


Demand recovery a rosy 
picture for paint firms
Double-digit volume growth in Q1 unlikely to offset margin pressure 
RAM PRASAD SAHU 

Mumbai, 15 July 

Buoyed by a robust demand in the 
first two months of the quarter and 
a favourable base, paint companies 

are expected to see a healthy performance 
in the April-June quarter. 

Listed paint majors could report over 
30 per cent revenue growth year-on-year 
(YoY), aided by double-digit volume 
growth in decorative paints and cumulative 
gains from pricing action.  

During the last quarter, volumes  
had declined for all players due to Omicron 
and channel disruption. 

Most of the 14 per cent growth in the 
previous quarter was on account of  
pricing action. 

Analysts led by Percy Panthaki of IIFL 
Research said that demand was robust 
across both the premium and economy 
ranges with limited downtrading, post the 
steep price hikes taken. 

Higher growth in the waterproofing  
category during the quarter due to seasonal 
factors will also support sales growth,  
they added. 

ICICI Securities, too, expects volume 
growth to remain strong in the June 
quarter especially in urban markets. Delay 
in monsoon and marriage season in June-
July also helped in registering high-sales 
growth. The paint sector generates 10 per 
cent of its revenues from the projects (real 
estate developers) business and a strong 
trend in bookings and registrations bodes 
well for the sector. 

The industrial segment (auto, consumer 
durables) too have seen good 
demand with a 44.7 per cent 
increase in passenger car pro-
duction in April-May and is a 
positive for Kansai Nerolac 
which has the highest expo-
sure (27 per cent of sales) to 
this segment. 

Within companies, market 
leader Asian Paints is expected 
to post a double-digit volume 
growth. This is due to a full-
fledged resumption of the wedding season, 
market share gains even from organised 
players and a healthy traction in the proj-
ects business, said Vishal Gutka of  
PhillipCapital Research. 

Revenue growth estimates vary for com-

panies in the sector. 
While Asian Paints is expected to lead 

on the growth front, posting an increase of 
33-45 per cent, Berger Paints and Kansai 
Nerolac may register 22-39 per cent growth. 

Over two and three-year periods, the 
top-two paint companies — Asian Paints 
and Berger — have been volume  
outperformers in the consumer space. 
They registered a growth of  

54-62 per cent. 
Even as volume growth 

has come back and pricing 
action remains strong, mar-
gins are expected to come 
under pressure. 

Most brokerages believe 
that gross margins will be hit 
by a sharp rise in the raw 
material basket and limited 
price hikes. 

Analysts expect gross mar-
gins to decline by 250-basis points (bps) 
over the year-ago quarter and 125 bps on a 
sequential basis with the metric at 37-38 
per cent for the two players. 

However, companies are expected to 
offset the same at the operating profit level, 

given cost control measures and operating 
leverage on account of strong  
volume growth. 

While key raw material prices such as 
titanium dioxide were flattish, prices of 
crude oil were up 18 per cent on a  
sequential basis. 

The recent price correction in  
crude, according to IIFL Research, will  
aid margins mostly in the second half  
of the current financial year. Price  
volatility will add to the uncertainty on 
margin outlook. 

Companies had taken about 2 per cent 
price hikes in May and June and could take 
calibrated hikes, going ahead. 

Given uncertainty on the margin front 
and rally from the lows (4-13 per cent) over 
the last couple of months, investors should 
await steady volume growth before consid-
ering the stocks. 

While Asian Paints and Berger are  
trading at 50-60 times their FY24 earnings 
estimates, for Kansai Nerolac, it  
is 31 times. 

Also, recovery in auto volumes with the 
easing of semiconductor issues will be a 
key trigger for Kansai. 

SANJAY KUMAR SINGH 

 
With equity markets turning volatile, 
many investors are yearning for  
products that offer guaranteed 
returns. Banks have not hiked their 
fixed deposit (FD) rates to the same 
extent as the increase in the repo rate 
by the Reserve Bank of India (RBI). 
But yields in the bond markets have 
gone up, allowing insurers to offer 
guaranteed-return plans whose 
returns are better than those offered 
by leading banks’ FDs. 

These are non-linked (returns not 
linked to the markets), non-partici-
pating (returns not dependent on 
insurer’s profits) plans. Both single 
and regular premium variants  
are available. 

Better returns than FDs 
The key selling point of these plans 
is that they are offering 
better returns than bank 
FDs. “While bank FDs are 
offering 5.5-5.6 per cent, we 
are offering returns of up to 
6.3-6.4 per cent,” says 
Kamlesh Rao, chief execu-
tive officer, Aditya Birla Sun 
Life Insurance (ABSLI), 
which recently launched 
the ABSLI Fixed  
Maturity Plan. 

In regular premium plans, the 
popular variants are 5-5 (five years 
of premium payment and maturity 
benefit five years after inception) 
and 5-10 (five years of premium  
payment and maturity benefit  
10 years after inception).  

“In the 5-5 plan, you could earn  
a return of 5.5-5.7 per cent while in 
the 5-10 plan the return could be  
5.8-6.2 per cent,” says Vivek Jain, 
business unit head–investments, 
Policybazaar.com. 

