 million. The country has
50,000 dialysis machines, 5,000
centresfordialysisandabout3,000
practisingnephrologists.

These grim figures translate
into an expandingmarket oppor-
tunity,whichiswhyallmajordial-

ysisserviceproviders intheprivate
sectorareexpanding.NephroPlus
plans to launch 35-40 centres per
year and says that its patient foot-
falls are growing at 20 per cent
everyyear;VitusCareplans toadd
150newcentresoverthenextthree
years; Apex Kidney Care plans to
morethandoubleitscentresto350
from156 in thenext three years or
so.Thecost of openingonecentre
is ~1-1.2 crore.

Vikram Vuppala, founder and
CEO,NephroPlus, said themarket
will continue to grow at 20-25 per
cent over the next three or four
decades and predicts that the
share of organised private sector
players in the dialysis market —
there are several mom-and-pop
centres run by doctors — will
increase from 21-22 to 40 per cent
in the next five years. The growth
will come from expansion into
new geographies and further into
the hinterland. NephroPlus, for
example,has70percentof itscen-
tres in the top 10 cities.

But for thisexpansionto trans-
late intogreateraccessforpatients,
publicspendingondialysiswould

have to expand, said service pro-
viders who run public-private-
partnership (PPPs) centres. For
example,outofthe156centresthat
Apex Kidney Care runs, 84 are in
PPP mode. Indranil Roychow-
dhury, CEO of Apex Kidney Care,
said PPP was the way to capture
the 80 per cent of patients who
were being left out. “In India, out-
of-pocket expenditure is high —
around54.8 per cent compared to
11percent in theUSor8.7percent
in Thailand. All our PPP centres
are always full, and it shows that
this is theway to spreadmore into
the rural areas,” Roychowdhury
toldBusinessStandard.

PrabhatSrivastava,co-founder
andCEO,VitusCare,added,“PPPs
will go a long way in ensuring
access todialysis infrastructure at
districthospitalsandclinics inthe
hinterlands of the country.
PradhanMantri National Dialysis
Programme (PMN-
DP) isapositivestep
taken towards this
journey. There are
currently about
1,100 centres under
this programme
across the country.”

In fact, govern-
ment spending is
alreadyquitehighin
this sector. Vuppala
said out of the
~4,500-crore dialy-
sis market in the
country, around 15
per cent was reim-
bursed by the government
throughvariousprogrammes.

Roychowdhury pointed out
that the government needed to
focus on screening of non-com-
municable diseases and kidney
patients. “With thequalityofdial-
ysis improving, the survival rates
are also rising and a patient with
regular dialysis sessions can live
uptomorethanadecade.Besides,
if a patient is diagnosed early,
medication can prevent the dis-
ease from progressing and delay
or avoid theneed for dialysis.

A potential solution to access
andaffordabilityofdialysis isperi-
tonealdialysis (PD),buttheverdict
seems divided on this. US giant
Baxter,makersofPDsolutions, sa-
idpatientsonPDhadmorecontrol
over their livesbecause theycould
perform daily activities while on
dialysis. Italsominimisesthefreq-
uencyofclinicvisits, limitsthecar-
egiver’s involvement,andrequires
fewerdiet and fluid restrictions.

Comparedtothefour-hourses-
sions required for haemodialysis

(HD) at designated centres, PD
involved two to three 20- to 30-
minute exchanges per day that
couldbeperformedathomewith-
out special infrastructure ormed-
icalhelp,acompanyspokesperson
explained.

But some believe PD is not a
great option in lower middle-
income households due to risk of
infection andhygiene-related iss-
ues, especially involving the stor-
age of the PDbags (three per day).

Also, Srivastava pointed out,
“In 2019, the Centre had intro-
duced free PD services to benefi-
ciaries who are below the poverty
line.Butat themomentthere isno
additional support for other inc-
omegroupswhen it comes toPD.”

“Sofar thepenetrationofPDin
India has not been too successful
as nearly 95 per cent of dialysis
patients opt for HD. The key rea-
sons for this have been the low

awareness and a
lack of established
supply chain for PD
infrastructure and
consumables when
it comes to OEMs
(original equipment
makers), distribu-
tors, service pro-
viders and clini-
cians,”heexplained.

As the dialysis
industry grows,
localmedicaldevice
makers are also get-
ting into the game.
Dialysismachinesin

India are mostly imported, and
German player Fresenius is the
market leader—35,000outof the
50,000machines deployed in the
country are from Fresenius,
according to industry estimates.
These machines cost ~7-8 lakh
each—exclusiveofthecostofdial-
ysers (thatpartof theHDmachine
where thebloodgets filtered), and
other consumables.

