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Disclaimer

This presentation and the accompanying slides (the “Presentation”), which have been prepared by The Byke Hospitality Limited (the
“Company”), have been prepared solely for information purposes and do not constitute any offer, recommendation or invitation to purchase
or subscribe for any securities, and shall not form the basis or be relied on in connection with any contract or binding commitment
whatsoever. No offering of securities of the Company will be made except by means of a statutory offering document containing detailed

information about the Company.

This Presentation has been prepared by the Company based on information and data which the Company considers reliable, but the
Company makes no representation or warranty, express or implied, whatsoever, and no reliance shall be placed on, the truth, accuracy,
completeness, fairness and reasonableness of the contents of this Presentation. This Presentation may not be all inclusive and may not
contain all of the information that you may consider material. Any liability in respect of the contents of, or any omission from, this
Presentation is expressly excluded.

Certain matters discussed in this Presentation may contain statements regarding the Company’s market opportunity and business prospects
that are individually and collectively forward-looking statements. Such forward-looking statements are not guarantees of future
performance and are subject to known and unknown risks, uncertainties and assumptions that are difficult to predict. These risks and
uncertainties include, but are not limited to, the performance of the Indian economy and of the economies of various international markets,
the performance of the industry in India and world-wide, competition, the company’s ability to successfully implement its strategy, the
Company’s future levels of growth and expansion, technological implementation, changes and advancements, changes in revenue, income or
cash flows, the Company’s market preferences and its exposure to market risks, as well as other risks. The Company’s actual results, levels of
activity, performance or achievements could differ materially and adversely from results expressed in or implied by this Presentation. The
Company assumes no obligation to update any forward-looking information contained in this Presentation. Any forward-looking statements
and projections made by third parties included in this Presentation are not adopted by the Company and the Company is not responsible

for such third party statements and projections.
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Q2FY19 Performance




Acquired two hotels on long-term lease

Hotel Niranjana Resort at Bodh Gaya, Bihar

* Bodh Gaya is one of the holiest Buddhist pilgrimage sites; it
attracts thousands of pilgrims/ tourists from around the world
every year

* Hotel has been taken on a long term lease of 10 years
through a tender process by Bihar State Tourism Development
Corporation

* The property has 20 rooms, a restaurant and a meditation

room

Hotel Nashik Inn at Nashik, Maharashtra

* Nashik is a religious Hindu city with many temples. It hosts
Kumbh Mela every 12 years. It also makes for a perfect
wine tasting destination

* Hotel has been taken on a long term lease of 15 years

* The property has 25 rooms, a restaurant and a conference
hall
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Entered into two management contracts

Hotel Guruprerna at Dwarka, Gujarat

* Dwarka, an ancient Hindu pilgrimage site in Gujarat
attracts religious as well as a lot of leisure tourists

* Management contract for 15 years

* 37 rooms property with a restaurant and a conference

hall g

Hotel Suraj Club at Junagadh, Gujarat

* Junagadh, a historical city in Gujarat is home to many
ancient historic attractions

* Management contract for 15 years

* 39 rooms property with a restaurant and a marriage hall
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"By
Restaurant on lease

Restaurant at Malad, Mumbai

* Restaurant “Spice Lounge” taken on lease for 3 years with a renewal option
* Seating capacity of 100+

* Pure vegetarian restaurant

Spice <Y Lounge
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b
Q2FY19 and HIFY19 Profit & Loss Highlights

Rs. Mn Q2 FY19 Q2 FY18 Y-0-Y Growth H1FY19 H1FY18 Y-o0-Y Growth
Revenue 298.5 294.1 1.5% 665.3 664.8 0.1%
Cost of services 53.0 41.0 29.4% 115.0 106.7 7.8%
Employee Expense 26.6 25.5 4.4% 53.5 49.9 7.3%
Other expense 103.6 115.0 -9.8% 260.4 263.2 -1.1%
Total Cost 183.3 181.5 1.0% 428.9 419.8 2.2%
EBITDA 115.2 112.6 2.3% 236.4 245.0 -3.5%
EBITDA margin 38.6% 38.3% = 35.5% 36.9% -
Depreciation 37.2 32.0 13.1% 72.9 64.7 12.7%
Net Interest Cost 4.6 20 133.1% 0.1 3.6 152.1%
Other Income 59 1.9 15.4% 4.4 3.7 18.6%
PBT 75.6 79.7 -5.1% 158.8 180.4 -12.0%
Tax 26.2 27.6 -5.1% 54.9 62.4 -12.0%
PAT 49.4 52.1 -5.1% 103.8 118.0 -12.0%
PAT margin 16.6% 17.7% - 15.6% 17.7% --
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G
Balance Sheet as on 30" Sept 2018