Jain emphasises that some 
players like Max Life are now offering 
the maturity benefit after five years 
rather than 10. “These have become 

short-tenure saving plans now,” he 
says.In addition, the buyer gets some 
insurance cover. The maturity  
benefit can also be tax free. 

Some players like ABSLI are  
offering 100 per cent surrender  
value from day one, so the buyer 
doesn’t lose his premium even if  
she/he exits early. 

Players like Max Life are offering 
a better IRR (internal rate of return) 
for women buyers. 

Run a few checks 
Check the sum assured vis-
a-vis the annual premium. 
“If the sum assured is less 
than 10 times the annual 
premium, the maturity pro-
ceeds become taxable,” says 
Deepesh Raghaw, founder, 
PersonalFinancePlan, a 
Securities and Exchange 
Board of India-registered 
investment advisor. 

Also understand the surrender-
related conditions. “Early surrender 
is usually not a good idea in these 
plans as you may have to pay a heavy 
penalty and could get back only a 
percentage of the premiums paid,” 
says Arnav Pandya, founder, 
Moneyeduschool. 

Returns in these products are 
linked to age. “The cost of insurance 
is higher for older people and that 
will reduce the IRR for them,” says 
Raghaw. The impact becomes pro-
nounced for senior citizens who buy 
single-premium plans. 

Returns are also linked to policy 
tenures—they’re usually better for 

longer tenures.Most return numbers 
shown in product brochures don’t 
factor in the goods and services tax 
payable on premium. It is 4.5 per 
cent in the first year and 2.25 per cent 
in subsequent years for regular  
premium plans, and 1.8 per cent for 
single-premium products. 

Consider alternatives 
Investors with some risk appetite 
may look at alternatives. “Consider 
investing in five- and 10-year  
G-Secs,” says Pandya. The current 
yield is 7.17 per cent and 7.44 per  
cent on the five-year and 10-year  
G-Secs respectively. 

According to Pandya, those who 
can tolerate some volatility and still 
stay invested till maturity may con-
sider target maturity funds (TMFs). 
Portfolio yields on 5-10-year TMFs 
range from 7.2 to 7.7 per cent cur-
rently (data is for Edelweiss Mutual 
Fund’s TMFs). Investors can get 
indexation benefit on them after 
three years. “Volumes are decent on 
the exchanges for TMFs, allowing an 
exit option,” says Pandya. 

Who should go for them? 
Investors who want a guaranteed 
return product and wish to avoid  
volatility completely may opt for 
these products from insurers,  
provided they like the IRR. “Given 
that the IRR will be affected by a 
number of factors—age, tenure, etc 
— ask the entity you are buying from 
what your specific IRR will be, and 
whether the maturity proceeds will 
be taxable,” says Raghaw.

Wish to shun volatility? Go for 
insurers’ assured return plans 
Check the return for 
your age, tenure, and 
premium variant, 
and if proceeds will 
be tax-free Q1FY23                         Asian      Berger     Kansai  

                                 Paints       Paints    Nerolac 

Revenues                 7,450       2,230      1,618 
YoY growth (%)           33.4         24.0        22.4 
Operating profit    1,281           319         148 
YoY growth (%)           40.3         34.0      -21.5 
Margin (%)             17.2         14.3          9.1 
Net profit                   833           194         116 
YoY growth (%)           46.6         38.2        -2.1 
Source: Elara Securities 

COLOURFUL TIMES   
Strong sales growth (~cr)

PRESSURE ON MARGINS 
 (in %)   
 Asian Paints    Berger Paints     Kansai Nerolac

     Q1            Q2            Q3            Q4            Q1 
                            FY22                               FY23E 
E: Estimates                                             Source: IIFL Research

                                                                                             Total returns           IRR*  
Insurer                          Plan 

                                                       (~ lakh)            (%) 

                                      Smart Fixed Return Digital  
Max Life                         Plan-Platinum                                      7,98,375          5.98 

Edelweiss Tokio Life    Premier Guaranteed Income                 7,61,378          5.36 

ICICI Prudential Life     Guaranteed Income For Tomorrow         7,30,599          4.83 

Bharti AXA Life             Guaranteed Wealth Pro                         7,15,755          4.56 

Bajaj Allianz Life          Assured Wealth Goal                             7,13,750          4.52 

HDFC Life                       Sanchay Fixed Maturity Plan                 7,03,260          4.33 

Canara HSBC Life           Guaranteed Savings Plan                      6,93,309          4.15 
*IRRs (internal rate of return) are for 30-year-old male for 5-10-yr-plans. Annual premium  is  
~1 lakh (without GST). Here, an investor pays the premium for 5 years and gets the return  
after 10 years from the date of inception                                                                Source: Policybazaar.com

RETURNS TOUCHING 6% 
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While key raw 
material prices 
such as titanium 
dioxide were 
flattish, prices of 
crude oil were up 
18 per cent on a 
sequential basis