Now,however, localplayersare
developingmade-in-Indiadialysis
machines and dialysers, which
couldlowercostssignificantly.For
example, Manish Sardana, pres-
ident, PolyMedicure Ltd, said his
companywasreadywithitsmade-
in-India dialysis machines, in
which 50-60 per cent of the com-
ponents were locally sourced.
Polymed is making these
machines at its Faridabad facility
underan import substitutionpro-
gramme linked to the govern-
ment’s signature production-
linkedincentivescheme.Polymed
is also making dialysers, in India
whichisalsoanimportsubstitute.

Dialysis business
in growth mode
Privateserviceprovidersareexpandinginreadinessforrising
demandandopportunity inunder-servedmarkets

THE MARKET
nCurrently, 20% of Indian patients
getaccess to dialysis treatment

nThe rest can’taccess itowing to
location (in ruralareas) orafford it

n Incremental requirement is
55 million dialysis sessionsa year,
more than double the current
21-22 million sessions

nThe country has 50,000 dialysis
machines, 5,000 centres for
dialysisandabout3,000
practising nephrologists

Every year, the
country adds 600,000
to 700,000 patients in
need of dialysis.
Given that some
40% die, the net
patient addition is
350,000 to 400,000,
which translates into
an incremental
requirement of
55 million dialysis
sessions every year

AdityaBirlagroup
set forgreenenergy
foraytomatchrivals
DEV CHATTERJEE
Mumbai,24January

The Aditya Birla group will make
investments in green energy, joining
conglomerates like Tatas, Adani
Group and Reliance Industries that
have announced multi-billion dollar
commitments.

Kumar Mangalam Birla, chairman
ofAdityaBirlaGroup,saidinablogpost
his group companies were making
investments ingreenenergy, thecircu-
lareconomyandsustainablematerials.
“The pendulumof climate changewill
swing globally whenwe can find tech-
nology-ledsolutionstomarrythemate-
rial aspirations of current generations
with responsibility towards the lives of
futuregenerations.Andnowhereisthat
truer than in rapidly emerging coun-
tries likeIndia,”Birlasaidwithoutelab-
orating on any investment figures in
the green energybusiness.

The Tata group is investing ~77,000
crore in green energy andReliancehas
announced ~75,000 crore in the next
three years for the sector. The Adani
Group has announced $70 billion for
green energy in thenext 10 years.

Birla said the climate and sustain-
abilitywouldbethedefiningchallenges
of the century. “While the short-term
flight fromnaturalgashasbeentocoal,
broader efforts to clean energy transi-
tion are now truly underway. Gover-
nmentsandlargecorporationsglobally
finally see a confluence between what
isvirtuousandfinanciallyprudent.And
thisconvergencewilldriveamulti-dec-
ade transition,”Birla said.

“As a nation, we aim to generate 50
per cent of our power requirements
from renewable energy sources or put
anotherway,have500Gwofnon-fossil
fuel based capacity by 2030. India is
walking the talk as is evident from its
pioneering leadership of the Interna-
tional SolarAlliance.”

“Theavailability of capital, coupled
withyoungtalentbrimmingwithideas,
has meant that we have been witness
to a unique explosion of new business
building. There is much to be cele-
brated and learnt from the raw energy
and hustle of many of these new ven-
tures in the start-up ecosystem. At the
same time, it’s also increasingly clear
that there is a thin line between hustle
and hubris. To manage this balance

well, it is importanttobuildgreat teams
andbeunafraidtobring innewtalent,”
Birlasaid.“Thesinglebiggestdifference
between many successful firms and
others is not the novelty of ideas, or
even the uniqueness of their technol-
ogy, but a team that can harness the
best solutions available.”

Companies should create a culture
of values, where actions matter more
than slogans. “Unfortunately, there
havebeentoomanyexamples recently
of teamsthathaveembracedshortcuts.
Where compromises have been made
in the interest of growth. And where
alarms are set off too late. Build for the
longhaul,” he said.

Birlasaidcompaniesmustmakebig
bets based on their fundamental
strengths like better unit economics,
scale, network, and speed. “If you do
not continuously reshape the terms of
the industry based on these big bets,
someoneelsedefinitelywill beplaying
theirs,” he said.