Rs. Mn Sep’18 Mar’'18 Rs. Mn Sep’18 Mar’'18
Share Capital 401.0 401.0 Net Block + CWIP 1,156.2 1,115.1
Reserve and Surplus 1,540.3 1,436.5 Other Non-Current Assets 82.4 82.6
Net Worth 1,941.2 1,837.4 Long Term Loans and Advance 188.0 180.6
Long Term Borrowings 1.1 23 Total Non current assets 1,426.5 1,378.3
Deferred Tax Net 84.5 77.5 Inventories 161.4 147.4
Other non-current liabilities 5.0 5.0 Debtor's 205.7 207.2
Total Non-current liabilities 90.6 84.8 Cash and bank 34.4 110.5
Short term borrowings 203.4 196.9 Other Current Assets 0.9 2.0
Other current liabilities 108.6 234.8 Short Term Loans and Advance 424.9 418.5
Total Current liabilities 312.0 431.8 Total Current Assets 917.3 975.7
TOTAL LIABILITIES 2,343.8 2,354.0 TOTAL ASSETS 2,343.8 2,354.0
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Q2FY19 Financial Highlights

Revenue (Rs Mn) EBITDA (Rs Mn) and Margin
38.3%  38.6%
294 299 13

EQ2FY18 HQ2FY19 HQ2FY18 HQ2FY19
Cash Profit (Rs Mn) PAT (Rs Mn) and Margin
17.7% ' 16.6%

52

" Q2FY18 HQ2FY19 HQ2FY18 "Q2FY19
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Q2FY19 Segment Performance

Revenue (Rs Mn)

R Break-up of Hotel revenue

294 299 L7 218 234

T

Q2FY18 Q2FY19 S~ Q2FY18 Q2FY19
“Hotel ™ Chartering ~Se “Room ®F&B & Events

T

EBITDA (Rs Mn) and EBITDA Margin

11
3 76%

28% 28%

T

Q2FY18 Q2FY19 Hotel Chartering
“Hotel ™ Chartering “Q2FY18 EQ2FY19
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Hotel Portfolio as on date

I T N AT R

Operational

1 Byke Old Anchor Goa 240 Leased

2 Byke Suraj Plaza Mumbai 122 Leased

3 Byke Heritage Matheran 80 Owned

4 Byke Grassfield Jaipur 54 Leased

5 Byke Neelkanth Manali 40 Leased

6 Byke Redwood Matheran 25 Leased

7 Byke Grassfield Riviera Jaipur 80 Leased ---> Partially operational (40 rooms)
8 Byke Riddhi Inn Udaipur 52 Leased

9 Byke Pooja Samudra Kovalam 42 Leased

10 Byke Nature Villas Shimla 36 Leased

11 Byke Signature Bangalore 36 Leased == =) Started operations in Nov'18
12 Byke Guruprerna Dwarka 37 Management Contract Agreement signed, to come to
13 Byke Suraj Club Junagadh 39 Management Contract I_ ) effect from Q4FY19

Refurbishment work underway; to
»7 7 be operational in Q3FY19

Under Development

14 Byke Brightland Matheran 63 Owned ”
Awaiting OC, to be operational
15 Byke Delotel Mumbai 40 Leased == -> by Q4FY19
16 Byke Nashik Inn Nashik 25 leased === To be operational by Q1FY20
17 Byke Niranjana Bodh Gaya 20 Leased === Tobe operational by Q1FY20
Total 1,031
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Hotel Business Performance Highlights
Operational Room Inventory Average Daily Room Rate (Rs)
731 3,240 3,320
653

®Q2FY18 HQ2FY19 HQ2FY18 HQ2FY19

Q2FY18: Old Anchor, Suraj Plaza, Heritage, Grassfield, Neelkanth, Redwood, Riviera (40), Riddhi Inn
Q2FY19: Q2FY18+Pooja Samudra, Nature Villas

Occupancy (%) RevPAR (Rs)