Notice is hereby given to the public shareholders of Bhagyanagar Properties Limited (‘the

Company’) that pursuant to Initial Public Announcement dated April 18, 2022 (“IPA”), the 

Acquirers Mr. Narender Surana (“Acquirer 1”) Mr. Devendra Surana (“Acquirer 2”), 

Mrs.Sunita Surana (“Acquirer 3”), Mrs. Namrata Surana (“Acquirer 4”), M/s. Surana 

Infocom Private Limited (“Acquirer 5”), M/s. Surana Telecom and Power Limited 

(“Acquirer 6”) and M/s. Bhagyanagar Securities Private Limited (“Acquirer 7”) 

(hereinafter collectively referred to as the “Acquirers”) on behalf of the promoter and 

promoter group of the Company (“Promoter Group”) inter alia expressing the intention of 

the Acquirers along with the Promoter Group, in accordance with Regulation 8 of the 

Securities and Exchange Board of India (Delisting of Equity Shares) Regulations, 2021 

(“Delisting Regulations”) to (a) acquire all the equity shares of the Company having face 

value of Rs. 2 (Rupees Two only) each (“Equity Shares”) that are held by public 

shareholders of the Company; and (b) consequently, voluntarily delist the Equity Shares 

from the stock exchanges where the Equity Shares are presently listed, namely; BSE 

Limited (BSE) and National Stock Exchange of India Limited (NSE), by making a delisting 

offer in accordance with Delisting Regulations (“Delisting Proposal”).

In this regard, as per Regulation 20(2) and 20(3) of the SEBI Delisting Regulations, the 

Floor Price was calculated for the Delisting Offer by taking the Reference Date as April 19, 

2022 on which the Notice submitted to Stock Exchanges intimating the date of Board 

Meeting to be held on April 25, 2022 to consider and approve the proposed delisting offer 

and arrived a Floor Price of Rs. 33.34 (Thirty Three Rupees and Thirty Four paisa only) 

per Equity Share. Accordingly the Acquirers have communicated the Indicative Price as 

Rs. 34.00 (Rupees Thirty Four only) per Equity Share.

The Company, after obtaining the approval from the Public Shareholders by passing a 

special resolution as per Regulation 11 of the Delisting Regulations, has filed an 

application to both the Stock Exchanges viz., NSE and BSE on May 31, 2022 for obtaining 

in-principle approval in terms of Regulation 12 of Delisting Regulations.

However, based on the view and observations of the Stock Exchanges, the Floor Price has 

been recalculated in accordance with Regulation 20(2) and 20(3) of the SEBI Delisting 

Regulations, for the Delisting Offer by taking the Reference Date as the date of the Board 

Meeting i.e., April 25, 2022, wherein the delisting proposal was considered and approved 

and accordingly arrived at Rs.37.83 (Thirty Seven Rupees and Eighty Three Paisa only) 

per Equity Share (the “Floor Price”) and accordingly the Acquirers have decided the 

Indicative Price as Rs. 37.90 (Thirty Seven Rupees and Ninety Paisa only) per Equity 

Share (the “Indicative Price”). 

The shareholders of Bhagyanagar Properties Limited are requested to take note 

and read the Floor Price as Rs. 37.83 (Thirty Seven Rupees and Eighty Three paisa 

only) instead of Rs. 33.34 per equity share and the Indicative Price as Rs. 37.90 

(Thirty Seven Rupees and Ninety Paisa only) instead of Rs.34.00 per equity share 

for the proposed Delisting Offer.

The above change will be incorporated in the Detailed Public Announcement which would 

be published after receiving the in-principle approval from BSE and NSE and also the 

Letter of Offer that would be dispatched to all the public shareholders in accordance with 

the Delisting Regulations.

In case of any queries, you are requested to contact / write to us: Manager to the Offer, 

M/s.akasam consulting private limited, “akasam” 10-1-17/1/1, level 3 & 4,  Masab Tank, 

Hyderabad – 500004, Contact Person: Mr. M P Naidu, General Manager Tel No.: 040-

66444999/4978, Mobile: 99496 95940 Email: info@akasamconsulting.com;

mpnaidu@akasamconsulting.com.

SURANA GROUP

Date  : 15.07.2022

Place : Hyderabad

BHAGYANAGAR PROPERTIES LIMITED

Regd Office: Sy.No. 221 - 224 Part, Vattinagulapally, Rajendranagar Mandal, Ranga Reddy District,

Hyderabad-500 032, Telangana, Tel: +91-040-27845119, Fax: +91-040-27818868

Email: cs@surana.com/ investorservices_bpl@surana.com; Website: www.bhagyanagarproperties.com

(CIN: L70102TG2006PLC050010)

NOTICE TO PUBLIC SHAREHOLDERS INTIMATING THE REVISED FLOOR PRICE AND

INDICATIVE PRICE FOR THE PROPOSED DELISTING OFFER OF

BHAGYANAGAR PROPERITES LIMITED

For akasam consulting private Limited (Manager to the Offer)

Sd/-

M P Naidu

General Manager & Compliance Officer 
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