“There is still value to investing in
buildingaviewtocoremetrics—oper-
ating profits, gross margins, and cash
flows. These terms have enduring res-
onance across business cycles.”

On global companies focusing on
China+1 strategy, Birla said India had
become a clear choice of investment.
“A decadal reshaping of supply chains
is underway. As global corporations
start to look at countries across Asia as
partof theirChina+1 strategies, India is
a clear choice,” he said.

KumarMangalamBirla, chairman,
AdityaBirlaGroup
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Omhra gyMZm 
¶mÛmao gd© g§~§{YVm§g H$i{dÊ¶mV ¶oVo 
H$s, Jmd ‘m¡Oo {dama, VmbwH$m dgB©, 
{Oëhm nmbKa ¶oWrb {‘iH$V gd} 
Z§./{hñgm Z§. 29/A/4, joÌ 
8.09.37 Ama.Mm¡.‘r. AmH$maUr é. 
598.93 hr {‘iH$V lr H¥$nm H$m- 
Am°naoQ>rìh hm¡qgJ gmogm¶Q>r {b., ¶m§Mo 
‘mbH$sMr AgyZ Ë¶m§Zr gXa 
{‘iH$Vr~m~V dgB© {dama eha 
‘hmZJanm{bH$m ¶m§MoH$S>o AO© ~m§YH$m‘ 
nadmZJr {‘iUoH$arVm AO© XmIb 
Ho$bm Amho. 
Var gXa {‘iH$Vrda H$moUmhr Bg‘m§Mm, 
ì¶º$sMm, g§ñWoMm, JhmU, XmZ, Xmdm, 
dmagm, dhrdmQ>, {dídñV, ~moOm, 
{dH«$s, Hw$imaJ, AXbm~Xb dm AÝ¶ 
h³H$, {hVg§~§Y Agob Va Vmo Ë¶m§Zr hr 
ZmoQ>rg à{gÜX Pmë¶mnmgyZ 14 (Mm¡Xm) 
{Xdgm§Mo AmV {ZåZñdmjarH$mam§Zm 
Ë¶m§À¶m E/101, ""AmaVr AnmQ>©‘|Q>'', 
dV©H$ amoS>, {dama (npíM‘), VmbwH$m 
dgB©, {Oëhm nmbKa ¶m nÎ¶mda ¶mo½¶ 
Ë¶m H$mJXmonÌr nwamì¶mgh H$idmdm. 
AÝ¶Wm Vgm h³H$, {hVg§~§Y Zmhr Ago 
g‘OyZ gXa {‘iH$Vrda H$moUmMrhr 
haH$V Zgë¶m~m~VMm XmIbm {Xbm 
OmB©b ¶mMr Zm|X ¿¶mdr. 

 dH$sb 
(EZ. ~r. Xoe‘wI A°ÊS> H§$nZr)

  

   

PUBLIC NOTICE 
NOTICE is hereby given that 1) 
Mrs. Jaimala Arvind Rao, 2) Ms. 
Jaishree K. Maniketh, 3) Mrs. 
Jailakshmi R. Kamat, 4) Ms. 
Priyanka R. Kamat, 5) Ms. 
Neharika R. Kamat, 6) Mrs. 
Chandralekha J. Nair, 7) Ms. 
Krutika J. Nair, 8) Ms. Anurita J. 
Nair, the co-owners of below 
schedule property have agreed 
to Sell their undivided rights, 
titles, interests, possession and 
right to collect the rents from 
below schedule property to my 
clients. 
All or any persons having or 
claiming any estate, right, title, 
interest, benefit, claim, 
possession or demand 
whatsoever, in or to the below 
schedule Property or any part 
thereof, and/or any of the title 
deeds, or records, in respect 
thereof, whether by way of sale, 
transfer, assignment, allotment, 
exchange, gift, lease, sub-lease, 
tenancy, license, possession, 
use, occupation, caretaker rights, 
mortgage, charge, lien, trust, 
inheritance, bequest, 
succession, family arrangement/ 
settlement, Will, testamentary 
instrument, Probate, Letters of 
Administration, easement, 
maintenance, encumbrance 
Decree or Order of any Court of 
Law, agreement, or otherwise 
howsoever, are hereby required 
to make the same known, in 
writing, together with notarial 
certified true copies of relevant 
documentary proof in support 
thereof, to the undersigned at his 
office at Flat No. 2, Pralhad CHS 
Ltd., Datta Mandir Chowk, Aarey 
Road, Goregaon East, Mumbai-
400 063, within fourteen (14) 
days from the date of publication 
of this notice, failing which such 
right, title, interest, benefit, claim, 
or demand, if any, will be 
considered as waived and/or 
abandoned and sale transaction 
shall be completed. 