1,899 1,882

58.6 56.7

" Q2FY18 HQ2FY19 HQ2FY18 "Q2FY19

Note: Drop in occupancy levels is on account of new supply addition
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Chartering Business Performance Highlights
Room Nights Sold (lacs) Average Daily Room Rate (Rs)
120 2,356 2,377

®Q2FY18 HQ2FY19 " Q2FY18 HQ2FY19

Occupancy (%) Revenue (Rs Mn)

283 271
94.8 94.2

76 65
Gross Revenue Net Reported Revenue

" Q2FY18 ®Q2FY19

Q2FY18 ®Q2FY19
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Business Overview




Byke — At a Glance

NOSPIYAI.ITY LTD.

Overview Statistics
Mid Market Segment 13 2 1.031
Presence in fast growing mid market 2 !
segment; ARR (FY18): ~Rs 3,800 Leased Owned Management Number of
properties properties Contracts rooms
Niche Pure Vegetarian
Only pure vegetarian hotel chain in
7 pure vegeeri 60+ 300+ 6.38L
Presence in cities Network of Room nights sold
. (across both agents (FY18)
Asset light Model 9
segments)
More than 90% of the properties are on
. )
long term lease; 30%+ ROCE G, ‘Best pure vegetarian hotel chain in
) > A India’ award
o I:UIII s:erwce holizl E‘; — § at the 11" hospitality India & explore the
- - -
he-stop for leisure, social & corporate T world annual international travel awards
events o
. . &t
Strategic locations & 4 Selected twice in top 200 Asia Pacific
Presence in key tourists and leisure §J = :_:E corporations in Forbes Asia’s ‘Best
destinations %, & Under a Billion’ list in 2015 & 2016

) AS
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Business Segments

NOSPIYALITV LTD.

Hotel (Owned & Leased)

Mid market focused hospitality brand with focus on
domestic tourism

17 properties with 1,031 rooms at tourist destinations in
India: 2 ownership, 2 on management contracts & 13 on
long term lease

Low capital requirement as properties are taken on a
long term lease of 15-20 years; only capex required for
refurbishment and rebranding

Diversified revenue mix with focus on F&B and events;
Restaurants/ conference rooms/ banquet halls & lawns
across properties

Chartering

Third party hotel rooms chartered at strategic locations
across India; Aggregation of rooms 3 months in advance

Capitalise on peak season inventory leading to high
occupancy: 94% (FY18)

Relationship with over 500 hotel owners; presence in over
60 cities

Synergy with leasing business - gives insight on where to
expand in hotel segment; agent network helps
maximizing occupancy for hotel segment

Pan-India presence through strong agent network. In hospitality, selling is the major constraint, which is mitigated through
tie-up with over 300 agents to sell owned + leased hotel rooms as well as chartered rooms
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&
Hotel Portfolio as on Nov’18

Number of Rooms and Properties

FY11 FY12 FY13 FY14 FY15 FY16 FY17 FY18 FY19 till date

____________

Number of properties
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Properties with Unique Selling Propostions

i Byke Nature Vilas, Shimla i
| Panoramic view from all
' rooms. Excellent view of the i

____________________________________

snow-clad Himalayan \\‘~\\\ . Byke Neelkanth, Manali i
| mountains | > : ————— i Only property to have i
_______________________________________________________________________________ i valley view from all rooms i
i Byke Grassfield, Jaipur i ____________________________________
' Located in the heart of the T~
i city, 5 kms from Jaipur i ~ .
: railway station : o o po T T T
o ® .. ] Byke Riddhi Inn, Udaipur i
i Byke Suraj Plaza, Thane i ____________ 3 Ay o i Heritage property renowned for i
| Largest hotel in thane, | i its vegetarian thali. Property |
i specialises in authentic global ;’\\ i surrounded by lush green tress i
i _________ vegetarian cuisine. _— r----------------------:_-:_-:_-:_-:_-:::, ______________________
o e oo . <4 i Byke Heritage, Matheran i
i Byke Old Anchor, Goa i o0 ------—----—-—-—---f--—--- ' Heritage property renowned for i
: Largest property in Goa ! i its vegetarian thali. Property |
i comprising of 240 villas, only hotel i ----- @ i surrounded by lush green tress i
+ with the sea on one side & river on | e '
i the other ]
_______________________________________________ B PY