SCHEDULE 
All piece and parcel of open plot 
of Non-Agricultural land bearing 
Plot No. 20 in Jay Prakash Nagar, 
bearing Survey No. 12 of Village-
Eksar Pahadi admeasuring 519 
Sq. yards i.e. CTS No. 102, 102/1 
& 102/2 total admeasuring 430.5 
Sq.Mtrs. of Village-Pahadi Eksar 
(area as per property cards) and 
CTS no.390 admeasuring 61.70 
Sq.Mtrs of Village-Pahadi 
Goregaon (East) (area as per 
property cards) i.e. totaling to 
492.2 Sq.Mtrs., Jay Prakash 
Road No. 4, Goregaon East, 
Mumbai-400 063 along with 
residential building thereupon 
consisting of ground plus two 
upper floors (without lift facility) 
tenanted building known as 
"Parkhaus" and having six 
residential flats(out of which 
Tenanted Flat No. 2, 3, 4, 5 & 6 
each admeasuring 717.5 Sq.Ft. 
carpet area (approx.) are in 
possession of the Tenants from 
said Building) with undivided 
rights, title, interest and vacant 
and peaceful possession of Flat 
No. 1 admeasuring 717.5 Sq.Ft. 
carpet area approx. on ground 
floor of "PARKHAUS" building. 
The building is duly assessed by 
the office of P/S ward of MCGM 
under property No. P-2035, 
Account no. PS2101170030000 
and same is 60 years old 
building, which is bounded as 
follow :- 
On the East :- Jay Prakash Road 
No. 4  
On the West :- Municipal Garden 
On the North :- Municipal Garden 
On the South :- Plot no. 19 

Sd/- 
Mr. Narayan G. Samant 

Of Narayan Samant & 
Associates 

Advocates, High Court 

 
 

  

  

YmH$Q>r S>hmUy emIm 
Vm. S>hmUy, {O. nmbKa, ‘hmamï´>, 
{nZ-401601. Xÿa.: 02528247247 
B©‘ob: sbi.15737@sbi.co.in

(nhm {Z¶‘-8(1)           H$ãOm gyMZm            (ñWmda {‘iH$VrH$[aVm)
Á¶mAWu, {ZåZñdmjarH$ma ho ñQ>oQ> ~±H$ Am°’$ B§{S>¶m, YmH$Q>r S>hmUy emIm Mo àm{YH¥$V A{YH$mar ¶m ZmË¶mZo 
{g³¶w[aQ>m¶PoeZ A°ÝS> [aH$ÝñQ´>³eZ Am°’$ ’$m¶ZmpÝeAb A°goQ>g² A°ÝS> EÝ’$mog©‘|Q> Am°’$ {g³¶w[aQ>r B§Q>aoñQ> A°³Q>, 
2002 Am{U H$b‘ 13 (12) {g³¶w[aQ>r B§Q>aoñQ> (EÝ’$mog©‘|Q>) ê$ëg, 2002 ghdmMVm {Z¶‘ 9 AÝd¶o àmá 
A{YH$mam§Mm dmna H$ê$Z {XZm§H$ 25/11/2022 amoOr ‘mJUr gyMZm Omar H$ê$Z H$O©Xma lr. qnHo$e aOZrH$m§V ~mar 
Am{U gm¡. g§OrdZr qnHo$e ~mar ¶m§g gyMZoVrb EHy$U Z‘yX a¸$‘ é. 20,72,235/- (én¶o drg bmI ~hmÎma 
hOma XmoZeo nñVrg ‘mÌ) Mr naV’o$S> gXa gyMZm àmárÀ¶m VmaIonmgyZ 60 {Xdgm§V H$aÊ¶mg gm§{JVbo hmoVo. 
aH$‘oMr naV’o$S> H$aÊ¶mg H$O©Xma Ag‘W© R>aë¶mZo, H$O©Xma Am{U gd©gm‘mÝ¶ OZVog ¶mÛmao gyMZm XoÊ¶mV ¶oVo H$s, 
{ZåZñdmjarH$mam§Zr Ë¶mbm àXmZ H$aÊ¶mV Amboë¶m A{YH$mam§Mm dmna H$éZ Imbr dU©Z H$aÊ¶mV Amboë¶m  
{‘iH$VrMm àË¶j H$ãOm gXa  A°³QÀ¶m H$b‘ 13(4) A§VJ©V ghdmMVm {g³¶w[aQ>r B§Q>aoñQ> (EÝ’$mog©‘|Q>) ê$ëg, 
2002 À¶m {Z¶‘ 9 AÝd¶o 20 OmZodmar, 2023 amoOr KoVbm Amho.  
{deofV: H$O©Xma Am{U gd©gm‘mÝ¶ OZVog ¶mÛmao Bemam XoÊ¶mV ¶oVmo H$s, gXa {‘iH$Vrer H$moUVmhr ì¶dhma H$ê$ Z¶o 
Am{U gXa {‘iH$Vrer H$aÊ¶mV Ambobm H$moUVmhr ì¶dhma hm ñQ>oQ> ~±H$ Am°’$ B§{S>¶mg a¸$‘ é. 20,72,235/- 
Am{U Ë¶mdarb ì¶mO Am{U BVa à^ma ¶m aH$‘ogmR>r ̂ mamAYrZ amhrb. 
VmaU ‘ËVm§À¶m ̂ aUmH$[aVm CnbãY doioV A°³Q>À¶m H$b‘ 13(8) À¶m VaVwXrÝd¶o H$O©Xmam§Mo bj doYÊ¶mV ¶oVo. 