Byke Signature, Bangalore It Byke Pooja Samudra, Kovalam

of Whitefield

i Located in the heart of the IT hub i e DI i Located in the heart of Kovalam i

within 2 kms from the beach
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"Bk
Key Strengths and Drivers

Well placed to tap the increasing domestic discretionary spending
*  Domestic tourism continues to be over 80% of the total tourist expenditure in India
* The rising purchasing power has aided the exponential growth of domestic tourism which is expected to continue to

increase with increasing urbanisation, higher disposable incomes and changing aspirations of the expanding middle
class

* A growing middle class has created demand for branded budget hotels for the domestic travellers

Indian hotel industry is at an inflection point
* Slowing supply and rising demand is expected to increase occupancy and ADR

* Robust demand with occupancies at ~64-66% in FY16-18 vs. 59% over FY09-15 which is expected to drive healthy
ARR growth over the next 2-3 years

* Increasing ARR would lead to massive operating leverage

Byke has created a distinct brand in the budget hotels category
* Targets middle class segment of the society, which forms the principal part of the Indian population.
*  Most of Byke's hotels and resorts are located in tier-2 and mini metros namely; Matheran, Goa, Jaipur, Manali, etc.

* Niche in vegetarian segment - Restaurants/ Banquets in all hotels serve pure vegetarian food
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"Bk
Key Strengths and Drivers

Asset light business model

* Properties are taken on a long term lease of 15-20 years

* Low capital requirement (only capex for rebranding and refurbishing) leading to break-even at low occupancy
* Robust balance sheet with negligible debt, healthy return ratios (ROCE>30%) and stable working capital cycle
* Healthy cash flow generation in the last five years due to better operational management and robust growth

Diversifies revenue mix with focus on high margin F&B and events business
*  Most of the properties have multiple banquets/ conference halls/ garden to host corporate as well as social events
* F&B and events contribution to hotel revenue steadily increasing; now over 50% share

* Helps to maximise revenue potential of the property even during non-peak travel season

Present across sales channels
* Owned plus leased hotel portfolio can be booked across channels: own portal, third-party portal, agents

*  Wide distribution network tie-up with over 300 agents which enables to maximise occupancy

Experienced management team
* Leadership team with decades of experience in the hotel industry
* Have successfully turned around properties leading to higher occupancy and ARR
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Growth Strategy

* Target properties with
multiple sources of revenue
— places to host corporate

* |dentified new states and
cities for expansion

* Cluster based approach —
target multiple tourist
locations near to each other

Increase in and social events
Event /F&B * Focus on marketing
Revenues properties around events

Geographical
Expansion

* India hotel sector at cusp of

oo A * Foray into management
recovery with increase in

contracts by leveraging :
Byke as a brand in -

Management
Contracts

Increase in ARR
occupancy levels across

exchange for management

further increase ARR in income

i segments, which would
L

coming years
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Financial Highlights




5-year Consolidated Financial Highlights

Revenue (Rs Mn) EBITDA (Rs Mn) PAT (Rs Mn)

Revenue recognition for
Chartering changed to

net basis

TUTETTLLIMT

FY14 FY15 FY16 FY17 FY18 FY14 FY15 FY16 FY17 FY18 FY14 FY15 Y16 FY17 FY18
EPS* (Rs.) EBITDA Margin (%) PAT Margin (%)
O p—
o 19 20
39
37
- B ] (]
; = 0 1 1
. 23
18
FY14 FY15 FY16 FY17 FY18 FY14 FY15 FY16 FY17 FY18

FY13 FY14 FY15 FY16 FY17 FY18

*In FY15, Company has issued bonus shares in ratio 1:1; prior period EPS has been adjusted for the same
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5-year Consolidated Financial Highlights

Return on Equity (%) Return on Capital Employed (%) Debt/Equity
FY14 FY15 FY16 FY17  FY18 FY14 FY15 FY16 FY17 FY18 FY14 FY15 FY16 FY17 FY18

ROE = PAT / Average Net Worth; ROCE = EBIT / Average Capital Employed; Asset Turnover Ratio = Revenue/Average Total Assets
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The Byke Hospitality Ltd Credo Adyvisors (Investor Relations advisors)
Ankita Sharma Ms. Pooja Dokania/ Mr. Rajeev Menon
Investor.care@thebyke.com pooja@credoadvisors.in/ rajeev@credoadyvisors.in

022-67079666 022-62398084