ñWmda {‘iH$VrMo dU©Z  
Jmd Hw$aJmd, Vm. nmbKa, {O. nmbKa ¶oWo pñWV gìh} H«$. 178, {hñgm H«$. 1 YmaH$ O{‘Zrda ~m§YH$m{‘V ‘moVr ZJa 
Aem kmV Q>mB©n-1 B‘maVr‘Yrb {Vgè¶m ‘Oë¶mdarb âb°Q> H«$. Q>mB©n-1, gr/303, ‘moO‘m{nV A§XmOo 60.59 Mm¡. 
‘r., {~ëS>An joÌ. 
{XZm§H$ : 20-01-2023 àm{YH¥$V A{YH$mar 
{R>H$mU : nmbKa ñQ>oQ> ~±H$ Am°’$ B§{S>¶m

_w§~B© H$O© dgwbr Ý`m`m{YH$aU - 2 
(^maV gaH$ma, {dÎm _§Ìmb`) 

3 am _Obm, E_Q>rEZEb {~{ëS§>J, ñQ´>°ÝS> {gZo_mOdi, Hw$bm~m _mHo©$Q>, Hw$bm~m, _w§~B© - 400 005. 
_yi AOm©Vrb gwYmaUoMr gyMZm 

_yi AO© H«$. 28/2012 
E{ŠP. 118 

H$°Zam ~±H$ (nydr©Mr {g§{S>Ho$Q> ~±H$) ... AO©Xma 
{déÕ 
_o. Q´o>S>dob grŠ`w{aQ>rO² d AÝ` ...ßm«{VdmXr 
{g§{S>Ho$Q> ~±Ho$Zo ßm«{VdmXr H«$. 1 d 2 ̀ m§À`m {damoYmV _yi AO© XmIb Ho$bm hmoVm, Á`m_Ü`o Vwåhr ßm«{VdmXr H«$. 1 
AmhmV. ßm«b§{~ËdmXaå`mZ {g§{S>Ho$Q> ~±H$ hr H$°Zam ~±Ho$V {dbrZ Pmbr. Ë`m_wio gXa _yi AO© H«$. 28/2012 _Ü`o 
{g§{S>Ho$Q> ~±Ho$À`m OmJr H$°Zam ~±H$ Ambr, Omo ~Xb Ë`mZwgma H$aÊ`mV Ambm Amho. Ë`m_wio Vwåhmbm {ZXo©ím XoÊ`mV 
`oV AmhoV H$r Vwåhr gXa gÝ_mZZr` Ý`m`m{YH$aUmg_j nwT>rb VmaIog AWm©V {X. 10.03.2023 amoOr Cn{ñWV 
amhmdo AÝ`Wm gXa ßm«H$aUr ̀ mo½` Vmo AmXoím _§Oya H$aÊ`mV ̀ oB©b. 
_mPr ghr d Ý`m`m{YH$aUmÀ`m {ímŠŠ`m{Zímr {X. 11.01.2023 amoOr Omar. 

ghr/- 
{Z~§YH$ 

S>rAmaQ>r - 2, _w§~B© 
ßm«{VdmXr H«$. 1 ̀ m§Mo Zmd d nÎmm : 
1. _o. Q´o>S>dob grŠ`w{aQ>rO² 
ßm«moßm«m. lr_Vr Cfm Mm¡Yar, 140, E - {d§J, CX`{Jar AnmQ©>_o¨Q>, AímmoH$ ZJa, H$m§{Xdbr (nyd©), _w§~B© - 400 
101. 
VgoM AÝ` nÎmm : 
amhUma - Ka H«$. 244, 2 am _Obm, 16 _oZ, 6 dr H«$m°g Jëbr, 2 am Q>ßnm, ~r. Q>r. E_. boAmD$Q>, 
~o¨Jbmoa - 560076.

    

  

 

  

H$brg‘m ñQ>rb àm¶ìhoQ> {b{‘Q>oS>  
(Adgm¶ZmV) (Ho$EgnrEb) 

(grAm¶EZ : ¶w52100E‘EM2011nrQ>rgr222943) 
H$brg‘m ñQ>rb àm¶ìhoQ> {b{‘Q>oS> (Adgm¶ZmV) ¶m§À¶m Zm°Q> ao{S>br  
[aAbm¶Po~b ‘mb‘Îmm§À¶m AgmBZ‘|Q>gmR>r ñdmañ¶mMr A{^ì¶º$s 

Am¶~r~rAm¶ (Adgm¶Z à{H«$¶m ) {Z¶‘, ({Z¶‘ - 37 E ) À¶m AZwgma Adgm¶H$ Zm°Q> ao{S>br 
[aAbm¶Po~b ‘mb‘Îmm (EZAmaAmaE) AgmBZ qH$dm hñVm§V[aV H$ê$ eH$VmV. EZAmaAmaE åhUOo 
Aem ‘mb‘Îmm Á¶m‘Ü¶o Adgm¶Z ‘mb‘Îmm§‘Yrb Aem ‘mb‘Îmm§Mm g‘mìmoe Amho Á¶m ‘mb‘Îmm§Mr 
{dH«$s CnbãY n¶m©¶m§À¶m ‘mÜ¶‘mVyZ Ho$br OmD$ eH$V Zmhr Am{U Á¶mV AZ[aAbmBÂS> F$UH$mo, 
{ddm{XV ‘mb‘Îmm Am{U Aem ‘mb‘Îmm Á¶m§À¶mda H$m¶ÚmÀ¶m H$b‘ 66 Mo H$b‘ 43 Vo 51 AZwgma 
H$madmB© gwé Amho, Aem ‘mb‘Îmm§Mm g‘mìmoe Amho. Adgm¶H$ ¶mÛmao ñdmañ¶mMr A{^ì¶º$s Am‘§{ÌV 
H$arV AmhoV Á¶m§Zm Adgm¶H$ H$m°nm}aoQ> F$UH$mo hñVm§V[aV qH$dm AgmBªZ H$ê$ eH$VmV. E°J«r‘|Q> ’$m°a 
AgmBZ‘|Q>/ Q´>mÝñ’$a Am°’$ AgoQ²>g - AZ[aAbmBÂS> ~wH$ S>oQ²>g, AÝ¶ Mmby ‘mb‘Îmm Am{U H$b‘ 43 
Vo 66 A§VJ©V H$m¶©dmhr gwé Agboë¶m ‘mb‘Îmm ¶m§À¶m AQ>r Am{U eVu ̂ mJYmaH$ g„mJma g{‘Vrer 
{dMma {d{Z‘¶ Ho$ë¶m§ZVa R>a{dÊ¶mV ¶oVrb. BÀNy>H$ ì¶º$s .2021. ¶m§À¶mer ñdmañ¶mÀ¶m 
A{^ì¶º$sgmR>r g{dñVa AQ>r AmB© eVu OmUyZ KoÊ¶mgmR>r 6 ’o$~«wdmar 2023 amoOr qH$dm Ë¶mnydu g§nH©$ 
gmYy eH$VmV. ¶m ñdmañ¶mÀ¶m A{^ì¶º$sgmR>r à{VgmX XoÊ¶mMr A§{V‘ VmarI 7 ’o$~«wdmar 2023 Amho.  
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ñWi : ‘w§~B©  ^m§Sw>n npíM‘, ‘w§~B© 400 078
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Thespirit of Mumbai 
is now 94 years old!
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